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Up Output, Down Prices! 
es * * * 
pliar sales and income totals 
a record for the fourth quarter 
1946, the Department of Com- 
e reports. 
‘ + - +. 
Republican National Committee 
ent only half as much money for 
in the 1946 elections as the 
ocrats did for defeat, it was re- 
d last week. 
+ * + 
i to Tourists 
pwar travel volume in Mis- 
ppi during 1939 is said to have 
around the hundred million 
mark, or about $18,000,000 
than the value of the cotton 
in that state. 


Of 

nge surroundings cut egg 
jon at the New York Poul- 
Show in Madison Squaré. Gar- 
50 percent. Let’s hope that 
workers don’t allow the strange 
pundings, furnished by red- 
d rabble-rousers, to cut output 
a@ not-too-far-away danger point. 

* ” * 


In 


leading manufacturers 
more than two years’ firm 
in hand, and they keep pour- 
in,” according to Sir Thomas 
id, English motor magnate. 
British produced about 360,000 
] last year. 
ns call for increasing produc- 
this year without changing 
designs in an effort to ex- 
nd in world markets. 
* + 7 


Rides Rise 


lravel on rural roads during 1946 
all records, rising to an all- 
high of 170 billion vehicle- 
from a wartime low of 101 

miles, and exceeding the 
me of travel in the prewar 
lak year, 1941, by approximately 
‘million miles, according to the 
lic Roads Administration. 
increase in 1946 beyond the 
peak was largely due to con- 
rable gains in the western 

where an increase of ap- 
imately 20 percent was re- 

Rural travel in the central 
es was .6 percent greater and 
the eastern states 9.6 percent 

than in 1941. 





Top Cars 
ew car registrations for 10 
mths, plus 48 states for No- 

ber and 17 for December: 

1941 
Pos. 
575,741— 2 
846,550— 1 
433,188— 3 
206,112— 7 
292,1438— 4 
271,026— 5 
218,910— 6 
74,358—12 
69,361—13 
187,278— 8 
71,278—11 
107,954— 9 
86,900—10 
65,067—14 
56,776—15 
17,468—17 
1,049—18 


21,135—16 


Ford 


‘Total All Makes 
‘further details, see page 
8 issue. 











Labor Peace Seen 
As Bills Make 


Unions Cautious 


Conciliatory Attitude 
Indicated in CIO 
Talks with Industry 


By Mac Gordon 
Staff Writer 


DETROIT. — Whether the 
federal and state govern- 
ments enact stringent labor- 
control measures this year 
may depend almost entirely 
on the course of the CIO negotia- 
tions with the big manufacturing 
industries. 

That was conceded by CIO 
leaders last week when Presi- 
dent Philip Murray issued his 
directive to his unions to “go 
slow” in acting on the demands 
for wage increases and contract 
concessions. 

Indicative of the new temper- 
ance policy, even in the strife-torn 
UAW-CIO, were these develop- 
ments: 

A 30-day extension of the Chrys- 

ler-UAW contract while nego- 
tiations are continued. 

2 The extension until April 30 of 

the steel contracts to free the 
bargaining sessions from the bur- 
den of speed and pressure. 

The announcement of a com- 

pany-wide agreement between 
United States Rubber Co. and the 
United Rubber Workers-CIO. Wage 
talks between the Big Four rubber 
manufacturers and the URW are 
proceeding. 

4, Reports of conciliatory negotia- 
tions in other industries, such 
as glass and chemicals. 

As Congress and the state leg- 
islatures accelerated their hear- 
ings on labor proposals, it be- 
came apparent that the lawmak- 
ers were watching with interest 
the ro meg of the CIO’s 1947 
driv 


The proposed restriction that 
would be most vitally affected by 
unions’ actions now is that which 
would ban closed shop and union 
shop agreements in collective bar- 
gaining contracts. 

Observers feel that, if organized 
labor goes overboard in its cur- 
rent drive, the national and state 
legislatures will lose no time in 
pushing through proposals prohib-. 
iting not only the closed and union 
shop, but also maintenance of 
union membership, dues checkoff 
and preferential hiring. 

The big unions, of course, are so 
constituted today that the with- 

(Continued on Page 28, Col. 1) 


| Record 6,000 
Expected at 
NADA Parley 


WASHINGTON. — Registrations 
for the NADA convention, already 
“close to 4,000,” are expected to 
reach 6,000 by the time the Atlantic 
City sessions get underway Feb. 17. 

Ray. Chamberlain, director of 
convention arrangements, reporting 
these’ figures late last week, said 
that Atlantic City officials have 
assured there will be no short- 
age of accommodations. Hotels 
along the famed Boardwalk can 
easily take care of 20,000 visitors, 
they said. 

Chamberlain also lifted the cur- 
tain for a slight preview of the 
series of entertainments to be pro- 
vided for the ladies attending the 
convention. 





Output Sets Postwar High 
Of 96,305 Cars, Trucks 





Minus Duals ....... 
GRAND TOTAL 
DEALERSHIPS 
tIncludes duals. 





U. S. Car Dealers by Makes 
1947 vs. 1941 


(Automotive News Estimates) 


1941 
18,703 
8,000 








Dealers Now Total 46,877, 
Topping 1941 by 2,925 


DETROIT.—The total number 
of new-car dealers in the United 


States has climbed from a wartime’ 


low of 32,000 to 46,877 at the pres- 
ent time. The total at the out- 
break of the war in 1941 is esti- 
mated at 43,952. 

These statistics, computed by 
Automotive News last week after 
a survey of the industry, reflect 
postwar changes in the sales or- 
ganization policies of almost all 
the 17 companies and divisions 
with dealer forces. The survey 
is the most comprehensive since 
before the war. 

It was pointed out that the fig- 
ures are subject to daily change 
as franchises are added or drop- 
ped. The trends being pursued by 
each company were taken into 
consideration, however, -in compil- 
ing the grand totals fot the in- 
dustry. 

The major factor responsible for 
the increase over prewar is the 
addition of 4,250 dealers with the 
entrance of Kaiser-Frazer into the 
passenger car field. Retail force 
increases shown by other firms are 
offset by the cuts made by some 
makers during the war. 

The largest increase by an old- 








(Bee NADA, Page 27; Col. 4) 


Production 


Automotive News Estimates, 
U. 8S. Cars, Trucks 


85,550 
3 80,083 
: 
Last Prev. 1946 


For complete production totals 
by makes, see table, page 27. 

















line manufacturer was at De- 
Soto, which added more than 
1,000 dealers in the six-year pe- 
riod. The 1947 total of DeSoto- 
Plymouth dealers is 4,115, com- 
pared with 38,102 in 1941. (The 
DeSoto figures include direct and 
associate dealers). 

Other makers showing substan- 
tial increases are Lincoln-Mercury. 
Willys-Overland, Packard and 
Hudson. 

Approximately 400 new Lincoln- 
Mercury dealers have been estab- 
lished as a result of the separa- 
tion of those two. cars from the 
Ford sales setup. The number of 
Ford dealers, exclusive of Lincoln- 
Mercury, has jumped from 6,850 
to 6,900. Some 600 dealers are in 
the process of being changed to 
Lincoln-Mercury. 

The Willys retail force has in- 

(Continued on Page 29, Col. 1) 





‘since 1941. 
|corabined total was 90,377. 





U.S., Canada Top 
100,000 Units 


356,908 in January; 
Cushion Spring Tieup 
Threatens Slowdown 


By Bernie Thomas 
Staff Writer 


DETROIT.—U. S. car and 
truck makers last week - 
istered their best weekly ef- 
fort of the postwar era, turn- 
ing out an estimated 96,305 
vehicles, according to AUTOMOTIVE 
News tabulations. 

The record week’s output in 
the U. S. included 69,184 cars and 
27,121 trucks, with a 
revised total of 62,215 cars and 
23,835 trucks the week before. 

The previous top postwar weekly 
total was hit the week of Dec. 14, 
1946, when U. 8S. plants turned out 
a total of 93,864 cars and trucks. 
Also, last week’s combined U. 8. 
and Canada car and truck output, 
estimated at 101,208, slipped over 
the 100,000 mark for the first time 
The previous week's 


All makers operated well last 
week with the exception of Hud- 
son, where two labor disputes cost 
the production of about 2,100 cars 
and trucks. 

Meanwhile, a deadlock in a 
strike at the L. A. Young Spring 


pal supplier of seat cushions. 

Subject to final revision, Jan- 
uary output in the U. S. is esti- 
mated at 255,179 passenger cars 
and 101,729 trucks. 

All five General Motors divisions 
operated on complete schedules 
last week, building an estimated 
30,784 cars in the U. S. In the 
previous week, when some-Chevro- 
let assembly plants were still out 
of production, GM accounted for 
a revised total of 23,618 cars. 

Current output hikes at Chrys- 
ler Corp. plants continue. Last 
week’s passenger car output 
throughout the corporation is es- 
timated at 14,519 in the U. 8. 

In the previous. week Chrysler 

(See PRODUCTION, Page 27, Col. 1) 





Doss Terms Regulation W 
Threat to Future Output 


By Pete Wemhoff » 

Editor, Automotive News 
DETROIT. — “Regulation W 
should be repealed; it is now pre- 
venting thousands of persons from 
buying cars and the time is fast 
approaching when production and 
employment will 
be seriously af- 
fected,” H. C. 
Doss, general 
sales manager of 
Nash, declared 

last week. 
““We do not 


said. “Buyers 
should have 24 
months’ credit on 





new cars, if necessary. Knowledge 
gained during the war has proved 
that an automobile is good col- 
lateral for five or six years.” 
Doss stressed that finance com- 
panies and dealers are quite 
capable of determining the prop- 
er length of a collateral loan be- 
cause of their experience in deal- 
ing with individual car buyers. 
Citing “an unsatisfied demand for 
about 15,000,000 cars,” Doss said 
that whether this quantity can be 
produced without serious ebb and 
(Continued on Page 26, Col. 3) 
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Now in Line with Buick, C hevrolet.. . 





Olds, Pontiac Adjust 
Quantity Discounts 


DETROIT.—Revelation that Olds- 
mobile and Pontiac have elimi- 
nated dealers’ quantity discounts 
caused a flurry in some dealer cir- 


cles last week. 
upon investigation, the 
showed no reason for be- 


The Oldsmobile-Pontiac discounts, 
which had ranged up to 27 percent 
for high volume dealers and which 
had been instituted years ago as a 
sales incentive, now are a flat 24 
percent for all dealers. How- 
ever, spokesmen pointed out, the 
discounts will average around 25 
percent since cash bonuses for each 
car sold have been established to 
offset competitive conditions. 

Thus, Oldsmobile and Pontiac 
dealers will get a cash bonus rang- 
ing from $5-$10 to $20 per car, re- 

of how many units are 
sold, the amount depending on the 
number of dealers in a territory. 
This will materially benefit small 
dealers. 

One dealer association figured 
the quantity discount cut would 
mean a loss of $3,000 per year for 


sler Tooled 
For Double 


Current Pace 


HELENA, Ark.—Although Chrys- 
ler Corp. plants are tooled to build 
about 6,000 vehicles daily, material 
shortages and other production 
hindrances are holding output to 
only half that much, Harry 
Moock, vice-president of Chrys- 
ler’s Plymouth division, revealed 
here last week. 

Overall employment in Chrysler 
plants throughout the country at 
the present time is around 77,000 
as compared with a prewar peak 
of 85,000, Moock said. 

“However,” he added, “in Sep- 
tember, 1946, before we had to 
drastically curtail production prin- 
cipally due to a shortage of steel, 
we had as many as 88,000 people 





J. lthe NADA spokesman said the re- 
discus- 


a 200-car dealer and $15,000 for a 
700-car dealer. Company spokesmen 
pointed out, however, that actu- 
ally Olds and Pontiac dealers had 
enjoyed for many years profit mar- 
gins above those of other GM di- 
visions. 

Persons close to the automotive 
picture saw no indications that 
the Oldsmobile-Pontiac action was 
the beginning of a trend toward 
@ general cut in dealer discounts. 
Factory officials, on and off the 
record, recently have stressed 
that they have no intentions of 
reducing basic dealer margins 
now or in the future. 

The basic 24-25 percent discount 
rate is absolutely essential, they 
emphasize, to keep dealers finan- 
cially sound when normal competi- 
tive conditions return in the near 


future. 


* 
NADA Officials Study 
Discount Reduction 
WASHINGTON. — Reduction in 
Oldsmobile and Pontiac dealers’ 
quantity discount rates has come 
to the official attention of the 
NADA. Several dealers, an NADA 
spokesman said, have reported the 
matter to the national organiza- 
tion. 
Whether the cuts were reported 
in protest, favorably or passively, 
the NADA spokesman would not 
state. He did point out to Autromo- 
tive News, however, that in place 
of the cuts the factories had sub- 
stituted a bonus plan which they 


an improved profit arrangement for 
the dealers in the long run. 

The bonus plan, he said, would 
range from $5 to $20 per car, ac- 
cording to territory. 

While no action was indicated, 


ports were up for official 
sion by the organization’s head- 
quarters staff. 


It is believed that should such 
slashes as the Oldsmobile and Pon- 
tiac become general and cause an 
uprising among the NADA’s mem- 
bership, the organization would 
swing into action immediately. 

It is just possible, of course, that 
the new Oldsmobile-Pontiac deal 
does not meet with disfavor among 


(the factories) thought would be/|, 











Prices Used 


brought at dealer auctions. 


or rejecting the highest bid. 
Ken Schaefer’s gag 


(Indianapolis 
(60% of the Cars Were Sold) 
Buicks 























on our payroll in the U. 8.” 


the dealers. 


.1,035 
40 
39 
37 
46 
CEs ener 1,310 
4 door 1,270 
Dodges 
IIE A ai 50. sss ccepsibscdisealoibbossbenioc’ 1,810 
4 door . 1,790 
2 door 1,740 
SED dh duitylscesibiunsbhindinneeuibaiciben 1,510 
NEE AEs rar eee ie 1,060 
RAE RE 850 
Fords 
SEPE TNMIIN,, " snavcsscttbnscasetypaeabsoieibeases 1,950 


At Dealer Auction 


With many auto dealers study- 
ing used-car prices for a clue to 
the depth of the auto market in 
general, Automotive News plans to 
publish each week the prices 


In most cases the prices will be 
those for the auction held the pre- 
vious week. The prices given will 
be the highest bids made on the 
cars. At most auctions, the dealer 
selling has the option of accepting 








4 

4 

4 

q 
3: SERRA Renate: 2,325 
42 4 door ... 1,275 
4 door ..1,260 
BLS cosiksdusyostiesocndbencnssedinieontnataiiie 1,250 
RIED’, si itiives kevcheoperttilstucohavcebinstibana 1,825 

2 

2 

2 
i gf  ) eeeereareraes agnor 3,500 
Cl. Cpe. (61) 3,500 
2,150 








Cars Brought 


GO ae PO ako iatertesccitivenigases $1,925 
De I Wa ivvenagc te ckstcvertoeicastichancneeaal 1,775 

We ST a ciankg cdiasieyatetven ines ctsteeatan 1,750 

Se NO Salseake SOA dsihsamardinncuniele 1,700 
RARE Cae capes Oe Pre spree 1,650 

i SII Ooch cinicden sh vicanscbusstersesciasasieael 1,625 

Be GUE bicapiGciiucssesnseiledacatiaciuelea 1,570 
MTS tkcihchdicloionstiesnnehardaala 1,470 
ARE Shsthadsasadiaocs sveitgccteivsseiobeemeens 1,400 
RING sdhclniueveiorrevn cenninctoesiveseeriae’ 1,360 
BP MI wiscectetidwnecs vansedonsctiowicbnbuies 960 
Ee PNUD sitnrcplreteibiciocinnsdinarateiantel 1,195 
BF ME» vivtibhishasvoscicevscnicwenpepsabieibi 965 

B vadsvaidilicaaiuboasanobisnedtebepcaomiee 960 

Be SEE « sccsvnbhstescasttvincabesdedidatinedins 900 
BO BMG ceshcicas sib ncec sees pcan hokvbeles 750 


Hudson 
I ® vlscciesssczidee) svensiiseiiecionvetovae 1,590 
EE EE A deenesetiaiandtinside uvsbkstsbco planted 975 
Be IE ith ic ilaedh sls vacte seen ivee scat 380 
Kaiser 























Studebaker 
40 Breag ‘i 515 
38 2 door 370 
Miscellaneous 
41 Chev. %t. Panel ..................... 885 
BD GW. FOE. PPD s. cccveectecssisccinssccicce 825 
40 Chev. 1% Panel ........0.....00:000 500 
_ BR SSD LD > Spreinrnemnneren 685 
46 Word Bake. Bo. CBR. scccccccosicssssncee 1,200 
36 Ford %t. P.U. 60 hp. ............ 425 
46 Jeep 860 











AMA--The Home of Auto Facts 


And the Part Cooperation Played in the Building 
Of the Greatest Industry on Earth 


By Bob Finlay 

Managing Editor 
VERY time a car goes x 
someone in the auto industry 
is wasting priceless time hunting 
down facts about the industry 
which are at the fingertips of the 
Automobile Manufacturers Assn. 
in Detroit's New Cen- 


> a ter building. 
Seri The other day, for 


instance, one company 
had men hunting all over the 
world for a picture of a car—the 
ancestor of the car being made to- 
day by that manufacturer. 

» someone thought of 
out in the 


The fact is that no one man 
knows for sure everything that is 
tucked away in this AMA House 
of Facts About the Auto Industry. 
That is the purpose of this series 





of articles: To find out, in a broad 
sense at least, what the AMA is, 
what it has and what it does. 


Under ordinary circumstances, 
the automotive giants are so busy 
fighting each other that few peo- 
ple know that they can agree on 
something. 

> 


CTUALLY, however, it was co- 

operation as well as competi- 
tion that changed the face of 
America and enabled nearly half 
of the families in this country to 
own their own form of transpor- 
tation. 

And AMA is the instrument 
through which the auto makers 
cooperate. 

AMA is the custodian of the fa- 
mous patent cross-licensing sys- 
tem. Old-timers will remember ‘that 
it was the attempt of one group 
of men, outside the auto industry, 
which almost strangled the indus- 
try in childbirth. The auto men 
made sure that would not happen 
again. They opened up their pa- 
tents to all. 

A few years back, some govern- 
ment officials got the idea that the 
patent system of the auto com- 
panies worked to keep out new- 
comers. After a thorough investi- 
gation, the TNEC report charac- 


+ * 





terized the system as the most en- 
lightened in the world. 

AMA is also the world’s greatest 
source of automotive information. 
Its library, established in 1913, has 
15,000 volumes of automotive lit- 
erature in addition to thousands 
of periodicals on motor transpor- 
tation going back to the first edi- 
tion (November, 1895) of the 
“Horseless Age.” 

Thousands of volumes of illus- 
trated catalogs trace the rise and 
fall of nearly 2,000 types of cars 
and trucks. 

Urge to Organize 

The first urge for organization 
goes back to those early days, too, 
when there was hardly one bolt 
that would take another’s place. 

Auto men soon realized that 
they could serve the public best 
by agreeing on some engineering 
standards and still remain com- 
petitive. 

This was worked out by the 
engineering committee of one of 
AMA’s ancestors, the Assn. of Li- 
censed Automobile Manufactur- 
ers. 


Other ancestors are the Ameri- 
can Motor Car Manufacturers 
Assn., the National Assn. of Auto- 
mobile Manufacturers and the Au- 
tomobile Board of Trade. The last 
two combined in March, 1913, and 


became the Automobile Chamber |», 


of Commerce, soon renamed the 
National Automobile Chamber of 
(Continued on Page 26, Col. 1) 
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Tire Production 
. 

Drops Slightly 
NEW YORK.—Passenger car 
tire production declined slightly in 
November, dropping 7.45 percent 
from October’s record output of 
more than 6,666,000 units. 
The decline was attributed by 
the Rubber Manufacturers Assn. 
to the fact that November was a 
shorter month and that substan- 
tial production was lost on the 
Thanksgiving holiday. 
Production of truck and bus 


095 | the company said. Reduced 


Rodgers Speaks to 13,000,000 
125 


First Ford Truck | 
Rolls Off Line ! 
At Highland Park — 


DETROIT.—The first truck will 
move from the Ford Motor Cog 
new $2,100,000 truck assembly ling 
at the Highland Park plant today 
(Feb. 3), it was announced by B, 
J. Wedge, plant superintendent. 

The company expanded its tru 
assembly facilities after 
them from the Rouge to Highlan¢ 
Park in order to boost production 
The move also gave the compan; 
additional space at the Rouge f6j 
building Ford and Mercury auto 
mobiles. 

The new line is considered on 
of the most modern in the ind 
try. It is 1,410 feet long as con 
pared to the old one at the Rouge 
plant which was 800 feet long. At 
peak production, 400 trucks can be 
built daily. 

The new Ford truck line was p 
into operation without the loss 
production. Personnel was sh 
from Rouge to Highland Park” 
gradually, and because all of the) 
Highland Park’ line is newly con. | 
structed no interruption of reg 
production at Rouge w 
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Truck Tire Output 
Cut by Goodyear 


AKRON.—Goodyear Tire & R 
ber Co. disclosed last week that if) 
has reduced production of truck. 
tires because of a shortage of 
rayon fabric. 

Employes engaged in mz 
truck tires have been cut 
from a six-day to a five-day we 






















































~*~ 


= 


FEreEs 


4 





BREE SESE 


ules will remain in effect until t 
rayon inventory is replenished, 


Radio Appeal 





On Safety Campaign 
WASHINGTON. — Speaking over 
a@ coast-to-coast radio network to | 
thousands of motor carrier owners 
and drivers gathered in safety” 
meetings all over the country, 
President Ted V. Rodgers, of the” 
American Trucking Assns., pa 
tribute Thursday to the safety 
ord of the nation’s truck driv 
but added that neither they : 
any other American can be undis- 
turbed by the annual loss of : 
on our highways. 

Rodgers spoke over the Ele 
Auto-Lite Co.’s Dick ; 3 
broadcast to a listening audience 
said to comprise 13,000,000 pe 
His remarks were piped in to each 
of more than 100 mass meetings in 
key cities throughout the country” 
as the feature of programs de" 
signed to promote participation in” 
the National Highway Coun 
and Safety campaign for p 
sponsored by ATA and its 53 aff 
ated state associations. & 
“No thoughtful American can be) 
undisturbed while 34,000 of his own 
people die and more than a mil 
lion are injured on streets and | 
highways in one year’s time,” Rodg- 
ers said. 7 
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‘“‘We want you to know that Automotive” 
News is the most read and quoted pap 





tires and of all types of automo- 
tive tubes showed similar declines. 


in our establishment.’’—George Soule, 
ler Nash Co., Butler, Pa. 
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W¥/E HAVE been discussing used 
‘™ car problems in this column 
while there is no used car 
blem now except too high 
ices, still from the reaction this 
conductor continuously receives 
from dealers there is a lot of in- 
terest on this subject because all 
realize that we have to improve 
our techniques in handling used 
ears if we are going to survive. 
Dealers tell me that 


product 
advertising, building acceptance 
of the new car, isn’t the answer. 
Dealers are not afraid of new 
car competition. When they get 
up against a competitive deal, it 
gives most dealers just an op- 
portunity for a good workout. 
But intensive advertising on the 
new car, according to many deal- 
ers, just tends to so thoroughly 
sell the new car to the prospect 
that he starts out to find where 
he can buy the new car of his 
choice on the best possible terms. 
He seeks the largest used car al- 
lowance. Some dealers, at least, 
have an answer for this problem. 
Of course, a dealer knows that 
when some competition offers more 
for a used car than he does, that 
competition makes up the extra 
allowance either by padding the 
finance charges on a new car or 
skimping on the new cdr condi- 
tioning and make-ready processing. 
The public doesn’t understand this 
situation unless they are told 
about it. 
» + * 


Dealer Is the Key 
To Car’s Performance 
dealer I know gets the 


O story across in a little envelope 
stuffer folder, the text of which 


Mass. Dealers 
Assail State 
Licensing Bill 


BOSTON.—The Massachusetts 
State Automobile Dealers Assn. has 
fired a verbal blast at a state bill 
which proposes to license dealers 
and make it mandatory for all 
Sales contracts to be notarized 
when the balance exceeds $500. 











reads as follows: “No Matter how 
much you paid for it, or what car 
you buy, you wouldn’t expect any 
automobile to run without gaso- 
line in the tank and oil in the 
crankcase. That proves, does it 
not, that an automobile is a ma- 
chine that operates only when sup- 
plied with certain things which the 
manufacturer did not and could 
not build into it? 

“‘Of course,’ you say, ‘the manu- 
facturer expects somebody to put 
fuel and oil into the car. The deal- 
ers always do it.’ 

“All right. Now, let’s go one 
step farther. No matter how 

much you pay for it, or what car 
you buy, you cannot expect the 
car to render the performance 
and value built into it unless it 
is properly conditioned by the 
locai dealer before he delivers it 
to you. 

“Did you know that the manu- 
facturer depends upon the local 
aealer for that service? How thor- 
oughiy and well he inspects, ad- 
justs, conditions and grooms the 
new car is just as important to 
its good operation as the gas and 
oil put into it. More so, because 
neglect of such conditioning often 
is reveaied later in troublesome 
and costly service necessities. Both 
manutacturer and owner must de- 
pend upon the dealer to deliver the 
car so that it will perform up to 
tne standards which its engineer- 
ang has made possible. 

“All this you take for granted. 

*- * + 


Discontent Hurts 


You and Dealer 

“JT ET’S go a little farther now. 
You have your new car and 
you hike it. As time—and miles— 
slip by, the car needs more or less 
attention and service. 

“ ‘Lots of service shops. No prob- 
lem there,’ you say. 

“Yes, there are lots of service 
shops. One on every corner, al- 
most. But ask yourself this: Who 
among all these servicemen really 
has an interest in me and my 
car? Who stands to gain or lose 
most by my satisfaction in mo- 
tor car ownership? 

“Think long enough, and you'll 
get right back where you started 


Seth Re bas 


Commenting on legislative mat- 
ters in its bulletin to members, 
the association also urged support 
for House Bill 371, which would 
change the automobile registration 
dates from Dec. 31 to April 1. 

The licensing proposal, House 
Bill 148, would require dealers to 
pay $50 for the state permit, plus 
$10 for each salesman. 

Members were urged to advise 
their state representatives and sen- 
ators of their viewpoints on these 
Measures. 


Armbrecht President 


Of Yo town Assn. 
YOUN OWN, O.—The Mahon- 
ing County Automotive Assn. has 
elected Karl W. Armbrecht as pres- 
ident for 1947. Other officers: First 
Vice-president, W. Herman Slater; 
Second vice-president, A. J. Cam- 
is, Secretary, H. E. Johnson; 
rs, E. D. Hopper, L. F. Don- 
fal’ J. D. Roller and D. A. Hein- 
sr. 








lowa Dealers Top 


—in tne establishment where you 
bought the car. The dealer who 
sold it to you succeeds only be- 
cause you and others driving the 
same make like your cars. Kivery 
car he sells is a boost or a knock 
tor his business. Every time an 
owner praises his car, its economy, 
its fine performance, its dependa- 
bility, that owner is helping that 
dealer sell more cars. Nobody else 
in the automobile business cares 
about, or can suffer by reason of, 
your discontent. The rank-and-file 
of places where service only is 
rendered would like to work on 
your car every day. Other automo- 
bile dealers stand to get your new 
business if you get sufficiently dis- 
gusted with the car you own. Only 
the dealer who sold you the car is 
as much interested in the car as 


you are. 
* * 


No Dealer Can Ignore 
Goodwill of Owners 


m T’S why we make sure that 
you get a good car when you 
buy it here—a new car in the very 
pink of condition. That’s why we 
employ factory-trained service men 
and equip our shop with the most 
modern specialized machines, tools 
and short-cut devices. 


Office Space Minimum 
Increased in Virginia 
RICHMOND, Va.— Minimum 
office space requirements for 
Virginia automobile dealers 
have been raised from 144 to 


authority vested in him by 
Virginia Dealer Licensing 
adopted in 1944, 


W. Va. Dealers Hit 
Bill Curbing 


Auto Transport 


IN, W. Va—Charg- 
ing that the act is discriminatory, 
prejudicial and confiscatory, the 
Automobile Dealers Assn. of W. 
Va. last week sought removal, un- 
der the sponsorship of Senators 
Ralph J. Bean (D.) and A. T. Reed 
(R.), of a section of the Motor 
Vehicle Code which prohibits two- 
level transportation of motor ve- 
hicles over state highways. 

As a means of putting across its 
plea, the association has prepared 
a booklet for legislators and the 
general public entitled, “Why 
rience Me In?” 

Citing the unfairness of the code, 
it says: 

“West Virginia dealers are hav- 
ing their delivery schedules cur- 
taued which in turn means less 
automobiles for our people. With 
the law in operation dealers in 
rural sections, which are without 
means of transportation other than 
by truck, must send on an aver- 
age of 50 miles (to a railhead or 
the state border) to obtain a new 
car. This adds to the ultimate cost 
to the purchaser.” 

William Randolph, executive sec- 

retary of the association, points 
out that West Virginia dealers suf- 
fer on new car deliveries because 
it is not profitable for transpor- 
ters to carry only one-level of ve- 
hicies. The resuit of such prohibi- 
tions, he adds, is increased cost 
to the citizens of the state in as 
much as they must absorb the 
additional delivery charges. 
The booklet further adds that 
West Virginia forms the “only ex- 
isting barrier in the entire U. 8. 
to the free movement of interstate 
traftic” and stresses the point that 
interstate tratiic suffers thereby. 


St. Paul Dealers 
Elect Lewis 


ST. PA Minn.—Robert Lewis, 
of Lewis rs, Inc. has been 
elected president of the St. Paul 
Automobile Dealers, Inc., for 1947. 
Ben F.. Grebenow, of Downtown 
Ford Co., was named vice-presi- 
dent, and George Buck, manager 
of Young Motor Car Co., secre- 
tary-treasurer. 


Foley Is President 


Of New Dealer Group 
DETROIT.—Clyde R. Foiey has 
been elected president of the 
American Automobile Dealers 
Assn., it was announced here last 
week. Richard Giddey was named 
as vice-president and treasurer. 
The or, will occupy new 
offices at 424 Book Bidg., Detroit, 
Feb. 1, with Harry Shorr as sec- 
retary, Ralph Utley and William 
J. Chalker as directors and Wilbur 
De Young as chief legal counsel. 











INDIANAPOLIS. — The postwar 
period is a new era in which 


ment of policy published in book- 


tet form. 


worker improves or destroys this 
source of potential income. Since 
all revenue proceeds from custom- 
ers, no member or coworker of a 
irm can attord to be discourteous 
to any customer. 

8. ‘the greatest assurance that 
you have of security and con- 
canuity in your business is that 
you make your business indispen- 
sable to those you serve. 

Frederick M. Sutter is president 
of the association and Herman 
schaeter executive secretary. 

One of the aims is the award- 
ing to responsible dealers of an 
association emblem as @ mark 
of their dependability and good 


craftsmanship. 

“The time is at hand when the 
majority of ethical members of this 
trade will demand tion 
apart from their less scrupulous 
compatriots.” 

‘rhe booklet recommends that 
jocal deaier groups appoint com- 
mittees to set up standards to 
which their members woukd be re- 
quired to adhere. Failure to do so 
would deny them membership and 
the stamp of approval of the or- 
ganization. 

Such committees, it was point- 
ed out, might also be called upon 
to hear customer grievances in 


Ore. Committee 

‘ 
Starts Probe of 

ve * 
Finance Padding 

SALEM, Ore.—The practice of 
curbstone used-car dealers in pad- 
ding conditional sales contracts so 
that unsuspecting buyers pay ex- 
tortionate tinance charges will be 
studied by a special subcommittee 
of the House Finance committee 
of the Oregon state legislature. 
Complaints are mounting from 
car buyers bilked by the deception 
of some unscrupulous dealers used 
on finance contracts. 
The committee will consider leg- 
islation which would require deai- 
ers to furnish with each sale a 
simple statement showing list cost, 
tradein allowed, cash down pay- 
ment, insurance fee, and total 
finance charge. 
According to Oregon banking of- 
ficials, cases have been reported 
in which charges have been added 
to the contract after its signing 
by the buyer and in which charges 
have been made for insurance 
when no insurance was actually 
bought. Carrying charges on “pad- 
ded” contracts run as high as 70 
percent. 
Rep. R. C. Frisbie of Baker, a 
former automobile dealer, said he 
was aware of “the slick way” in 
which some car dealers handle 
finance contracts. He will head the 











special subcommittee. 








to success. Your satisfaction is the 








cornerstone of this business,” 


ADA Calls for Enlightened Merchandising 
And Business Methods 


New Dealer Era | 
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Boost Dealers in 





Reelect Trew 


WASHINGTON.—Joseph R. 
Trew, vice-president of the Trew 
Motor Co, (Dodge-Plymouth) here, ve 
was reelected president of the - 
Washington Automotive Trade 

Assn. last week. 

Earle O. Baker, Nash, was chos- 

en first vice-president; William H. 
Emerson, Buick, second vice-presi- q 
dent; F. L. Haller, Hudson, secre- 
tary, and Louis S. Jullien was re- 
named for the twenty-first consec- 

utive time, treasurer. Directors are 

Jack J. Blank (Pontiac), Edmund 

O. Carl (Hudson), H. B. Leary jr. 
(Chrysier-Plymouth), and William 

A. Rogers (Chevrolet). 


Hull-Dobbs Fire 

Costs Lives of Three 
MINNEAPOLIS.—A $90,000 fire 

that destroyed the Hull-Dobbs 

(Ford) Co. here last week claimed 

the lives of three firemen and re- 

sulted in serious injuries to sev- 

eral more, 

Believed to have started in the 

basement when a workman 




















Harold H. head of the Hart 
Motor Co. in Wolfeboro, N. H., 
has been named chairman of the 







Carroll county delegation to the 
of Representatives of the 






i 








New Hampshire legislature. 
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WE STAND FOR: 


1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck, 1 3. Hvery dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucrat 











AUTOMOTIVE 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
= = 








Gold Bust? 


c- LOOKS like the great gold rush for portal-to-portal pil- 
fering is backfiring. 

Everyone knew it was nonsense, but that lure of some- 
thing for nothing is hard to resist. Then, too, look at the 
nonsense that has passed for thinking in Washington for so 
many years. 


However, it now appears that the old American system 
of checks and balances is coming into play. That portal pay 
may not be “for free” after all. Companies are refusing to 
grant new wage increases on the sensi pra, apr that they 
cannot calculate the effect of the po suits on their 
businesses. 


Meanwhile, prices are heading down, lessening the pres- 
sure for wage increases. 


In addition, at least one judge, apparently of the old 
school who believes judges should be judicious, has refused 
to accept the vague, catch-all suits which ask that the em- 
ployer fill in the details of the case against him. 


This would take some of the “nothing” out of the “some- 
thing for nothing” and may cause the unions to reconsider. 


Then, too, some of the lawyers who are handling the cases 
on a contingency basis are beginning to see the light, and 
are withdrawing. 

Meanwhile, we tip our hat respectfully to those union 


members who did not rush in to make a grab that might 
have wrecked industry and themselves as well. 


Convention of Ideas 


tye: yum are still two weeks to make plans to convene with 
fellow dealers at the NADA convention in Atlantic City 
Feb. 17-18. 

This will be the first postwar national convention, and 
probably the last one before the great competitive battle 
for sales begins. 


All dealers who can make it should be there, not only to 


hear the outstanding speakers and program, but to exchange 
ideas with dealers from other parts of the country. Those 


ideas may come in handy in the days ahead. 
Here’s your chance to freshen your outlook, and get 
ready. 





Merida, Yucatan, Mexico 

This is our fourth trip into this 
fascinating and important automo- 
tive export market just south of 
the border. In 1928, shortly after 
the Revolution, we covered the 


government and 
saw only what officialdom wanted 
us to see. In 1932 we came by boat 
and landed on the Pacific side. In 
1945, as you who have followed 
this column for so long may re- 
member, we covered quite a sec- 
tion of the good roads of which 
Mexico can be justly proud, and 
noted the changes, modern build- 
ings and signs of prosperity which 
the war had fostered. We said then 
that, once gas restrictions in the 
States were lifted, Mexico would 
become the mecca for tens of thou- 
sands of American tourists. That 
is exactly what has happened, and 
although this short visit will not 
include Mexico City, reports from 
there indicate hotels and travel fa- 
cilities more crowded than in either 
Florida or California this winter. 
+ _ + 


YOU WILL probably have to 
consult your atlas if you are in- 
terested in locating the city from 
which this is written. Merida, the 
capital of the state of Yucatan, 
is on the peninsula that stretches 
to within 90 miles of the westerly 
tip of Cuba. This distance is no 
greater than between Key West 
and Havana, where ferries now 
carry automobiles on an overnight 
run from Miami. In the not-too- 
distant future it is planned to es- 
tablish ferry service from Cuba 
to Yucatan, thus linking by two 
simple hops the Pan American 
Highway with this port of entry 
for all of Mexico and all of Cen- 


tral and South America, for that 


matter. Even the bus lines are pre- 
dicting a through service from 
Miami to the Mexican capital via 
this route. However, as of today, 
only by air can you reach Merida, 
which is a flight of only four and 
one-half hours via Havana, and 
there are several trips in both di- 
rections daily over the Pan Ameri- 
can Airlines. 
” + 

WE MAY have become preju- 
diced towards Yucatan as the most 
fascinating section of all Mexico 
by our good friend, Sr. Olegario 
Montes, who is distributor for all 
Chrysler products in this state. Ex- 
cept for a few years spent in Eng- 
land and the United States in his 
youth, he has lived in this quaint 
land and know its fabulous history 
and politics as few men living. He 
met us at the Merida airport 
(which would do credit to any 
American city) in his new Town 
and Country model, and almost 


attention to our every need. He 
has a modern salesroom and serv- 
ice station operated most efficient- 
ly and only one complaint, in com- 
mon with all good dealers, that 
he cannot get enough Chrysler 
products to keep up with the de- 
mand. 

Yucatan, you will remember, pro- 
duces 90 percent of the world’s de- 
mand for sisal, produced from the 
cactus-like henequen which has 
been grown on the great haciendas 
here since the time of the Spanish 
occupation. All of the binder twine 


ship hawsers used in America and 
in most of the world come from 
Yucatan. War demands forced sisal 
prices to an all-time high, which 
undoubtedly accounts for the amaz- 
ing number of new homes and 
other modern buildings, including 
two beautiful new patio restaurants 
which have been built since we 
were last here two years ago. 
* *” * 


IT WOULD, of course, be unfair 
if I did not remind you even with- 
in the narrow confines of this col- 
umn that Merida is the center of 
the Mayan ruins uncovered in only 
recent years. These are older and 
larger than the Egyptian pyra- 
mids; more interesting to all Amer- 
icans because they represent a 
civilization which existed here be- 
fore the birth of Christ. In a mat- 
ter of hours from Miami or Texas, 





you can come by air and visit one 
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This is an open forum for the discussion of any 


may ith 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


igned 
the assurance that it will not be 








embarrassed us by his constant | post 


and much of the heavy rope and | so 


Building Features 

According to your issue of Jan. 
27, Letterbox column, there appar- 
ently is some interest in garages 
constructed of quonset huts. We 
have been building one since last 
March, 1946. It is 814% by 120 feet. 
It has a conventional front of tan 
brick and stone. There is not a 
in the building. The back is 
sealed with Kimsul insulation, the 
lays between the steel joists and 
this is covered with a wallboard 
(white). Two 80-foot beams have 
replaced the conventional posts. Oil 
heat and fluorescent lights are 
used throughout. 

The lighting system in the serv- 
ice department is hung on trolley 
lines so that the fixtures can be 
moved and the light concentrated 
wherever it is needed; you can 
plug in any place on the trolley. 
We installed an electric door and 
are putting an electric eye on it 

it will rise when car is within 
four feet of door and lower when 
car is four feet inside. We also 
have an underground exhaust sys- 
tem. 

Our showroom is 26 by 60, trim- 
med with Nu-wood and a 
plywood, red tile floor, and glass 
block counters equipped with fluor- 
escent lighting. 

I am also a dealer in Ford trac- 
tors. When we put in the floor in 
the showroom, I had an exhaust 
outlet put in the floor, so the hy- 
draulic could be demonstrated ‘on 





of the world’s greatest showplaces 


most hospitable people on earth. 
All of which, I guarantee you, will 


daily grind and prove a lasting 
cure for your present day atomic 





bomb jitters.—G.M.S, 


and, incidentally, meet some of the ren meeting of the Society of Mechan- j 


lift you completely out of your | 0c 


the showroom floor, inasmuch as 

this is our biggest selling point. 
When I started this letter, I 

really did not intend to write as 














lengthy a letter. However, I am 


proud of my place and don’t be- 
lieve there are many towns of 1,500 


people that have a much nicer © 


place than I have.—A. S. Tomion 
(Ford), Yale, Mich. 





Coming Events 


FEBRUARY 
Feb. 17-18—Atiantic City. Annual conven- 


tion of National Automobile 
Assn. 


Feb. 26-March 2—Houston, Tex. Southwest 
Automotive Show (parts and equipment). 
ARCH 


M 
March 2-5—Tulsa, Okla. (Mayo Hotel). 


3 


Dealers — 


Spring meeting of the American So- — 


ciety of Mechanical Engineers. 
March 10—New Orleans (Hotel Roosevelt). 


Annual meeting of Louisiana Auto Deal- | 


ers Assn. 

March 19-20—Des Moines (Fort Des Moines 
Hotel). Annual convention lowa 
mobile Dealers Asan 

Mareh 19-22—Houston, Tex. (Rice Hotel). 


Auto- © 


Annual convention of American Society — 


of Tool Engineers. 
MAY 

May 6-10—Ohicago (Stevens Hotel). An- 
nual convention and exposition of Soci- 
ety of the Plastics Industry. 

May 12-15—Denver (Hotel Cosmopolitan). 
Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck- 
ing Assns. 

JUNE 

June 16-19—Ohicago (Stevens Hotel). Semi- 
annual meeting of the American Society 
of Mechanical Engineers. 


SEPTEMBER 


1-4—Salt Lake City (Hotel Utah). 


ical Engineers. 
OCTOBER 

t. 6-8—Houston, Tex. 

chanical Pig v9 Conference. 





Dee. 2-5—New You City or Atlantic City. — 
meeting. . 


Annual 


Petroleum Meée- a 
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Y ore aboard a freighter . . 
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I arrived at Ford’s Rouge Plant as iron 





« and was 
hustled through the blast furnace to 
the Ford steel mills . . . 


There I was made into a very 
special kind of steel—one of dozens 
of kinds of steel that go into Genuine 
Ford Parts. 


I was pretty hot stuff at this point, 
when they cast me into a rough 
pin. So they let me cool off gradually 











and evenly. But not for long, ‘cause I 
was popped back in the furnace for 
another roasting and was case hard- 
ened. I was a real tough guy! 





Up till this time I was a pretty 
rough looking character, but you 
should have seen me after I was 
machined and polished . . . bright as 
a new nickel! 





FO RDB MOTOR 













I was feeling like a pretty dog- 

goned fine pin... but those Ford 
engineers are never satisfied. Boy, they 
gave me a series of tests that was really 
the works! 


. ty 
nail 
—, 
Poe 








I passed ’em all in good order. 
And was I proud of that Ford OK 

. cause you know not every pin is 
within .0003 of an inch of absolute 


accuracy ... which I am! 





Then I was branded a Genuine 
Ford Part and was soon on my 
way to a Ford Dealer. And a couple of 
days later I hopped into a Ford engine, 
where I felt completely at home. For you 
see I was made right, so naturally I fit 
right and will last longer. 


CcOMPAN Y 


Be 
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‘How to Tell It’ | ea Pes 


With dealers becoming more conscious of public and press rela- £e} 4] 
tions, Automotive News believes they will be interested in a booklet, 
“How to Tell It,” prepared by Lester H. Nichols, director of Boston 
City College Public Relations Bureau. 

The booklet was prepared for educators, but it applies to anyone 
dealing with the press. In short, Nichols advises the subject of the 
interview “to keep it brief, don’t waste the reporter’s time, have 
everything in readiness, praise the writer’s work and, finally, take 
him to lunch.” 

Here are the rules Nichols lists: 

1, Punctuality is a virtue. Newspapermen, too, are frequently 
pressed for time and dislike to be kept waiting when calling for 
interviews. 

2. If an appointment has been made for a newspaper inter- 
view, it is important that it be kept. If circumstances necessitate 
that the time be however, reporters like to be notified 
well in advance. 

8. Whenever possible, it is a good policy to allow the reporters 
themselves (due to their time limitations) to arrange the time for 
interviews. 

4. Prior to interviews, it is a good policy to arrange to avoid all 
outside interruptions, Newspapermen try to keep interviews as brief 
as possible, and hate to have their own time wasted. 

. 











Colo. Dealers 
Endorse NADA 
Code of Ethics 


ENVER.—The board of direc- 
tors of the Colorado Motor Vehicle 
Dealers Assn. has pledged the or- 
ganization’s support of the NADA ~ 
statement of policy setting forth ~ 
“fair and reasonable practices to ~ 
be followed in distribution of new ~ 
ears,” according to Tom Braden, * 
secretary. 

E. Jack Beatty, of Hoskin-Beatty 
Motor Co. (Oldsmobile), Denver, © 
NADA state director, said: 

“Because some dealers have 
taken advantage of the seller’s 
market to squeeze their custom- 
ers, the whole industry has suf- 
fered disrepute. I am sure that © 
virtually every reputable dealer in 
Colorado will subscribe to the pol- 
icy outlined by the association.” 

The statement pledges the deal- 
ers to correct unbusinesslike prac- — 
tices and to sell new cars at estab- 
lished prices with no bonus pay- 
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5. When reporters arrange for interviews, they prefer to have the ace 
facts prepared and waiting for them. It is extremely irritating for lO Se 
a newspaperman to have to wait while a frantic search is being NEWLY COMPLETED HEADQUARTERS ot 








6. 


conducted through a mass of files and drawers. 

Reporters should not be subjected to a condescending atti- 
tude. It should be remembered that just as the faculty member 
represents the college or university, so does the reporter repre- 


































Buffalo. The building extends for an entire block 
of the dealership’s employes have been with the fi 
was appointed an Oldsmobile dealer in 1931. 


Roy Ave. Many|ments or premiums. All members 
years. The firm! of the Colorado association as well 
as of the Denver Automobile Deal- 
ers Assn. will be requested to dis- 
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sent his newspaper. play the statement in their places in 1 

7. During the interview, it should be attempted to stick to the point of business, and each community og 
at hand. This is best accomplished by allowing the reporter to set will be asked to set up a commit- of , 
the conversational pace, and by answering questions directly, but in tee to promote compliance with the 4 
sufficient detail to give him all the information he desires. association’s policy. . 

] tin, . 

8. Newspapermen welcome dramatic statements and direct quota- A egg on mcg reser An Pome: and 
tions which will give them material for the “leads” of their stories. will be held at the Shirley-Sa amc 

9. It is not good policy to give reporters the impression that the hotel here Jan. $1 ‘voy par 
one interviewed knows the field of journalism as well as the news- . $1. Ir 
paperman himself. The reporter resents any implication that his for 
cere soma methods are being subjected to critical analysis by the Titus Renamed eas 
n ewee. 

10. Since reporters are out to get information that can be published, the 
“off-the-record” material should be avoided inasmuch as newspaper- By Tacoma Assn. ~ 
men dislike being given information that they are not permitted TACOMA, Wash.—Taking office the 
to use. meat for the —— successive Fe. on 

aced squarel d “hedgi sho be with the Tacoma Automobil al- 
a. Retee samt. Be 'S ™ on ns” THE NEW HOME OF FRANK CLARK MOTOR ©O. (Packard), Oklahoma City,|ers Assn. w L E. Titu t Titus ‘ 

avoided at all costs. which now features ‘fon land, sea and air’ as the sy > oa rp: "I 

12. Quibbling over a minor detail is exasperating. Though the re- and motor boats as well as Packard. The front circular extended window ts | Motors, president; Arnold Reading erat 

r’s primary interest is the accuracy of his information, this || used to display all three; the large cruiser seen through the shop door was being fitted | of Winthrop Motors, vice-presi- de’ 
do. oy ot eat d to litting hairs. for display to supplant one of the cars dent; Anson Hart of City Motors - e 
n en ni . 24 > i ; 
"3. Disagreement with the editorial policy of a newspaper should secretary, and Jack Gordon of labo 
not be permitted to influence the treatment of its reporters. = om, wwonmures. orgy mak 
» é . even of Steven Motors and Ar- 

14. Long prepared statements should be typewritten or mimeo- thur Espeland of Espeland Motors te 
graphed beforehand, since it makes the newspaperman’s job much were appointed trustees. if w 
easier. These should be double-spaced on one side of the page only, New names on the list of offi- 
with paragraphs ending at the bottom of each page, if possible. cers for 1947 include Mel Jones of 

15. Reporters should never be asked to submit their finished stories Irwin-Jones Motor Co., trustee, and 
to the interviewee for final approval. This implies lack of faith in Jim Gilchrist of Allen Motors, who No 
the newspaperman’s ability or judgment, and in most cases he will will take over the new office of 

to do it anyway. assistant treasurer. 
ea? It ts connaletaly out of order to call an editor in = attempt bie 

2 — sposwnty an m ; a the by hveding sai ‘ NEW HOME OF HARRY BARSH MOTORS (Studebaker), Charleston, 8. C. This 1 5 000 C all $ ident 

i. Minor departures from the strict wording of an interview should Hing ne 13,580 square feet of Seer space. RB oo" Pci ral “son 
be overlooked, along with unimportant errors and misprints. usy Year Mev irott 

18..Retractions should be aoe ga po ~ so case Rr serious By CATA head 
damage to the individual’s personal or professional reputation. CHICAGO. — More than 15,000 tion 

19. Newspapermen like being told that stories they have written ; ; os telephone calle were received andl com 
have merit and were appreciated. : a ll. 2,500 persons were interviewed .dur- form 

ita. ALDERMAN!S OF ENDICOTT Ing 1946 by the Chicago Automo. ff ming 
newspapermen are not expected to pay the bill. (ee Oe. . od bile Trade Assn., it was revealed Wi 

here last week in an association as p! 
° report entitled “Know Your Asso- amor 
AAA Appeals for Extension cation nen anny set 
nformation on 6,288 state license e 
Of Rubber Control 8 numbers was furnished, 1,300 per- ea 
sons were placed in jobs, more than am 
THIS IS THE NEW SALES and service headquarters of Alderman’s of Endicott, |2 hundred‘ meetings were held and secre 
N. ¥., for 27 years f the city’s princi tomobile dealerships. The firm, headed | Seymour M. Lewis, general counsel, trial 
WASHINGTON. — Congress was it need only be pointed out that by Halsey o. pag bh Am 4 ana pon soedlney is @ Kaleor and Frazer dealer. The Sir cumin by ooh smembede con- ures 
urged last week by the American/at the rate of tire production in | dealership’s service facilities include heavy-duty truck repair and wreck equipment. i di 
tomobile Assn. to extend the /|1946, a difference of just one cent cerning legal matters, including cers \ 
Aw os a 2 } cases where customers sued deal- count 
government’s allocation and inven-/|in the price of rubber would mean to teece delivers of auw eam 
tory controls over rubber—sched-| more than $15,000,000 to motor ve- the ara: Bins mia , The 
uled to expire March 81—pending | hicle owners alone.” e repo . —_ 
adoption of a permanent national . : 

° more 
rie iether to Congressional kaa-| Wire Cord Tire Engineers Honor cov 
ers, AAA President H. J. Brunnier * were 
pointed out that imports of na-| being Produced Veteran Johnson 
tural rubber had far exceeded ex- aR DETROIT.—Veteran automotive Obit 
pectations and net pn Mal By Firestone engineers honored Frank Johnson, — 
mitting a free-for-all competitive retired Lincoln engineer, at dinner 
scramble before permanent legis- AKRON.—Substituting high ten- at the Recess Club last Friday, POR 

“ sile steel wire for cotton and strom, 
lation is enacted would be ‘little rayon cord, the Firestone Tire & Jan. 31. Harold T. Youngren, direc- ed 
short of a national disaster. Rubber Co. is now in production tor of engineering of Ford Motor, Yiston. 

While urging temporary exten-/on what its engineers believe to spoke. since 
sion of controls, the AAA also/ph. the most rugged pneumatic tire Johnson’s career virtually has ployed 
called upon Congress to begin for-| over puilt—the “wire cord” tire. covered the life span of the indus- OA 
mulation promptly of a permanent Considered ideal i J. W. LOWREY JR. RECENTLY announced the opening of his firm’s new super-|tTY since he began at Cadillac un- ieoted 
program that will insure contin- nsidere eal for use in the | service station in Mansfeld, La. The firms bas bese the Chevrolet dealer in that com-| der the Lelands in 1900 as a motor manag 
ed production and use of syn- logging, mining, quarrying or con- | munity since October, 1925, when it was started by J. W. Lowrey, who js the father engineer. fore gc 
be P struction industries, where trucks | of J. W. jr. and is still active in its management. The new building is concrete, 
thetic rubber. must negotiate rough off-the-high- | Tick and steel structure 100 by 157 feet, comprising about 15,000 square feet of floor 
aoe issue oo mgr on way trails and then speed their | showroom, omer warts Py Fy HR “\arge Denver Bill Killed PF ok 
runnier said, “involyes nation heavy loads over modern thor- | enough to admit the largest truck and trailer equipment. Equipment in the shop 1s DENVER.—At the regular meet- tor Tr: 
security at the top level and it in- oughfares, the wire cord tire, Fire- | Complete and of the latest design. Together with the former building, the Lowrey estab- ing of the Denver city council last 
volves protection for American |stone says, has proved itself su- | tment bas Sweetened Se tune él tanto nates ot ane aa a feet. bn a bill to “define a motor ve- 
consumers. As regards the latter, | nerior to any existing heavy duty | — sel = i -|hicle dealer so that a cab company Pars 
tire. hich sold more than three cars 2 
fibers to ke plush, velour, suede | W: sO ore for ma 
Fire Destroys Rice & Larson | runs cooler under heavy loads U.S. Rubber Develops and fi Sie yee so eery verour, Suec/in one year would be considered Salem. 
MADDOCK, N. D.—The Kaiser-|at high speeds, it has never been Synthetic Adhesive The adhesive is said to have|® dealer” was killed. - 
Frazer dealership here, operated by | known to blow out, gives greatly; NEW YORK.—A new synthetic | longer life and more flexibility than 
two veterans, and known as Rice &/ increased mileage, and can be re-|rubber adhesive has been devel- base coat enamel adhesives now|_ ‘‘We want you to know that Automotive sour 
Larson, was completely destroyed | capped several times, according to|oped by United States Rubber Co. being used. It can be dyed any|j\°ns, ‘sine most read Se S Soule, Bute Oe 
by. fire. Firestone engineers. for use in conjunction with textile! color to match the textile fibers. | ier Nash Co., Butler, Pa. jan, 28 
~ 1 Bant: 
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Harvester Sales 


Set Peacetime 
Record in °46 


CHICAGO.—Total sales of Inter- 
national Harvester Co. for 1946, 
amounting to $482,328,000, were the 
largest peacetime sales in the 
eompany’s history, John L. Mc- 
Caffrey, president, has reported. 
The 1945 sales volume was $622,- 
911,000, which included almost 
,000,000 of war products. The 
ious peacetime record sales 
r was 1941, with sales of $364,- 








,000. 

The 1946 net income was less 
than 1945. It represented a return 
of 4.6 percent on total capital in- 
yested, compared with a return of 
§2 percent in 1945. In dollars, 1946 
net income was $22,326,000 against 
$24,477,000 in 1945. 

Net income last year was equal 
to $3.91 per share of common 
stock, compared with $4.42 in 1945. 
Dividends were at the regular rate 
of $7 per share on preferred stock 
and $3 per share on common stock, 
which was the same as in 1945. 

McCaffrey reported that sales of 
service parts totaled $112,472,000 in 
1946, as compared to $132,634,000 
in 1945. The decline in service parts 
gales was due to the disappearance 
of government demand for mili- 
tary parts, he said. 

Taxes payable to federal, state 
and local governments for 1946 
amounted to $17,413,000, as com- 
pared with $24,516,000 for 1945. 

In commenting on the outloo 
for 1947, McCaffrey said that the 
trend in the company’s first 1947 
fiscal quarter, not complete when 
the report was made, indicated a 
substantial increase in Sales for 
the first quarter of 1947 as com- 


pared with the corresponding pe- | 


riod a year ago. 


“The ultimate results of 1947 op- 
erations,” McCaffrey reported, “will 
depend largely on the availability 
of materials and the course of 
labor relations. Our facilities will 
make possible greatly increased 
output if materials are steadily 
available to sustain production and 
if work stoppages can be avoided.” 


War Saga 
Notables of World Viewed 


Arsenal of Democracy 


DETROIT.—How kings and pres- 
idents, prime ministers and busi- 
ness leaders from all parts of the 
world made the pilgrimage to De- 
troit during the war years to see 
the Arsenal of Democracy in ac- 
tion is described in a book just 
completed by Wesley W. Stout, 
former editor of the Saturday Eve- 
ning Post. 


With a number of photographs 
as proof, Stout’s book shows that 
among the visitors were the presi- 
dents of four countries, including 
the United States, two former 
kings, United States and foreign 
ambassadors, presidential cabinet 
secretaries, religious leaders, indus- 
trial heads, prominent political fig- 
ures and high-ranking Army offi- 
cers of the United States and allied 
countries. 


The focal point of all visits, Stout 
pointed out, was the Chrysler Tank 
Arsenal in Centerline, Mich., where 
more than 25,000 medium and 
heavy tanks of 12 different types 
Were turned out during the war. 


Obituaries 


William J. Sundstrom 

PORTLAND, Ore. — William J. Sund- 
Strom, manager of the Portland district of 
United States Rubber’s U. 8S. Tire’s di- 
Vision, died unexpectedly at his home here 
Jan. 25. He had been with U. 8. Rubber 
since September, 1932, when he was em- 
Dloyed in the general offices in New York. 








became assistant district manager at 
Baltimore in 1936 and later was trans- 
to Richmond. He served as district 
Manager at Milwaukee and St. Louis be- 

fore going to Portland. 

* + * 
R. Herbert Deyo 

BINGHAMTON, N. Y.—R. Herbert Deyo, 
83, who organized the Larrabee-Deyo Mo- 
tor Truck Co, here in 1913, died recently. 

* 


Benjamin D. Heath 

CHARLOTTE, N. C.—Benjamin D. Heath 

ir., 48, a prominent automobile dealer here 

Many years, died Jan. 21 at Winston- 

Salem. Death was attributed to a cerebral 
hemorrhage. 

ee. ol! 
Hobart F. Smith 

SOUTH BEND.—Hobart F. Smith, for- 

Mer works manager of the Bendix Prod- 

Uets division, Bendix Aviation Corp., died 

Jan, 28, after a long illness at his home 
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A New Service 


for 


CHEVROLET DEALERS 


WHO OBTAIN THEIR TRUCKS FROM NORWOOD, OHIO 


Oltman-O’Neill “Cargo-Tested” truck bodies of welded steel are now 
available in 12-14-16 foot length standard vans and wheel house 
models, for mounting on your new Chevrolet trucks at our new 


OLTMAN-O’NEILL CO. 


NORWOOD BRANCH 





3569 Montgomery Road, Cincinnati, Ohio 
For details wire or phone Redwood 5784 
W. W. WITMER, Assistant Sales Manager-in-Charge 





OUR STANDARD VANS have these options: Leak- 
proof steel roof or open top, side doors, tailgate, 
34 doors over tailgate commonly called “Dutch” 
doors, or full length double rear doors, with or with- 
out tailgate. 


12-feot body....______. : 





WHEEL HOUSE MODELS are nine inches lower than 
« standard vans. Note generous interior dimensions 
of all models of these top quality truck bodies. 
Length given is interior measure with 2” to spare, 
as listed below. 


86)” x 78” x 1444” 
864” x 78” x 1684” 
864” x 78” x 1974” 


IMMEDIATE DELIVERY 


Here’s what you do: 


1. Place orders as before with Oltman-O’Neill factory in Detroit or 


our new Norwood Branch. 


2.. Instruct Chevrolet car distributors to route your Chevrolet trucks 
for body mounting at our new Norwood Branch. 


Oltman-O’Neill serves the entire truck industry, with “cargo-tested” steel 
bodies for every make and model. 


Sold only by Dealers 


mec iaso: OLTMAN-O’NEILL CO. 


TRUCK BODIES THAT PAY-ALL THE WAY 


5171 Martin Ave. 
Detroit 10, Mich. 
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"46 Car Output 
36.8% of 1941, 
AMA Reports 


DETROIT.—Passenger car fac- 
tory sales (production) for 1946 
tofaled 56.8 percent of sales for 
1941, George Romney, managing 
director, Automobile Manufactur- 
ers Assn., announced last week. 
Last year’s total was 2,148,677 com- 
pared with 3,779,682 in 1941. 

December, 1946, sales fell to 
266,665, slightly below November 
sales of 269,081. Peak sale month 
of 1946 was October when 283,586 
sales were recorded. 

Motor truck and coach sales for 
1946 were only 11.3 percent short 
of the 1941 total which included 
military vehicles. A total of 940,830 
units were sold last year establish- 
ing 1946 as top sales year of all 
time for civilian trucks. This total, 
however, was below the 1941 figure 
of 1,060,948 (including 218,880 mili- 
tary vehicles). 

Total number of automobiles and 
truck sales during 1946 was 3,089,- 
507, or 36.2 percent less than 1941's 
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H AND CONTROL LOCKO! JT 


SAFE DRIVING CONTROLS for handicapped war veterans were announced last week 
by K. B. Elliott, vice-president in charge of Studebaker sales, for 1947 Champion 
models. Previously the devices could be installed only on 1941, 1942 and 1946 models; 
The braking system on the 1947 car is completely hydraulic with no mechanical linkage. 
The hand lever, which operates clutch, throttle and brake, has been simplified. A 


conventionally when desired. The brake cylinder is located in a corner of the 
trunk, where it can be readily serviced. A reserve vacuum cylinder assures positive 
brake action r of ifold pr Controls will be marketed either in 














total of 4,840,630. 


groups or on a unit basis. 





lockout clip is mounted under the shift lever, so that the automobile can be driven. 





Next Few Weeks 


By George Deery 
Staff Writer 

DETROIT.—Who will be first? 
Will Chevrolet add another to its 
“Firsts” or will it be another “Ford 
First” when final auto registration 
figures are announced within the 
next few weeks? 
Chevrolet narrowed the differ- 
ence between it and Ford, the 
present leader, to 25,702 passen- 
ger cars last week. 
Speculation is increasing among 
dealers and others in the industry 
on whether the GM unit, which 
surpassed Ford’s output for 1946 
of 372,917 by 24,196 cars, could 
erase the lead as state registra- 
tions compiled by R. L. Polk & 
Co. are released within the next 
few weeks. 
Observers agree that “Our 
Friends on Grand Boulevard” 
and “Our Friends in Dearborn,” 
as officials of two firms call each 
other (on the telephone, anyway) 





are making 


every effort to 


Who Wins in Sales? 


Ford and Chevrolet Close in Registrations; 





Ypurdlon presents: 





A commanding new voice! 





The new J-34 Sparton Horn 


You'll be hearing from this outstanding new 
Sparton Warning Signal! The assembly consists 


of two matched 


commanding signal—pleasing and courteous. 


This is the most compact dual horn on the 
market assembled on a single bracket. It can be 
mounted in any of three positions under the 


THE SPARKS-WITHINGTON COMPANY 


Automotive Division e 











horns which produce a definitely —_ cars and trucks—very easy to install! 


able in 6 and 
marine uses. 





Jackson, Michigan 


hood, where space is limited, or may be installed 
between the radiator and the front grille of most 


Construction of the J-34 is sturdy—with die-cast 
body—truly an aristocratic warning signal. Avail- 
12-volts, for all automotive and 











to Tell the Stery 
achieve the distinction of being — 
first. 


The reason that the complete™ 
tabulation for the full year of 1946 
is not available yet is due to the 
slowness of compilation in some 
states. The scattered returns, some 
of which are not released for some) 
time after the close of the month, 
are added to the continuing total 
as they are received. 

The latest registration totals for 
the year to date give Ford 290,596 


balance in favor of Chevrolet on™ 


firms were shut down for a while 
in December, it is a reasonably 


as fast as possible. 


and the manufacturers’ efforts to 
speed registration, it is probable 
that final registrations will be 
close to each firm’s output tally. 
On that assumption, 


top Ford for 1946. 
Large States Missing 
However, 


of the year, Chevrolet will have to 
produce a volume of cars registered 


several weeks. 


ported for November, 


balance of 1946 would not place 
Chevrolet “over the hump.” 

A factor that could change the 
relative position for either, or 
both, is the location and size of 
the 17 states for which December 
totals have been submitted. 

They are: 
Columbia, Georgia, Illinois, Indi- 
ana, New Hampshire, Rhode Island, 
South Carolina, Utah, Colorado, 
Idaho, Nebraska, West Virginia, 
Wyoming, Arkansas, Delaware and 
North Dakota. 

While they do give a good cross- 
section of the nation geographic- 
ally, it is noted that most of the 
larger states with higher registra- 


calities can have an: important 


indicate. 
Ford Down in N. Y. 


November, compared with October, 
give the General Motors division 
an advantage. 

If extended sufficiently to other 
high-population areas in December, 
the 24 percent increase in Novem- 
ber, sales for New York over Oc- 


the Ford pattern 
dropped 6 percent. 
November registrations in Ili- 
nois for both dropped from Oc- 


from 5,619 in October to 3,007, 
while Ford dipped from 6,734 to 
2,435. 

Whoever wins this battle of the 
giants will gain a great amount of 
prestige. Both Chevrolet and Ford 
are said to be sufficiently confident 7 
in winning to the extent that both 
are making preparations, to be 
ready on short notice, to announce 


tising campaigns. 
It being the usual policy of man- 
ufacturers to keep a close finger 

on their sales, 
transferred into registrations, oné 
might expect some clue based on 
their figures. In this case, there 
is 
guarding the figures closely until © 








the finish line is reached. 


and Chevrolet 264,894, a difference” 
of 25,702, in contrast to the 24,1967) 


production for the year. Since both 7 
safe assumption that all cars com- § 


pleted in the final weeks of the | 
year were placed in dealers’ hands — 


In view of the demand for autos — 


returning to actual ~ 
registration compilations, analysis © 
shows that if Ford totals continue © 
at the same rate for the remainder ~ 


the victory in nationwide adver- 9 


which are soon | 


ae 


Bd 


based on | 
statistics available today, if every © 
Chevrolet produced last year was ~ 
registered before Jan. 1, it would) 


sdk 
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at a faster clip than it has been © 
in the partial reports for the past © 


In the 48 states that have re- 7 
Chevrolet — 
had an edge of 8,993 registrations © 
over its competitor’s total of 34,851, — 
It gained 5,178 in figures released © 
last week for 17 states that had © 
reported thus far in December. A 
continuance at this rate for the © 


Arizona, District of — 


tion totals are missing. These lo- ~ 


bearing on final results as the fol- 
lowing results from various areas © 


With the realization that the ~ 
Ford trend may reverse itself, or ™ 
that Chevrolet might not repeat its © 
performance in New York, devel- ~ 
opments in the Empire state in © 


Pity wy 


Pere. 


tober could wipe out the Ford lead. ~ 
Chevrolet was further favored by © 
in that state © 
when the latter’s November total 7 


tober totals. Chevrolet declined | 
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Complete Redesign Seen 
For Ford Line 





By A. H. Allen 


WITH 1947 RADIATOR grilles now in full production, 
talk is returning to what the passenger car builders may be 
nning for their 1948 editions, which should make their 
iw some time this fall. Certainly the next series of changes 
will be far more substantial than those just concluded, but 


the almost prohibitive cost of 
new tooling probably will re- 
sult in scaling back a number 
of ambitious plans for new models. 

As things stack up now, it looks 
like a complete redesign for the 
Ford line. The model tipped off by 
Jack Davis in a recent Boston ad- 
dress is not the much-discussed 
low-priced light Ford car, but the 
1948 Ford line itself. A sweeping 
restyling has been carried out by 
George W. Walker and his staff, 
working closely with Rouge plant 
engineers and stylists. Chances are 
that the new ver- 
sion will not car- 
ry the remotest 
resemblance to 
Ford .cars of the 
past few years. It 
will be new from 
stem to stern, and 
reportedly has 
been OK’d just 
about as laid out 
by Walker. 

Speaking of 
ck oes Sel 

lowing paragraph from the latest 
issue of the Ford UAW Eoacal 600 
newspaper is interesting in that 
it reflects the constant “needling” 
which the editors of this paper 
have been practicing on the Ford 
management, but at the same 
time is of a much milder form 
than what usually appears in this 
union sheet! 

“Much modernization will be 
needed at Ford, insiders report, be- 
fore it is in a sound competitive 
position. Body design and many 
other departments are far behind 
GM. Two reasons for Ford back- 
wardness are said to be that many 
of its people in the planning and 
design departments are Ford trade 
school graduates, not always the 
most promising material, and sec- 
ondly that employes in those de- 
partments are speeded up so stead- 
ily that they have no time for 
originality or initiative.” 

Note the careful avoidance of 
any responsibility for the state- 
ments by use of the phrases “in- 
siders report” and “are said to be,” 
and also the amusing dragging in 
of a reference to the old “speed- 
up.” 

Can’t you just picture the head 
of the body design department at 
the Rouge standing over his men 
with a long black whip and lash- 
ing their backs while he commands, 
“Never mind the originality, boys, 
just keep pushing those pencils’? 

+ . + 


Radical Changes 


For Big Jobs 


IN THE General Motors camp, 
the outlook is for radical changes 
in bodies to be confined to larger 
models in Buick, Olds, Pontiac and 
Cadillac lines, while the smaller 
Olds and Pontiac, and Chevrolet, 
continue with the basic 1947 lines 








Chevrolet Names 
Van Nuys Staff 


DETROIT.—Three key manage- 
ment appointments for the newest 
Chevrolet assembly plant—one of 
two scheduled to 
bolster the divi- 
sion’s output in 
1947— were an- 
nounced last 
week by Hugh 
Dean, general 
m anufacturing 
manager. 

L. C. Fitzgerald 
was named man- 
ager of the as- 
sembly plant 
which Chevrolet 
800n will open in Van Nuys, Calif. 

t superintendent will be Har- 
old Lothringer. G. E. Boysen was 





L, ©. Fitzgerald 





plus extensive decorative changes. 
No one can yet figure out why GM 
eanceled its entire 1948 “A” body 
program for Chevrolet, Olds and 
Pontiac, and completely scrapped 
hundreds of thousands of dollars 
worth of brand new dies. 

The new stuff, which is still in 
the works, features still 
body width and wider 
along with improved vision front 
and rear, but no radical construc- 
tion innovations. 


Completely new power plants for 


Buick and Olds are contemplated, 
and the hint is heard that Buick 
may experiment with a V-8. Tool- 
ing for such changes is a long- 
drawn out and costly process un- 
der today’s conditions and there 
may not be sufficient time to prove 
& new engine design and tool up 
for it to meet September produc- 
tion schedules. 
+ +” * 

INTRODUCTION of a new 
power braking system may come 
on a couple of the higher-priced 
1948 models. The design has been 
completed and approved for man- 
ufacture by an outside supplier. 
It is said to be much simpler in 
construction than previous power 
braking installations, and to have 
encouraging possibilities for wide 
use On passenger cars. 

* a * 


Pig Iron Called 


Biggest Problem 


CONTINUING shortage of pig 
iron is viewed as the most critical 
problem facing producers of gray- 
iron castings, both in foundries op- 
erated by the automobile industry 
and in those supplying the indus- 
try. Most pig iron is supplied by 
blast furnaces operated by the 





steel industry or companies affili- 





THIS pox CARAVAN TOP availiable through Hudson distributors and dealers is 


increase the usefulness of the Hudson Cab Pickup. Lightweight but 
built with an all-aluminum frame and heavy duck cover to withstand hardest 
usage, it can be quickly removed as it attaches to the truck body with only six bolts 
the company states. It is designed to permit a smooth flow of air over the cab and top, 
wind drag. Slide fasteners on the end curtain are intended for easy opening 


minimizing 
and tailored appearance. 


ruggedly 
delivery 





ated with the steel industry, and, 
in the face of unprecedented de- 
mand for hot metal to charge open 
hearths, steel plants have not been 
too anxious to sell their iron to 
outside foundries. 

On top of that, government di- 
rectives and certifications still 





control the destination of near- 
ly 60 percent of the so-called 





“merchant” iron available, the 
bulk of this going into the hous- 
ing program for soil pipe and 
other cast-iron articles. 

The housing authority, incident- 
ally, continues to subsidize pro- 
ducers of pig iron to the extent 
of $8 or more per ton, thus permit- 
ting inefficient and high-cost blast 
furnaces to keep in operation. 








Named personnel director. 





VACDRAULIC, Another Proven Product of Kelsey-Hayes: 


has a precision-made quality and superior performance that can be attained only 
through years of scientifically developed production KNOW-HOW. More and more 
manufacturers of cars, trucks and buses will prefer VACDRAULIC as 
ment, for safely boosting the power of theix hydraulic braking systems. 


ee -VACDRAULIC,,.; many superior advantages: 1) The only sealed-unit booster 
with all valves and other moving parts inside; (no adjustment, alignment, or lubrica- 
tion necessary; nothing to get out of order by rough usage) . . . 2) Small, rugged, light- 
weight, simple in design; (easier to fasten in any position or convenient place along 
ic system line by brackets furnished). . . 3) Connects only to hydraulic line 
and engine intake manifold; (no rods, links or levers-to-pedal) . . . 4) Gives drivers that 
proper “brake-feel”’ and perfect, feather-touch pedal control, so necessary to safety, 


any hydra 


while multiplying brake power many times. 
(Manufacturers: Inquiries being sre, soi Kelsey-Hayes 


Distributors: Please contact Empire 


KELSEY-HAYES WHEEL CoO. 








... Automotive 
ic Brake Co., Newark 7, N. J.) 





standard equip- 


DETROIT 32, 





MICHIGAN 
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Caution 


By J. B. Van Tassel 


Te total expense in dealerships 
increased 36.9 percent in the 
first 10 months of 1946 over the 
same period in 1945, as taken from 
the many state- 
ments we have 
received for an- 
alyzation. This 
expense increase 
should be fairly 
comparable be- 
cause of the uni- 
formity in the 
factory distribu- 
tion of new cars 
this year as com- 
pared with pre- 
vious periods. 
This expense increase is more no- 
ticeable. in the overhead expense 
group, such as salaries, rents, sup- 
plies, maintenance, insurance, etc., 
than it is in the selling expense 
group. In fact, there has been a 
considerable decrease in new and 
used car selling expenses in 1946 





4. B. Van Tassel 


Dealer Business Counsel 
‘Old Man Overhead’ Shows 36% Rise; 


Is Urged 


ing expense items as new and used 
car commissions, new car prepara- 
tion and delivery, warranty and 
policy, advertising and demonstrat- 
ing expenses. 


Of course, new and used cars 
have not required the selling ef- 
fort and expense up to now, that 
they did in prewar years, but 
now is a good time for dealers 
to spend a little more in these 
sales expense items in the de- 
velopment of sales strength and 
owner which will be 
badly needed when we do get 
back in that highly competitive 
trading period which is prob- 
ably not too far ahead. 

This average total expense in- 
crease of 36.9 percent was made 
up of dealer statements, which in- 
dividually showed increases that 
varied from a low of 13.2 percent 
to a high of 116 percent, and again 
the large increases were in sal- 
aries, rents and general overhead 
expenses. These overhead expenses 


compared with the actual amount 
of total service and parts income. 
Where your experience shows that 
you have developed a steady flow 
of customer labor and parts traf- 
fic through your service depart- 
ment, 


greatly, regardless of how many 
cars you sell or how little or how 
much profit you make on cars. Also 
a reasonable variance in your vol- 
ume of service and parts income 
will not change them greatly. In 
fact they usually go on regardless 
of whether you make a sale or 
take in a dime of profit. They are 
the expenses that go to make up 
the cost of opening your doors 
every morning, regardless of how 
much you take in, Therefore, it is 
important in these days of expan- 
sion programs to be on your guard 
at all times against building these 
overhead expenses or old man bur- 


den too high. 

* * + 
100 Pct. Absorption 
Is the Goal 


is one safe guide in de- 
termining how far you can go 
in building overhead expense, and 
that is the amount of total over- 
head expense in your business as 


you are on pretty safe 








under prewar years, in such sell- 


are the expenses that do not vary 


grounds to use the total amount 


of this monthly income as a guide 
for a monthly amount to spend 
for overhead expense. Because in 
this way your service and parts 
department will always assure you 
of a 100 percent absorption of this 
overhead expense. 

Probably this 100 percent ab- 
sorption cannot be maintained at 
all times, but your goal in order 
to be assured of staying in busi- 
ness in bad times as well as good 
times should be as near this 
100 percent absorption guide fig- 
ure as possible. Our latest fig- 
ures, as taken from dealers’ 
statements which have been sent 
in to us for analysis, show 
where this absorption percentage 
is actually averaging 385.1 per- 
cent. This is already considerably 
down as compared to the war 
years, when in many studies 
made by the writer it averaged 
far in excess of 100 percent. In 
other words, during the war 
years, service and parts income 
not only absorbed the total ex- 
pense of the business, but also 
paid the dealer a salary and 
made him a sufficient profit to 
stay in business. 


The reason it is important to 
hold down the total overhead ex- 





pense burden is because once you 


have built it up it is usually there 
to stay, at least for the most 

because it is almost impossible to 
greatly decrease rents, salaries, 
etc., without tearing down your 
business and completely reorgan- 
izing. 


However, there are many 


maintenance, 
telegraph, car expenses, express 
miscellaneous expenses, 
counts are reduceable from time 
been overstaffed due 


Also it is possible to reduce rental 


was assumed 


preciation, although many motor 
accounting manuals 


of “fixed expense” in their classi- 
fication of this 
+ & + 


Fixed Expense Items 
























Ontario 


PLUGS 


Auto-Lite 


AUTO-LTE | 


electrical systems 


@ It is the proved performance of 
te electrical systems on the highways 
ich has made Auto-Lite the world’s 
gest independent manufacturer of 
utomotive electrical equipment. The 
Huto-Lite reputation for quality and reli- 
bility for more than 36 years has made 
to-Lite products original factory equip- 
ent en many of America’s finest 
, trucks and tractors ... Money 
cannot buy better electrical systems. 
E ELECTRIC AUTO-LITE COMPANY 


Toledo 1, Ohio 
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Can Be Reduced 


analysis of some 70 dealer state- 
ments in Chicago before the war 
and the total recommended over- 
head expense reductions or s0o- 
called “fixed expense” reductions 
reduction ac- 


basis. This total 


of approximately $4,500 per year 
one single case was it necessary 


sales volume in any department in 


However, you understand the high- 
er the amount of your total over- 


Don’t take for granted that the 
individual expense items of the 
overhead, or so-called “fixed ex- 
pense” group, cannot be reduced 
and controlled in line with sales 
and income. Budget, check and 
analyze these expenditures the 
same as you do your selling ex- 
pense items. Every time you re- 
duce an overhead or so-called 
“fixed expense” item, you add 
just that much more to your 
final net profit. There are two 
ways to make more money in 
this business. One, is to increase 
sales volume on a profitable 
basis, and the other is to reduce 
your costs and expenses of op- 
erations in line with normal 
ratios. One sure way to go out 
of business eventually is to build 
this old man overhead monument 
so high that it will only be prof- 
itable for you to stay in busi- 
ness during the lucrative days of 
selling and profits and no used 
car over-allowances. These large 
overhead expense monuments 
have proved very disastrous to 
many dealers in our business 
over a period of time. Hold this 
old man overhead down! 
Any questions a dealer may have 
on the reduction or control of 
overhead expenses or the absorp- 
tion guide will be gladly answered. 
Simply address your questions to 
this writer, 
News, Detroit 26, Mich. 


Oregon U. C. Men 
Elect Officers 


PORTLAND, Ore.—New officers 
of Oregon State Used Car Dealers 
Assn. include M. D. Davis, Port- 
land, president; Jack Everson, Sa- 
lem, first vice-president; K. A 
Murphy, Salem, second vice-presi- 
dent; Ray Hiatt, Salem, sergeant- 
at-arms; J. Paul George, Portland, 
secretary, and William Daskalos, 








Thomas in Floyd, Va. 
Thomas Motor Corp., Floyd, V4., 
with maximum capital of $50,000, . 
has been organized to do.a general 
automobile business. Rey L. Thom- 





as is president. 


to recommend a curtailment of — 
this overhead expense reduction. © 


head expense, the more new cars | 
you are required to sell in order | 
to break even and make a profit. © 


care of Automotive © 


of — 
these overhead expense items that © 
do vary and are controllable, such 
as heat, light, power, insurance, © 
supplies, telephone, © 


too, some salary ac- ™ 


to time where a department has 7 
to poor” 
management and poor foresight. 7 


expenses at times by subletting © 
some unoccupied floor space which ~ 
to be necessary at © 
the time the building was contract- © 
ed for, but later proved to be un- 7 
necessary. In fact, none of these © 
overhead expense items are defi- © 
nitely fixed, except taxes and de- © 


and state- © 
ments for dealers show the term | 


i 


group of expenses. : 


N CONNECTION with the re- 
4 duction and control of overhead — 
expenses, which are commonly re- ~ 
ferred to as “fixed expenses” in — 
our business, the writer made an — 


amounted to $300,000 on an annual © 
counted for an average reduction © 


for each dealer reporting. Not in — 


order to successfully accomplish — 
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THIS IS THE SORT OF THING that makes car buying a pleasure. Claimed to be 
the first automobile sales hostess is Srita Carmen Cabiedes, employed by the Nash 
dealer in Mexico City. She wears the Nash colors, gray and red. 


Automotive Finance .. . 
—_———_—_—____-_-_aa————ee 


Plus Marks Predicted 


For Auto Securities 


its. The firm’s backlog is said 


By George Deery 
to be more than $100,000,000. 


Staff Writer 

DETROIT. — Even though the 
market has been showing little dis- 
position to make decided moves, 
many analysts are reiterating their 
opinions that automotive stocks 
will be in the vanguard in the next 
upward move. 

A straw in the wind is Merrill, 
Lynch, Pierce, Fenner & Beane’s 
increase in the suggested com- 
mon stock percentage for the 
“average investor” from 45 to 55. 
Auto and auto accessories “are 
likely to give relatively favor- 
able market performance over 
the coming months,” the firm 
states. 

Another is the anticipation by 
Wall Street investment houses of 
satisfactory reports on fourth 
quarter results for leading auto 
and steel manufacturers. 

The outlook for the better sit- 
uated motor shares is said to be 
influencing switches to this group 
from the consumer goods. securi- 
ties. 

7 * +” 


Three Motor Issues 
In High Volume List 


Three automotive and one oil 
stock were among the 20 most ac- 
tively traded issues on the New 
New York stock exchange last year, 
@ year in which tradition was 
broken as the lower-priced shares 
replaced the more expensive bell- 
weather favorites of the past. 

Only one of the 20, General Mo- 
tors, closed at above $50 a share, 
its final quotation being 52%, off 
23 points from the high of the year. 
Transactions in this issue totaled 
2,510,200 for 15th place. Its low 
for the year was 47%. 

Packard turnover totaled 3,502,- 
000, with a year’s high of 12%, 
compared with a close on Dec. 
81 of 6%, and a low of 5%. It 
occupied fourth place in the 
compilation of the 20 in which 
the largest dealings took place. 

Graham-Paige, in sixth place, 

had 3,061,200 transactions with a 
range from a years high of 16 to 
a low of 5%, which was its final 
price for the year. 

The 2,932,900 shares traded in 
Socony-Vacuum gave it eighth po- 
sition. It dropped from a high of 
18% to a low of 13%, but rallied to 
close at 14% at the year end. 

General Motors has been on the 
annual lists of most active stocks 
24 times since 1917, Chrysler and 
Socony-Vacuum 13, Studebaker 12. 
Frequently the most actively traded 
Stock in the past, United States 
Steel, has not been included in the 
past two years. 

+ » * 


Improved Profits Predicted 
For Many Corporations 


McCord Corp. net earnings of 
$493,852 for the quarter ended Nov. 
30 exceeded those for the entire 
fiscal year of 1946 when the net 
Profit totaled $487,243. Orders on 
hand total $13,714,000, according to 
A. C. McCord, president. 

Mack Truck’s operating loss of 
More than $4,000,000, due to the 
Strike from April to November, 
will be offset about 85 percent by 
ol carryback, Net loss for the 

nine months was cut to 


about $516,000 through tax ared- 


Worth noting... 


according to 
some estimates, may net in the 
neighborhood of $1.75 per share for 
1946. 

Autocar may show 1946 earnings 
of about $3 a share net on the com- 
mon compared with $1.52 in 1945, 
based on previously attained pro- 
duction goals. 

Commercial Credit Co. earnings 
for 1946 “should be somewhat in 
excess of the current dividend rate 
of $2 per share now being paid 
on the common stock,” according 
to A. E. Duncan, chairman. Earn- 
ings of $1.60 on the common for 
the 10 months ended Oct. 31 com- 
pare with $2.16 for the correspond- 
ing period in 1945. 


“The financing of articles sold 
on the instalment plan is showing 
steady improvements but, due to 
the hampered production of these 
articles, the total volume of such 
financing is still not sufficiently 
large, based on the present num- 
ber of local offices and low rates, 
to produce a satisfactory profit,” 
he said. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


noteworthy Customer 


Together they are the centre of attention.. 


Texas Automotive Leaders 


Launch Safety 


DALLAS.— The automotive in- 
dustry moved on two fronts in 
Dallas last week toward reducing 
a rapidly mounting traffic fatality 
toll in this area. 

Machinery was set up in a Dallas 
meeting of leaders of the automo- 
bile, tire and petroleum industries 
in Texas to throw their joint 
strength into a safety campaign, 
inaugurating in this state the or- 
ganized action program of the In- 
terindustry Safety Committee head- 
ed nationally by Lyman Slack, 
Packard sales manager. The Dallas 
Automotive Trades Assn. entered 
the safety movement also with the 
appointment of a special commit- 
tee to confer with all authorities 
involved in traffic safety. 

It was the consensus of both 
gatherings that the problem must 
be solved, not only as it exists at 
present but to forestall a greater 
increase in fatalities and injuries 
in the immediate future. 

Ed Maher, Dallas Ford dealer, 
was elected chairman of the per- 


Fight 


manent statewide sponsoting com- 
mittee for the Interindustry organ- 
ization, with Charles M. Johnson 
of Johnson Bros. or Co., 
Dallas, secretary. O. H. Carlisle of 
Houston, Gulf Oil Co., is chairman. 

The central committee will ex- 
tend its organization throughout 
the state with addition of one 
member from each of the 21 con- 
gressional districts of the state. 

Carl Sewell, Dallas Ford-Lincoln 
dealer, heads the Dallas associa- 
tion’s special committee. 

Carl Rutland, chairman of the 
Dallas Citizens Traffic Commission, 
urged the Interindustry group to 
support several safety measures to 
be introduced in the Texas legisla- 
ture. He placed stress upon those 
bills Galan to increase the state 
highway patrol and which strike at 
the mounting number of accidents 
in which youths are involved by 
providing that cars driven by 
youths figuring in major accidents 
may be confiscated from the par- 
ents of the youths. 


noteworthy Car 


smart alliance of smart car, smart customer. 


.can be a powerful influence 


on future car sales. Smart automobile manufacturers are creating their own 


smart alliance of smart car, smart customer...through Vogue. 
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Polk Puts Sales 
At 1,750,000 Cars 
For Last Year 


DETROIT.—Tabulations of new 
car registrations for 17 states for 
December indicate that totals for 
the month will be approximately 
215,000 new cars sold, to bring the 
grand total for the year to slight- 
ly more than 1,750,000 registra- 
tions, R. L. Polk & Co., reported 
last week. 

New truck registrations for the 
year will end around 600,000 units, 
making a total of about 2,350,000 
units. In 1941 new passenger car 
registrations alone ran more than 
3,580,000. 

December registrations and those 


Whitman of Jackson, Mich., has taken. 





FROM MODEL CARS TO THE real thing. That's the step 18-year-old David Wayne 


Young Whitman, who won a& $2,000 university 
scholarship in the 1946 Fisher Body Crafteman’s Guild model car design competition, 





WASHINGTON.—Current de- 
mands of highway user groups for 
repeal or modification of federal 
automotive excise taxes are sup- 
ported by a study embracing the 
complete scope of these imposts 
released last week by the National 
Highway Users Conference. 

Following the presidential proc- 
lamation terminating hostilities, 
many highway user organizations 
again are urging that excise tax 
reduction hearings before the 80th 
Congress be expedited. The full 
extent of federal excises on ve- 
hicles, tires, gasoline and parts is 


Study Hits Auto Excises 


NHUC Release Documents Reasons 
U. S. Should Repeal Taxes 


motor transportation and also that 
these taxes have been repeatedly 


extended as emergency measures ” 


since World War I. 


It is clear from an examination | 
of all the documents leading to 7 


the adoption of these taxes, that 
they were 


creased during the World War IT 


emergency, according to the NHUC) 


report. 


This study represents a compila- 7 


tion of data relating to the federal 
excise taxes on gasoline, lubricat- 


levied as emergency ™ 
measures during the depression of” 
the thirties and were greatly in-7 





of November are down slightly 
from the peak established in Oc- 
tober. November new passenger 


elected to enter General Motors Institute and continue his. education in the automotive 
design field. He alternates between classwork at the GM Institute and working in 
Fisher Body’s engineering laboratories in Detroit. He is shown above with a full size 
working draw of an auto body, the first step taken in the production of an auto body 


fully documented in the new NHUC 
study entitled, “Highway Users 
Urge Federal Automotive Excise 


ing oils, automobiles and trucks, 
tires and tubes, accessories, trans- 


car registrations from 48 states 
(Michigan excluded) totaled 213,- 
001, as compared with 225,180 in 
October. New truck registrations 
from 47 states (Michigan and Min- 
nesota excluded) for November to- 
tal 61,126 units, as compared with 
74,708 units in October. 

New truck registrations for De- 
cember from 24 states totaled 17,- 


after the designer’s brainchild leaves the drawing board. 





units from the same states in De- 
cember, 1941. 


Under Sheriff's Nose 
The West End Pontiac Co., Clay- 
ton, Mo., located directly across 
the street from the St. Louis coun- 








600 units, as compared with 12,452 


ty sheriff’s office, was robbed of 





$360 last week by burglars who 
chiseled off the combination of the 
office safe. Police of Clayton dis- 
covered the burglary when a rear 
door was found open. The safe is 
in full view of the street. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 





Tax Repeal.” 


This new publication shows 
that since the origin of these 
emergency excise taxes in 1918, 
highway users have through No- 
vember, 1946, paid a total of $7,- 
344,796,867 to the federal govern- 
ment in these imposts. 


The study points to the inequity 
of such a volume of taxes upon 





The simplest 


TEE 








way to open a mind is through an interesting bit of information” 





portation of oil by pipeline, and 
transportation of persons and prop- 


analyzed for the convenience of 


of highway users. 


legislative and chronological his- 
tory of each tax imposition as well 
as a comprehensive picture of the 
revenue aspects thereof. 

In addition, a section is in- 
cluded for the purpose of focus- 
ing attention on the Congres- 
sional intent which underlies the 
federal excise tax structure. 
Among organizations reiterating 
demands for elimination or relief 
from these taxes are the American 
Automobile Assn., the National 
Grange and highway user groups 
in the states. 

At the first Highway Transpor- 
tation Congress in Washington, 


way users, sponsored by the NHUC, 
resolutions were passed urging im- 
mediate repeal of these taxes and 
asserting that the emergency for 


exists. 

Automotive excise taxes paid by 
highway users during the first 11 
months of 1946 totaled $712,360,442, 
the study shows. These federal ex- 
cise taxes represent approximately 
60 percent of all taxes paid during 
the first year of operation of a 
new car, or from about $73 to 
more than $100 per car. 


U. S. Rubber Hits 
RFC Boost in 
Price of Crude 


NEW YORK.—The announce- 
ment by the Reconstruction Fi- 
nance Corp. that it has increased 
its selling price 
of crude rubber 
from 22% cents 
to 25% cents per 
pound is untime- 
ly and unfortu- 
nate, according 
to Herbert BE. 
Smith, president 
of United States 
Rubber Co. 

“Technically, 
the RFC may be 
correct in its use r++ ~~ sult 
of first-in and first-out accounting 
method,” Smith said. “But the in- 
crease comes at a time when the 
rubber industry is trying to main- 
tain the stable price conditions 











erty. These data are compiled and © 


organizations representing millions ~ 


The work encompasses a brief © 


and at regional meetings of high- | 
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Smith said that the industry be- “@ Pitt, 

lieves this stability should be main- 7% berg 

tained until Congress can finally Cley 

determine policy on the continua- Atla 

tion of public procurement, speci- less, 

fication controls and the disposi- hous 

tion of the synthetic rubber in- H. 

dustry. The RFC action, he assert- ucts 

ed, is contrary to the effort being chai; 

put forward by all industry to pre- ture: 

vent a further impetus to the in- © Brit: 

flationary spiral by holding the line » Nam 

on prices or wherever possible by m Ot 

reducing them in the interest of 3 man 

the consuming public. — Ak 

Roel 

Hogan & Westlake Build Wisc 

: turin 

Service Addition Clou, 

SS Paul Hogan and Otto J. West- A. I 

aS A lake, co-partners in the Hogan & Mfg, 

TARY... E Westlake (Dodge-Plymouth) deal- Echl 

, ia ae ership, Las Vegas, Nev., have com- en, | 

ie Offering advertisers the best customers pleted nearly 14 years with Dodge- Mfg. 
Plymouth, added. 6,000 square feet Mart 
of leading dealers everywhere of service area and completely re- IF. 
designed the entire plant. Co, 
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Bank Financing Soars 


New-Car Loans Quadrupled Over Prewar 
In Installment Sales Boom 


ST. LOUIS.—The postwar mush- 
pooming of consumer credit has 
rupled the amounts of auto 
acing being handled by banks, 
according to data released at the 
nal consumer and installment 
eredit conference of the American 
Bankers Assn. here last week. 

In spite of the time-sales re- 

strictions of Regulation W, it was 

rted, banks now have $320,- 

in direct auto financing and 

$200,000,000 through dealers. This 

compares to 1941 figures of $80,- 
and $55,000,000. 

The 1946 totals are expected to 
rise by leaps and bounds, with 
more and more purchasers resort- 

to installment payments to 
finance their new cars and home 
appliances. The consensus here 
was that consumer credit this year 
would reach the whopping record 
total of 15 billion dollars. 

Bankers are keeping a sharp 
eye on the efforts of finance com- 

to retain their leadership 


for a sizable installment 
“ake.” Bankers pointed out that 
as output increases and cash sav- 
ings decrease, most auto buyers 
will have little choice but to pay 
a “little down and a little every 
week.” 
As a result, the banking men 
are not too worried over the steep 


but the bankers cite the hard fact 
that the war-born surge in cash 
savings is steadily tapering off. 
More than 10,000 banks are now 
equipping themselves to handle 
consumer loans, as against 7,000 
before the war. By the time the 


NAPA Optimistic 
For °47; All 
Chiefs Renamed 


CORONADO, Calif.—Officials of 
the National Automotive Parts 
Assn. have predicted that the 1946 
records in parts sales volume will 
be broken this year. The forecast 
Was made at the association’s an- 
nual meeting here. 

The meeting, which attracted the 

attendance in the history 
of NAPA, reelected all officers to 
1947 terms. The officers are: 

Fred E. Nolen, Colyear Motor 
Sales Co., Los Angeles, president; 
Howard A. Bradley jr., Quaker City 
Motor Parts Co., Philadelphia, vice- 
president, and Henry Lansdale, 
Detroit, vice-president and general 
manager. 

Directors named, in addition to 
the officers, are: 

E. 8. Baldwin, Automotive Parts 
Co, Columbus, O.; J. H. Baldwin, 
Boozer-Test Management Service, 
Indianapolis; A. F. Baxter, Unit 
Parts Corp., Buffalo; R. W. Boozer, 
also of Boozer-Test; Carlyle Fraser 
of the NAPA Atlanta warehouse; 
R. J. Harris, NAPA Minneapolis 
Watehouse; W. W. Martin, NAPA 
Pittsburgh warehouse; C. T. Rein- 
berger, Automotive Parts Co., 
Cleveland; R. L. Turner, NAPA 
‘cal warehouse, and J. F. Wan- 
house, 





NAPA New England ware- 


n. 
H. D. Hubbs, Monmouth Prod- 
— Co., Cleveland, was elected 
chairman of the NAPA manufac- 
urers’ council. E. J. Muldoon, New 
Britain (Conn.) Machine Co., was 
named Panty trenmurer. 
er directors named by the 
ee eacturers’ council include: 
naeennnder Beach, Puritan Co., 
hester, N. Y.; O. W. Brown, 
Wisconsin Machinery & Manufac- 
Co, Milwaukee; H. W. 
ag Belden Mfg. Co., Chicago; 
Dittmer, Dittmer Gear & 
Corp., Lockport, N. Y.; J. E. 
— Mig. Co., New Hav- 
+ D. F. Kalish, Spicer 
Mig. Co, Toledo; W. M. Stuart, 





ur Co,, Chicago, and 
J. F. Weller, American Brake Shoe 
or. 


expansion is complete, loans will 
be available to nearly 90 percent 
of the people in every community. 
Less than 15 years ago, not more 
than 10 percent of any community 
would have been able to obtain 
bank coverage. 

In an effort to keep on an 
equal footing with the nation- 
wide finance companies, the 
banks have published a consum- 
ers’ installment lending direc- 
tory, which expedites handling 
when a borrowet moves from 
one community to another. 

Carl Flora, chairman of the 
ABA’s consumer credit committee, 
declared at the conference that 
“never before in the history of 
banking have banks been so well 
prepared to take care of every in- 
dividual credit need in their com- 
munities.” 

Flora said that one development 
favorable to banks has been the 
withdrawal of large manufacturing 
companies from the financing field. 
The biggest to take such action 








Used-Car Rush Halted 


At Mexican Border 

HIDALGO, Tex.—A misinter- 
pretation of an announcement 
from Dallas that rules govern- 
ing the exportation of used cars 
into Mexico were being relaxed 
brought a rush of used car deal- 
ers to this Texas-Mexico border 
town last week. 


turned back by customs officials. 





last year was International Har- 
vester. 

The IHC withdrawal will result 
in the transfer of about $150,000,- 
000 a year to credit funds provided 
by small banks, Flora said. 

Another greatly expanded field 
in which 5,000 banks are now en- 
gaged is installment loans to small 
business. Surveys of bank personal 
loan portfolios have shown that as 
many as 25 percent of small loans 
granted in the past year have been 
to business men who needed tem- 
porary funds for financing inven- 
tory, new equipment or for capital 
needs. 











Aschbacher Moves 


Edward Aschbacher, of Asch- 
bacher Motor Corp. (Chrysler- 
Plymouth), has moved his place of 
business from 145 Ontario St., Buf- 
falo, N. Y., to 620-660 Ontario St. 


Work on the building will not be 
completed until spring but service 
work and sales are being carried on 
in that portion of the building 
which has been completed. 





tarWant Ad Dept., inside back cover. 








Hydrovac* scores one more engineering 
“first” for Bendix. Hydrovac combines in 


one compact unit all the advantages of pre- 


vious vacuum power braking systems, With 


three simple tubular connections, it uses 


engine manifold vacuum to give smooth, 


positive brake action with a minimum of 
driver effort. Already the industry acclaims 
Hydrovac as “1st in power braking.” 


HYDROVAC* POWER BRAKING 
B.K.* VACUUM POWER ..“LAY VALVES 
TRAILER VACUUM POWER BRAKES 


DIVISION 


Bendix 


PRODUCTS 





BENDIX PRODUCTS DIVISION OF 
SOUTH BEND 20, 





The dictionary defines engineering as “the science and art of con- 
structing and using machinery.” In no other industry has progressive 
engineering achieved such outstanding results as in the automotive 
industry. Bendix* has been the partner of this progress for over thirty 
years, and has always held a prominent place in the vanguard of new 
engineering development. Tomorrow, as in the past, the industry can 
confidently expect the best from Bendix —First in Creative Engineering. 


*REG. U, S. PAT. OFF. 
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Auto Personnel 


5 Branch Offices Opened 


By Universal Credit 

The opening of five branch of- 
fices during November and De- 
cember has been announced by 
Arthur O. Dietz, president of Uni- 
versal CIT Credit Corp. The new 
branches are in the following 
cities: 

Battle Creek, Mich. (1000 Central 
Tower Bldg.), under the manage- 
ment of W. L. Klum, 

Sheffield, Ala. (Cox Bldg.), W. R. 
Alford. 

Kansas City (Wirtham Bldg., 31st 
and Troost Ave.), R. G. Creely. 

Mason yz tH Ia. (Foresters Bldg.), 
Gordon E. K 

Inglewood, Calif. (947 8S. LaBrea 
Ave.), Howard Eddy. 

. + . 


GM’s Swetish, Dingler Get 


New Manufacturing Posts 


Two new assignments on the 
manufacturing staff of General Mo- 
tors Corp. have been announced by 
W. F. Armstrong, vice-president in 


charge of the manufacturing staff. 

Activities of the industrial engi- 
neering section have been divided. 
A. F. Swetish will handle matters 
involving manufacturing expense 
budgets and H. L. Dingler will han- 
dle those involving production 
schedules and commitments. 

* * + 


American Coach Appoints 


Woods Sales Director 

Allen T. Greiner, president of the 
American Coach & Body Co., Cleve- 
land, announces the appointment 
of Clarence G. Wood as director of 
sales. Wood joined American Coach 
early in 1946. 

* > 


SKF Names Aiken 


As Senior Engineer 

William L. Aiken has joined SKF 
Industries, Inc., as senior division 
engineer in charge of the automo- 
tive and marine department, it has 
been announced. 

A graduate of the U. S. Naval 
Academy and Carnegie Institute of 


+ 


Rural auto dealers know this. Asked what rural magazine 
would be most effective, from an advertising standpoint, in 


Technology, Aiken was executive 
engineer of the Autocar Co., Ard- 
more, Pa., before becoming asso- 
ciated with SKF. He also has 
served with Wright Aeronautical 
Corp. and Buick. 


Warren, Marshall Promoted 


For Federal-Mogul Sales 

Appointment of K. W. Warren 
as sales manager and Thomas J. 
Marshall as assistant sales man- 
ager, Was an- 
nounced last 
week by E. O. 
Jones, vice-presi- 
dent and director 
of sales of Fed- 
eral-Mogul Corp., 
Detroit, manufac- 
turers of sleeve 
bearings and 
bushings for in- 
ternal combus- 
tion engines. 
Warren joined 
Federal-Mogul as sales engineer in 
the Chicago territory in 1936, be- 
came assistant sales manager at 
Detroit in 1939. 

Marshall joined Federal-Mogul 


K. W. Warren 


capacity. He continues to direct 
the company’s advertising. 
* * > 


New Post for Howell 

Jones-Dabney Co. has announced 
appointment of Basil Howell as 
production superintendent of its 
automotive division, Caniff at G.T. 
R.R., Detroit. Jones-Dabney manu- 
factures and develops all types of 
automotive finishes at the Detroit 
plant. 


* * * 


Wilson, Polsky Named 

Thomas E. Wilson, chairman of 
the board and chief executive offi- 
cer of Wilson & Co., Chicago meat 
packing firm, and B. A. Polsky, 
president of A. Polsky Co.,.were 
elected to the board of directors 
of the Goodyear Tire & Rubber 
Co., at a meeting of the company’s 
directors held in Litchfield Park, 

Ariz. 
+ * 


Ford Promotes Brown 


To Lincoln Buying Agent 
Promotion of Charles 8S. Brown 
from assistant purchasing agent 
for Ford Motor Co. to purchasing 
agent for the Lincoln division of 


* 


in 1930 in a sales and advertising | Ford has been announced by Al- 


Rural Dealers 
Advertisers 


helping them sell their prospects 


they chose Country Gentleman almost 3 to 1 


Automotive advertisers know this. They invest more adver- 
tising dollars in Country Gentleman than in any other 


farm magazine. 


“Sorry, officer, if we violated q 
traffic regulation you'll have to talk 
to the car! These ’46s drive them~ 
selves!” 


bert J. Browning, vice-president | 
and director of purchasing for the 
company. 

Brown will serve under George | 
W. Walker, director of purchasing © 
for the Lincoln division. Bown” 
has been with Ford for more than” 
27 years and has been in the pur.” 
chasing division since 1921. 

+” * * 


Buick Names Kristek 


Appointment of Marx Kristek ag” 
superintendent of Buick’s final age” 
sembly building is announced by) 
Harlow H. Curtice, vice-preside 
of General Motors. Kristek sug 
ceeds Frederick G. Hoelzle, 
retired Jan. 1 after completing 
years with Buick. 

* * 


* 
Auto-Lite Names Murphy 


Divisional Sales Head 


Royce G. Martin, president of 
Electric Auto-Lite Co, has an 
nounced the appointment of L. B 
Mi as sales manager of th 
Instrument and Gauge division 


the company. 
+ 


* * ;> 


Jarchow Elected Director | 
Of International Harvester — 

Christian E. Jarchow, vice-pres- 
ident and comptroller, Interne 
al Harvester Co., has n elected 
to the company’s board of diregl 
tors, Fowler McCormick, 
chairman, announced last week 
Jarchow succeeds Sydney G. Me 
Allister, who died recently. 

+ * * 


App Succeeds Parsons 


At General Petroleum 


S. J. Dickey, president of General’ 
Petroleum Corp., has announced) 
that B. E. Parsons, for many years 
vice-president and director of pro 
duction of the West Coast . 
pany, retired as of Jan. 1. : 

Max 8S. App, who has been mai 
ager of the production departme ‘ 
was named to succeed Parsons,” 

* * * 


Gerber Named 


Appointment of Harry W. G 
ber as head of the Syracuse divi 
sion of Universal C.LT. p 
Corp. has been announced by Am 
thur O. Dietz, president. Gert 
will make his headquarters in 5 
racuse, from which point he wi 
direct the company’s activities @ 
13 upstate New York cities. B 
succeeds S. J. Reynolds, for be 
past eight years vice- ~president @ 
head of the company’s Syracilt 
division. 


vasial 


CO) 


* * 


Stewart Leaves Chrysler — 
C. B. Thomas, president of 
sler Export Corp., announces 
H. Parks Stewart, export s 
manager, has resigned to take @ 
export position with a private iif 
in Caloago. 


* 


* * 


Kessler Phmed by ABC 


The American Installment Crede 
Corp. (ABC plan) announces @& 
appointment of Howard J. Ke 
as district manager in Hackensa@ 
N. J. 

* 


Reed Named in Del. 


Frank L. Reed has been f 
Delaware state motor vehicle ¢ 
missioner, succeeding Goomaa 
Williams, resigned. Reed had & 
serving as manager of the 
mington office of the motor ve@ 
division of the State Highwaea 
partment. 
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Price Cuts Refute 
Control Advocates 
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New Labor Laws Depend. 
On Public Opinion 





By William Ullman 
Washington Correspondent 


WILL CONGRESS TAKE adequate action to meet the 
real problems of industrial strife? 

The answer to that question is believed by informed per- 
gons to depend on public opinion. If the majority of people 
think strong labor legislation is essential—and let Congress- 





men know their views—the? 


chances are they will get 
what they want. 


It is taken for granted that leg- 
ijslation will be passed to meet 
part of the problem—such as re- 
quiring unions to carry out their 
contracts, giving employers. the 
right of free speech and dealing 
with jurisdictional strikes. But 
whether Congress will prohibit in- 
Aus’ rywide bargaining and abolish 
th closed shop remains in doubt. 
Th type of testimony received 
will help determine the outcome. 

Last _ session, 
President Tru- 
man vetoed the 
Case bill. The 
likelihood is that 
a stronger and 
more comprehen- 
sive bill will be 
passed by the 
present Congress. 

The hope is 
that the results 
of the Novem- 
ber elections, in 
which the CIO proved hopeless- 
ly ineffective, will make Presi- 
dent Truman think carefully be- 
fore he again exercises his veto 
power over labor legislation. 

If he should use his veto pow- 
ers, the chances are that the House 
would vote to override. In the Sen- 
ate, the vote would be close—too 
close to make any accurate pre- 
diction at this time. It would all 
depend on the attitude of a few 
Southern Democrats. 


Opposition to effective labor leg- 
islation, in the view of the Na- 
tional Assn. of Manufacturers,’ is 
divided into three classes. They 
are: (1) some politically-minded 
Republicans who believe that 
“weak” legislation should be adopt- 
ed lest labor leaders be offended 
and make trouble in the 1948 pres- 
idential campaign; (2) politically- 
minded Democrats who approve 
the Truman program of making a 
gesture of demanding labor re- 
form but who will fight legislation 
deemed offensive by labor union 
leaders; (3) entrenched leaders of 
organized labor, who are center- 
ing their fire against legislation 
which would deprive them of per- 
sonal and financial power. 

* * * 


Labor Issues Fall 


Into Six Classes 


Those who seek adequate reme- 
dial legislation hope the Novem- 
ber election will be kept in mind 
by the opposition. The voters re- 
turned to Congress a majority of 
those who favored the Case Dill, 
while turning out the party of the 
President who vetoed it. This, it 
- peaned, shows how the people 
ee é 





Problems considered by the 
Senate Labor committee fall into 
six classes: 

1. Outlawing the closed shop. 
2. Limitations of nationwide mo- 

nopoly bargaining which brings 
about strikes that interfere seri- 
ously with the welfare of the 
people. 

3. Measures intended to limit. vio- 
lence in labor disputes. 
Modification of the Wagner 


fae -F Obbiting foremen bargain- 

6. Proposals to strengthen fed- 
eral mediation facilities and for 
Compulsory arbitration and labor 
courts. 


a” 


Current price-cuttin 
g eloquently 
tefutes the hysterical chorus of 





in who foresaw a wild rise 
Prices in the wake of a return 


to free enterprise. Their cries were 
raised largely in support of argu- 
ments for indefinite extension of 
OPA and other controls. 


As the movement of prices now 
indicates, the readjustment pro- 
cess has been facilitated by the 
elimination of inflexible price 
ceilings and attempts to frus- 
trate the working of supply and 
demand through supplementary 
controls, 

The completion of plant conver- 









LINOCOLN-MERCURY OFFICIALS welcome new Lincoln-Mercury dealer, Ray Ridge, 
Tacoma, Wash., to a meeting in the Hotel Fairmont, San Francisco. Left to right, 
Ridge, Arthur 8S. Hatch, regional manager, Ford; Harry Crimmins, Lincoln-Mercury 
regional manager, and H. H. Shirrell, Lincoln-Mercury district manager. Ridge reported 
to the meeting on the recent dealer conference in Detroit which he attended. 





sions, the decline in strikes, the 
drive for reduction in federal 
spending and taxes, the improve- 
ment in the outlook for world 
peace and the passing of wartime 
psychology all help apply the 
brakes to the inflation spiral. The 
net result is to underscore the 
truth that the best price control 





is increased production and the 





common sense of the consuming 
public. 


. * * 
Some Capital Pairs 
On Capitol Hill 


Old, close friends—Pyke John- 
son and Chief Thomas MacDonald, 
of the Public Roads Administra- 
tion . . . President Max Smith, 
of the big and growing Keystone 





Automobile Club, and Wallace 
Chadwick, new Republican mem- 
ber of Congress from Pennsylvania 
... Bert St. Clair, public relations 
and political genius of the NADA, 
and Rep. Charley Halleck, of In- 
diana, House majority leader. 
They're fellow Hoosiers . . . Nor- 
man Gregg, of the American Road- 
builders Assn., and P. D. 

of the National Highway Users, 
lunching together . . . Charley Up- 
ham, engineer-director 
ARBA, and Tom Keefe, of the same 
organization, who stays close to 
the Congressional roads commit- 
tees . . . Morris Glazer, editor of 
Transport Topics, and Henry 
Flynn, staff writer, headed for the 
National Press Club... New Jer- 
sey State Motor Vehicle Commis- 
sioner Arthur Magee and “Red” 
Bohlen, executive director of the 
AAMVA, watching traffic at 15th 
and Pennsylvania Ave. ... Col. A. 
B. Barber, talented and efficient 
head of the transportation depart- 
ment of the U. 8S. Chamber of Com- 
merce, chatting with Norman Da- 
mon, of the Automotive Safety 
Foundation . . . Lee Moran and 
Ray Chamberlain in close conver- 
sation—and I'd like to know what 
they’re talking about. 
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This Nash poster is strictly a “honey!” It’s another eye- 


catching beauty in one of the sweetest outdoor campaigns 


the industry has ever known! 


You'll see this one all through the month of February ... 
and every month, everywhere, you'll always see Nash bill- 
boards doing their best for individual Nash Dealers from 


hail we 


coast to coast! 





NABH MOTORS OIVISION, RASH-KELVINATOR CORPORATION, DETROIT 
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N. C. Move On to Plug 


Anti-Diversion Loopholes 

The North Carolina House Roads 
committee has voted unanimously 
to plug loopholes in the state’s 
revenue act which would permit 
highway funds to be used for pur- 
poses other than highway upkeep. 

The committee approved legisla- 
tion which would make it impos- 
sible for revenue derived from 
gasoline taxes to be applied to de- 
ficiencies in the general fund, by 
amending the general statutes “to 
insure sufficient funds for an ade- 
quate secondary road system.” 

* + + 


Proposes Calif. Inspect 
Used Cars Before Sale 


State appraisal and inspection of 
used cars before they can be sold 
would be required under terms of a 
bill introduced in the California 
legislature by Assemblyman 
Thomas J. Doyle. 

The measure would provide for 
appraisals by the State Department 





of Motor Vehicles, and the assess- 
ment of a $5 fee for each inspec- 
tion certificate issued. 

+ * + 


Seeks Addition of Trailers 


To Texas Title Law 


A bill to add trailers and semi- 
trailers to the types of vehicles 
covered by Texas’ Certificate of 
Title law, passed in 1939, has been 
introduced in the Texas Senate. 
Senator Gus Strauss of Halletts- 
ville is the sponsor of the proposal. 

The measure is understood to 
have the approval of the motor 
vehicle division of the Texas High- 
way department. A similar meas- 
ure is expected to be introduced 
in the Texas House. 

* + * 


Boost in Load Limit Sought 


For Vermont Truckers 


Drafting of a bill to increase the 
weight limits of trucks in Ver- 
mont, to bring them in line with 
neighboring states, was announced 


would raise the maximum legal 
weight limit of two-axle trucks 
from 28,000 to 30,000 pounds, for 
three-axle trucks from 40,000 to 
42,000 pounds, and for tractor- 
trailers from 40,000 to 50,000 
pounds. 

Vermont now is the only one of 
11 northeastern states with less 
than a 30,000-pound limit for two- 
axle trucks, while the 50,000 weight 
for tractor-trailers is standard in 
many states. Permits for loading 
up to the higher weights provided 
in the bill have been issued in 
Vermont for milk, gasoline, oil 
and other commodities. The meas- 
ure contains no provision for in- 
creasing the size of trucks. 

* * * 


Idaho Bill Would Replace 
Flat Registry Fee 

Replacement of Idaho’s present 
$5 automobile license tax with a 
sliding scale of motor vehicle fees, 
such as was in effect prior to 1939, 
has been proposed in a bill intro- 
duced in the Idaho legislature. 


The flat $5 license fee for all pas- 





senger vehicles “not used primarily 
for hire” was enacted by the 1939 


last week. The proposed legislation | Idaho legislature after C. A. Bot- 








SEVEN VETERANS, NONE OF WHOM worked for the organization before the war, 


are now employed by Hayden Walker (Studehaker), Jacksonville, 
David Newby, 
a veteran of World War I, 


1947 model in front of the dealership are 
Bud Walker, Cari Twyford, Hayden, 
Tommy Dickman. 


Ill. Posed with a 
Bill Sumpter, Warren Jones, 
Paul Abbott, and 





tolfson campaigned successfully for 
governor on that issue. 
« * + 
Registry Fee Hike Asked 
In New Del. Legislation 
Registration fee on a majority 
of the private automobiles in Dela- 
ware would be increased from $8 
to $10 under one of 13 bills affect- 
ing the state’s motor vehicle laws 
introduced in the Delaware senate. 
Although most of the bills sought 
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only minor changes in the motor 
vehicle laws, a bill introduced by 
Senator Vera G. Davis, Dover Re- 
publican, would tax thousands of 
owners of pleasure cars having a 
gross weight of 4,000 pounds or 
less an additional $2 a year. How- 
ever, since it provides a uniform 
registration fee of $10 for all auto- 
mobiles not used for hire, the bill 
would benefit owners of cars 
weighing more than 4,000 pounds, 
who must now pay a $12 registra- 


tion fee. 
* * * 


Inspection Plea 
S.C. Governor Asks Checks 
For Cars, School Buses 


COLUMBIA, S. C.—“We should 
return immediately to vehicle in- 
spection to assure at least that me- 
chanical defects are corrected and 
that the danger of unsafe motor 
vehicles is removed,” Gov. J. Strom 
Thurmond declared in his inaug- 
ural address to the South Carolina 
general assembly. 

“We should fix a minimum age 
for school bus drivers, and require 
them to be selected most carefully 
so as to insure only the employ- 
ment of well qualified, safe drivers 
of good habits,” he continued. 


“School buses should be required, 
not only to stop at railroad grade 
crossings, but the operator should 
be required to open the school bus 
door, listen, and by other means 
ascertain that a train is not ap- 
proaching before proceding across 
the track.” 


* * * 


Seeks 50-MPH Limit 


A maximum speed limit of 50 
miles an hour for motor vehicles 
operating on Missouri highways 
would be fixed by a bill introduced 
in the state legislature by Senator 
E. R. Caldwell, Ralls county Dem- 
ocrat. In offering the measure, 
Caldwell said that previously he 
had been opposed to a highway 
speed limit, but that in the last 
year the large number of fatalities 
and injuries suffered in highway 
accidents convinced him of the 
need of more stringent regulation. 

* * * 


Tailored Sales Tax 

Optional municipal sales taxes, 
instead of a state sales tax, were 
proposed in Maine by Senator Ar- 
thur G. Spear, Portland Republi- 
can. “Let the state retain its pres- 
ent property tax,” he suggested, 
“and give communities the oppor- 
tunity to levy a sales tax tailored 
to fit their individual budget re- 

quirements.” 
* 


* * 


Insurance Boost Asked 


Sen. Edward M. Rowe of Cam- 
bridge, chairman of the Massachu- 
setts legislative committee on taxa- 
tion, has petitioned the legislature 
to double the amount of insurance 
motorists must carry under the 
state law. The legislator proposed 
in his bill that the insurance cov- 
erage be boosted from a range of 
$5,000-to-$10,000 to $10,000-to-$20,000 


+ f * 


Conn. Gas Tax Hike Asked 

An increase of one cent in Con- 
necticut’s gasoline tax rate, rais- 
ing it to four cents per gallon, was 
proposed by Gov. James L. Mc- 
Conaughty in his inaugural mes- 
sage to the Connecticut Legisla 
ture as a means of providing addi- 
tional funds for highway construc- 


tion. 
* * * 


Wyo. Driver’s Law Urged 
Enactment of a driver’s licens¢ 
law was urged by Gov. L. C. Hunt 


in his message to the 1947 Wyo 
ming legislature. Only one other 


state lacks such a law. 














—_ 
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Rails Lose Fight to Restrict 
Carriers in South Dakota 


At the conclusion of a _ public 
hearing at which trucking, oil and 
highway interests urged its adop- 
tion and counsel for railroads un- 
successfully sought to kill the 
measure, a bill to liberalize South 
Dakota truck weight and size lim- 
its was reported last week by a 
House committee with a “do pass” 
recommendation for a minor 
amendment. 

The proposed legislation would 
increase the limit on overall length 
of trucks from 47% feet to 50 feet 
and would raise the tandem axle 
loads from 12,000 to 16,000 pounds. 
The load limit for single axles 
would remain the same, 18,000 
pounds. The maximum weight al- 
lowed on a vehicle the extremes 
between any group of axles is 38 
feet would be 59,220 pounds. 

* * * 


New Tax Proposals 


Before lowa Legislature 


Iowa’s sales tax rate would be 
increased from 2 to 3 percent and 
the state’s income tax would be 
suspended indefinitely under a bill 
which has been introduced in the 
Iowa legislature by Sen. J. T. Dyk- 
house, Rock Rapids Republican. 

A state tax study committee has 
recommended that a 50 percent re- 
duction in the state income tax, 
in effect since 1942, be continued 
with power vested in the State 
Executive Council to boost it to 
full rate if necessary. Enactment 
of legislation restoring the income 
tax to its full rate has been urged 
by farm and school interests. 

* * * 
Delaware Governor Asks 


Return of Diverted Funds 

Repayment of $2,000,000 previous- 
ly diverted from the highway de- 
partment for general uses and issu- 
ance of $2,500,000 in state bonds 
has been suggested by Gov. Walter 
W. Bacon to the Delaware legisla- 
ture as a means of providing addi- 
tional funds for highway construc- 
tion. 

To carry out the state’s highway 
program, he said, “it will be neces- 
sary to appropriate, in addition to 
amounts included in the regular 
budget, the further sum of $2,000,- 
000, and issue state bonds in the 
amount of $2,500,000. 


Okla. Faces Federal Cut 
For Diverting Road Funds 


Facing the loss of federal funds 
because of diversion of automotive 
taxes to other uses, Oklahoma 
needs approximately $39,000,000 in 
the next biennium to continue its 
highway program on the basis of 
the last two years, Gov. Turner de- 
clared in his message to the Okla- 
homa legislature. 

Oklahoma’s auto license tax and 
farm truck tax now goes for 
schools and one cent of the 5%- 
cent gasoline tax goes to the gen- 
eral revenue fund. Unless this 
highway fund diversion is halted 
or offset, as was done by the last 
state legislature, the state’s eligi- 
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bility for full participation in fed- 


eral-aid highway funds will be 
threatened. 
* * * 
Neb. Sees Added Revenue 
In New Registry Bill 
Currently pending in the Ne- 


braska legislature is a bill which 
would enable the legislature to 
establish higher registration fees 
in place of personal taxes on auto- 
mobiles. 

The State Legislative Council 
found that many automobiles are 
escaping personal property taxa- 
tion under the present system, un- 
der which personal taxes are as- 
sessed against cars separate from 
the registration fee. Taxes for the 
past year are paid when the li- 
cense fee is paid for the coming 
year. Thus cars licensed in Ne- 
braska for a full year can escape 
taxation if they are moved out of 
the state before the new license 
is obtained. 

ok + + 
Permanent 47,500-Lb. Limit 
Is Sought in N. H. 


Three-axle trucks and _ trailers 
would be permitted to operate with 
a gross weight of 47,500 pounds, 
instead of the present 40,000-pound 
limit, under a bill introduced in 
the New Hampshire legislature by 
Rep. Rene H. Dufort, of Hooksett. 
It is estimated that 350 trucks and 
trailers in New Hampshire would 
be affected by the proposed law. 

The 47,500-pound limit was in 
effect during part of the wartime 
emergency period under special 
powers of the governor. 

Another measure, filed by Rep. 
Edward D. Cavanaugh, of Man- 
chester, would exempt amputees 
from paying to register an auto- 
mobile if they have been given 
amputee cars by the federal gov- 
ernment. 

* * + 
Semi-Annual Inspection Bill 
Introduced in Ohio 


Semi-annual inspection of motor 
vehicles and trailers except those 
weighing less than 1,000 pounds is 
provided for in a bill introduced in 
the Ohio house of representatives. 
An inspection fee of 50 cents is 
provided. 

¥* * oe 


Asks N. H. Gas Tax Hike 


Estimating that New Hampshire 
will need an additional $2,000,000 a 
year to carry out a _ reasonable 


highway program, a state legisla- | 


tive interim commission on state 
finances recommended to the New 
Hampshire legislature that the new 
revenue be obtained from a state 
gasoline tax increase, if Congress 
should repeal the one-cent federal 
levy, or from issuance of highway 
bonds retirable from the state gas- 
oline tax. 
+ * + 


Permanent Tags for N.Y. 


Permanent license plates for mo- 
tor vehicles, brought up to date 
each year by insertion of a new year 
tag, are proposed in a bill intro- 
duced in the New York state legis- 
lature by Sen. Halpern, chairman 
of the senate committee on motor 
vehicles. The bill has the endorse- 
ment of State Motor Vehicle Com- 
missioner Clifford Fletcher. 


* * * 
Maryland Gas Tax 

An increase of 1 cent in Mary- 
land’s gasoline tax, raising the rate 
to 5 cents a gallon, to provide $4,- 
000,000 annually for a highway 
“protective fund” for beautification 
of roadsides, has been proposed in 
a bill introduced in the Maryland 
legislature. 


* + * 
Pa. Tax Addition 
A one-cent temporary gasoline 

tax, which Pennsylvania levies in 
addition to its regular three-cent 
rate, would be made permanent 
under a bill introduced in the state 
legislature by Reps. Robert D. 
Fleming and Norman Laughner, 
both Allegheny County Repub- 
licans, Under the bill, the entire 
receipts of the one-cent levy would 
be distributed to political subdi- 
visions on the basis of street mile- 
age and population. 

* * 


Mo. Gas Tax May Go Up 


Missouri’s gasoline tax would be 
increased two cents a gallon to 


Tennessee Sales Tax 


Effective July 1 

Effective June 1, 1947, a 2 per- 
cent sales and use tax was 
passed last week by the Tennes- 
see legislature at the request of 
Gov. McCord. 

Under the new law, merchants 
are required to make their initial 
returns in July, but will be al- 
lowed until July 21 to send in 
the taxes they have collected. 
The merchants will also be al- 
lowed to retain 2 percent of 
monthly collections to cover ex- 
pense of collecting the tax. 








raise funds for construction and 
|maintenance of city streets and 
|county roads under a measure in- 
troduced Jan. 15 in the lower 
| branch of the state legislature. The 
| proposal would be submitted to 
|the people in the form of a con- 
stitutional amendment and would 
earmark funds obtained from the 
additional two-cent levy for street 
and road purposes. Missouri’s pres- 
ent state gasoline tax is two cents 
a gallon. 


* * * 
Utah Ponders Revising Tax 
A bill introduced last week in 
the Utah senate would revise the 





+ 


state sales tax law to place the 
tax on the seller instead of the 
buyer, and thereby eliminate the 
necessity for tokens. 

* + * 


Car Tax Killed 


Kingsport, Tenn., has abolished 
the city tax on autmobiles, and 
117 who had already paid $5, in- 
cluding the recent addition of $3 
to the levy, will get refunds. 

+ * 


Fee Date Change Sought 


A bill introduced in the Kansas 
legislature by Sen. L. W. Mahon, 
Yates Center automobile dealer, 
would permit vehicle owners to 
purchase license tags from Dec. 1 
to Dec. 31 without cost, rather than 
pay the quarter-year fee now 
charged. Under the present rules, 
Yates explained, those who buy 
new cars in the last days of the 
year must pay the one-fourth rate 
and are not able to obtain tags for 
the year ahead because treasurers 


refuse to sell them. 
* a * 


N. Y. Gas Tax 


One-half of New York state’s 
motor fuel tax, which has been 
levied at 2 cents per gallon on a 
so-called “emergency” basis, would 
be made permanent under a recom- 





mendation made to the state legis- 
lature by Gov. Thomas E. Dewey. 
* * * 


Tax Curb Urged in Ohio 


A bill has been introduced in the 
Ohio senate to end the collection 
of the sales tax on that part of 
a new automobile covered by the 
amount of the tradein allowance 
involved. The bill sets a limit of 
50 percent of the new car price. 

* + * 


Make It All Permanent 


A bill has been introduced before 
the Massachusetts legislature which 
would make permanent the state 
gasoline tax of three cents, of 
which one cent is now a temporary 
tax. 

* * * 


Delay on N. J. Fee Hike 


Among the early bills introduced 
in the New Jersey legislature was 
a measure to extend from next 
Apr. 1 to a year later the effective 
date of 1945 legislation increasing 
motor truck fees by an estimated 
$500,000 a year. 

* * 


Urge Income Tax Cut 
Reduction of individual and cor- 
poration income taxes has been 
urged upon the Oklahoma legisla- 
ture by Gov. Turner. 
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The Cincinnati Post has an- 
nounced a new policy governing 
advertising of current models of 
automobiles. The new rules restrict 
the advertising of new cars to au- 
thorized dealers for, or the manu- 
facturers of, the make of car men- 
tioned in the advertisement. 

In announcing the new policy, 
the publication stated: “We feel 
that by restricting the advertising 
of current models to authorized 
dealers and manufacturers we are, 
in effect, limiting the price for 
which these cars may be advertised 
... the rules will further have the 
effect of channeling sales through 
authorized dealer establishments 
and we believe this will reclaim 
much of the business that is pres- 
ently transacted by the public to 
the detriment and financial loss of 
the dealer. 

“It should likewise discourage, in 
some degree, the practice of some 
individuals to place several orders 
for new cars with the idea of sell- 
ing at a profit those they do not 
wish to keep for personal use.” 











SAFE DRIVING is the theme of the new 
national advertising campaign for Alemite 
division of Stewart-Warner Corp. The ads 
will dramatize major causes of accidents 
and tell how driver caution and proper 
care of cars can reduce accidents. The 
above copy is scheduled to run in the 
Saturday Evening Post May 17. 





Esquire Movie 


After two years of planning, di- 
rection and production, Hsquire 
Magazine’s color motion picture, 
“Where Do We Go From Here?” is 
available now for general showings 
to advertising agencies, advertisers 
and all business and industrial 
groups concerned with postwar 
marketing and selling problems. 

With a running time of 36 min- 
utes, the film presents an interest- 
ing and dramatic story of the eco- 
nomic and marketing changes fac- 
ing America, and suggests ways 
and means advertising and selling 
executives can adjust their business 
strategies to the transitional period 
and to the postwar future all 
America faces. 

In live-action and animated style, 
Esquire’s movie shows how the 
home front and business front re- 
acted to the 25 years of changes 
brought about by World War I. Go- 
ing on to World War II, the film 
compares both wars in type, scope 
and after-effects. Because wars 
change people and markets, and 
because they affect business activ- 
ity for generations to come, the 
hazards and dangers that lie ahead 
are pictured with clear and illumi- 
nating light. 

Bookings for the movie are be- 
ing handled by Hsquire advertising 
offices in New York, Chicago, Bos- 
ton, Philadelphia, Detroit and Los 
Angeles. 


Join Bureau 


Four more papers, including the 
New York Daily News, have joined 
the Bureau of Advertising, Ameri- 
can Newspaper Publishers Assn., 
setting a new high of 1,066 mem- 
ber newspapers in the United 
States and Canada, the bureau an- 
nounced last week. 

Almost 80 percent of the more 
than 51,000,000 total circulation of 
U. S. and Canadian daily news- 





— Auto Advertising — 


U.C. Ads Curbed 
.. » Esquire Movie 


By Bob Finlay 





papers is accounted for by bureau 
members. New members include 
the Casper (Wyo.) Tribune-Herald, 
the Cambridge (Md.) Banner and 
the Galesburg (Ill.) Register-Mail. 


Admen All 

Walter Ayers, of BSF&D, tells of 
taking a street car to work because 
the pavements were icy. Sitting 
next to him was a shabby indi- 
vidual who kept edging over the 
better to see Walter’s paper. 

Finally, as Walter folded it up, 
his companion remgrked knowing- 


“Lotta ads in that paper.” 

Walter agreed. 

“What line you in?” Walter was 
asked, and he admitted to being 
an advertising man. 

“Why me too!” the stranger said 
enthusiastically, as though welcom- 





ing a fellow fraternity brother. 
“I’m a sandwich man.” 


Tours for Rubber 


United States Rubber Co. has an- 
nounced that it will sponsor a 
spring tour of 24 American cities 
by the New York Philharmonic 
Symphony orchestra beginning Apr. 
14. The tour will start after the 
last broadcast of the regular Sun- 
day afternoon concerts which U. S. 
Rubber has sponsored over the 
CBS nationwide network for the 
past four years. 

Special dealer and customer tie- 
ins will be featured in virtually all 
of the cities where the orchestra 
is scheduled to appear. In addi- 
tion, paid newspaper space will be 
used to advertise the event in each 
city. 

The orchestra will visit Balti- 
more, Norfolk, Richmond, Raleigh, 
Durham, Spartanburg, Atlanta, 
Knoxville, Chattanooga, Birming- 
ham, Montgomery, New Orleans, 
Memphis, Louisville, St. Louis, Chi- 
cago, Milwaukee, Detroit, Dayton, 
Charleston, W. Va., Columbus, Ak- 
ron, Buffalo, Pittsburgh. 


‘ion Sign 
Although a newcomer in the 
luminous sign field, the Vion Sign 








THIS ATTRACTIVE AND ATTENTION-GETTING outdoor poster is currently carry- 
ing Hudson’s message for 3,000 Hudson dealers and distributors throughout the country. 
Offered as part of Hudson’s cooperative advertising program, it is designed to sell 


the car, competitively, despite the difficult 


delivery situation. 





made by Vion Corp., New York, 
is reported to have aroused con- 
siderable interest among advertis- 
ing executives and display people. 

Illumination is provided by a 
regular size fluorescent lamp, 
which is processed with a specially 
treated plastic fiber. Although ab- 
sorbing visible light, this filter 
gives off the highly efficient radi- 
ance known as “blacklight.” These 
invisible rays illuminate the trans- 





parent, plastic letters of the sign, 
seemingly without a source of 
light. 


Names 

Max Henkel, public-relations su- 
pervisor at Packard, has resigned 
to become associate editor of Motor 
News, the AAA magazine. Max has 
been with Packard for three years 
and was with the United Press for 
four years before that. 





wie market, as every automotive dealer 
and manufacturer knows, is vastly greater 


How do the Big-3 weeklies 


than it was back in 1941. 


But what many in the automotive busi- 
ness are not so aware of is that great 
changes have also occurred in magazines 


covering that market. 


*Data from CSMA #8 


As competition again comes to life in the 
automotive field, we believe you will be in- 


terested in knowing how the 3 mass week- 


lies measure up to the job of covering to- 
day’s automobile market for you. 


Here are four pertinent facts about the 


Big-3 weeklies which will serve as a yardstick. 





1. LIFE reaches more people able to buy cai 


With 13,531,000 readers in the top 40% income group, LIFE 
leads the next biggest weekly by 5,611,000 readers. Here’s the 
score* for all three in this group: Collier's, 6,322,000; LIFE, 
13,531,000; Post, 7,620,000, 
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Dealer Merchandising 


In a Competitive Market 


| 
| Recalling Almost Lost Art of Selling Cars 
i 


wo YOU'LL want to sell a car. 
\) Not yet, maybe, but it won’t be 
yng before you'll darn well have 
LO. 
This little story of selling is 
based on a visit to the Chevrolet 
School of Modern Merchandising 
No. 8 where, on this particu- 
* lar day, dealer sons 
~- and heirs were larn- 

Series ing how to do it—an 
art that hasn’t been in use now for 
some six or seven years. 

A team from the sales promo- 
tion staff, Ed Snyder, assistant 
manager, and Hud G. Lackey, one 
of Chevrolet’s supersalesmen, put 
on the show. 

They traced the high art of sell- 
ing a car in a competitive market 
from the prospect box right 
through the followup after the de- 
livery. 

It was pointed out by Snyder 
that a system maintained and 
directed by management is best 
since it keeps the records in the 
hands of dealers and puts the 





emphasis on system rather than 
memory. 

Chevrolet's system starts with a 
master file of cards listing every 
owner in the price class in the 
dealer’s territory. 

A second file box is divided by 
the days of the month. In this are 
the prospect cards of the salesmen 
filed by the day the salesman next 
wishes to contact the prospect. 

* * * 


ACH day the sales manager of 

the dealership makes up a 
work sheet for each salesman. On 
the sheet are listed the salesman’s 
own prospects, and, when the 
salesman does not have enough, 
additional cards are taken from 
the master file to make a fair day’s 
work. 

Next day the salesman turns in 
his work sheet and gets a new one. 
The results of the previous day’s 
calls are posted on fhe cards. Then 
the cards are filed according to 
the new information—either for 
another call soon, in the dead file 





if the prospect has moved, or back 
in the master file if it is found 
that the subject can’t buy a car 
now but might be able to later. 

Then Lackey took over the job 
of telling how to sell a car. These 
points were listed: 

1. Finding and qualifying pros- 

pects. 

2. Creating the desire to own. 

$. Handling the appraisal. 

4. Closing the sale. 

5. Delivering the new car. 

6. Following up the delivery. 

At one time, only the first four 
points were considered. However, 
with former Chevrolet. owners con- 
stituting the biggest single group 
buying new Chevrolets, the value 
of following through on sales can- 
not be overemphasized. 

Part of the job of finding a 
prospect is done by advertising, it 
was pointed out. This softens the 
customer for personal contact. 

Sources were listed as the show- 
room floor, Chevrolet owners, serv- 
ice customers, key people, friends 
and relatives, dealer _ records, 
schools and colleges, business and 
professional people, and farmers. 

+ + . 


EY people are those having 
continuing contact with others, 
such as doctors, gas station atten- 





dants, barbers, factory foremen, 
and superintendents of garages. 

Since teachers have steady in- 
comes, they are considered espe- 
cially important in bad times. 

As for farmers, they need cars, 
have plenty of time to talk and 
some of them usually know the 
needs of their neighbors. 

In personal contact, it was em- 
phasized, the value lies in follow- 
up calls, since: 

1. The first call is a surprise. 

2. On the second, the salesman 
is an acquaintance. 

3. On the third he is a friend 
whom the prospect will help. 

Qualifying prospects early is 
considered most important to save 
time. There is no point in a sales- 
man working hard on a man who 
can’t buy a car. 

Qualifying is done through inno- 
cent questions: 

“What line of work are you 
in, Mr. Jones?” 

“Buy your old car new?” 

“When was that?” 

With the answers to these ques- 
tions, the salesman can figure fair- 
ly accurately the income of the 
prospect, whether he has completed 
paying for his present car, and 
thus whether he can afford a new 
one. 

The make of the old car is im- 





cover the car market ? 





2. More people who own cars read LIFE! 


LIFE reaches 7,170,000 more people than the next biggest 
weekly in your biggest new-car market . . . the families who 
own cars now. Here’s the audience score* in car-owning fam- 


ilies: Collier's, 7,970,000; LIFE, 16,370,000; Post, 9,200,000. 





1 More people read LIFE every week! 


With an audience of 22,550,000 people, LIFE is America’s 


favorite magazine by a margin of 9,850,000 over the next most 
popular weekly. The total audience score* is: Collier's, 


10,900,000; LIFE, 22,550,000; Post, 12,700,000. 


million copies. Here is the latest circulation* 
Big-3 weeklies: Collier's, 2,700,000; LIFE, 5,200,000; Post, 
3,700,000. 


**Current basie or guaranteed circulation 





3. More people buy LIFE every week! 


In circulation, LIFE leads the next biggest weekly by 114 


score for the 





More than 22¥2 million readers every week, 
largest weekly magazine audience in history. 





portant, for if the dealer’s lot is 
clogged with a particular make, 
he won't be able to give such a 
good trade-in allowance. 
+ - +. 

AFrTar establishing the ability 

to buy, the salesman should 
find out the prospect’s likes and 
dislikes, hobbies, mutual friends, 
how he likes to be handled and 
who else will influence the sale 
of the car. 

The conversation must be kept 
on a friendly basis, but it must 
also be skillfully directed to find 
out what the salesman has to 
know. 

Now comes the time to create 
the desire to buy the product. The 
salesman must get the prospect’s 
mind off price and the trade-in 
allowance and on to the product. 

Basic requirements are listed 
as appearance, comfort, perform- 
ance, economy, safety, durability. 

What is the prospect most in- 
terested in? Has he children? 
Does he worry about them? Then 
sell him the product’s safety till 
he’s silly or he signs. Safety be- 
comes the salesman’s clue. 

It was emphasized that the 
salesman must make skillful use 
of showmanship and enthusiasm. 

“When is the best time to send 
a salesman out to sell a car?” 
Lackey asked. 

Right after he has made a sale. 
He’s got the spirit then. 

Give the prospect the whole 
story. Try to get him agreeing 
with you to bring about a meeting 
of the minds. 

Then, after the salesman has told 
the prospect, he must show him. 

+ +. * 


T IS time for the road demon- 

stration, and the salesman must 
be sure to keep his demonstrator 
in tip-top condition. He must know 
where he is going, too, so that he 
can control the situation from be- 
ginning to end. 

Each dealer is urged to lay out 
a route in his territory, including 
hills to show power, rough stretch- 
es to show ride, a straightaway to 
show speed, city traffic to show 
flexibility, curves for roadability 
and traffic lights for brakes and 
visibility. 

Use the same route each time. 
As you approach different road 
conditions, work them into the 
conversation, and build up the 
ability of the product to take it. 

The demonstration should end 
at the showroom floor, which is 
the logical place to close the deal. 

If the salesman has played his 
role properly, he’ll wind up with 
the order. 

He’ll be an order maker, instead 
of an order taker—a breed whose 
day is fast drawing to a close. 


Quick Work 


Firm Claims New Chain 


Ready in 90 Seconds 

WORCESTER, Mass.—A $50,000 
order for a new device which fa- 
cilitates putting skid chains on 
automobile tires has been placed 
by Kaiser-Frazer with St. Pierre 
Chain Corp., it was announced here 
last week. Officials claim that it 
enables a motorist to put on skid 
chains in 90 seconds. 

The fastener, exhibited at the 
ASI convention in Atlantic City, 
has attracted nationwide attention 
and Leo MacKay, purchasing agent 
of Kaiser-Frazer, flew to Wor- 
cester from Detroit to examine 
the device. 

K-F is said to have placed an 





order for $50,000 and requested 
immediate delivery. 
The fastener is U-shaped, the 


width of the tire. The chain is at- 
tached to the fastener which is 
placed on the tire. When the car is 
driven forward about six feet, the 
chain encircles the tire. The slack 
is pulled up and the two ends of 
the chain are hooked together. 


Maloney Buys Building 

F. J. Maloney, Inc., Worcester 
(Mass.) automobile distributor, has 
purchased the former Bidwell Block 
at 705-709 Connecticut Blvd., East 
Hartford, from Mrs. Augusta Staub, 
of New Britain. The sale involved 
in excess of $50,000. The property 
consists of a structure containing 
14 apartments and two stores. It 
is understood that the Worcester 
firm bought the property for in- 
vestment. 


There are profit-making opportunities in 
AN Want Ads. See inside back cover. 
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Champion Plans 
Record Output 
During 1947 


TOLEDO.—Champion Spark 
Plug Co., which in 1946 reached 
the highest production rate in its 
thirty-seven-year history, will 
achieve even greater production 
during 1947 in the opinion of Presi- 
dent R. A. Stranahan. 

Approximately 80 percent of the 
company’s output from the Toledo 
plant goes into the domestic mar- 





ket. Sales and export of the plants 
in Toledo, Canada, and England 
are combining to make the volume 
more than three times larger than 
the best peacetime year. 

Champion’s 1947 program is 
based on sales and merchandising 
plans and a record-setting adver- 
tising budget, Stranahan said in 
the first of a series of five zone 
meetings with the company’s sales 
representatives from its national 
sales zones. 


You get the best results in our Classified 
Section, inside back cover. 








Monroe Tractor Seat 


Expanded for 21 Models 


MONROE, Mich.— The Monroe 
hydraulic easy-ride tractor seat line 
has been expanded to include mod- 
els for 21 makes and models of 
tractors, it was announced last 
week by C. S. McIntyre, sales man- 
ager of the Monroe Auto Equip- 
ment Co. 

At the same time, McIntyre dis- 
closed that all models have been 


|improved to streamline their con- 


struction, providing more clearance 
for farm implement attachments. 


Horne Outlines 
Dodge °47 Plans 


| MEMPHIS, Tenn. — Advertising, 
merchandising and training plans 
for 1947 were outlined here last 
week by A. E. Horne, advertising 
manager of Dodge, who spoke to 
Dodge dealers in the Memphis 
| area. 

Horne described the program of 
training dealers and salesmen to 
better qualify them to serve truck 





users in the selection of proper 
|trucks to meet specific hauling 





needs. Dealers were urged to ex- 
pand present service and parts 
facilities in those few instances 
where they are not adequate to 
accommodate increasing demands. 


Lauson Buys Building 


In Manitowoc, Wis. 

A. R. Lauson, of Lauson Chev- 
rolet Co., Manitowoc, Wis., an- 
nounces purchase of the building 
and adjacent property, 60 by 120 
feet, now housing his dealership. 
Purchase price was $27,000. 


There are profit-making opportunities in 
AN Want Ads. See inside back cover. 
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The Other Side of the Picture By Fred Kemp} 
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° ° Maintenance, Biltmore hotel, Los Agenc the las > j i 
AZ Sessions Set Angeles. CPA Abandons Reports month. These unis “iecieaae a Ny Mla ‘<a ma vas “a 
Sept. 17-18, Tractor, Hotel On Vet House Trailers were required from any dealer who! which J. J. Maume, orenball was 


Schroeder, Milwaukee; Oct. 2-4, WASHINGTON. —Reports of |Sokd a VEHP house trailer and an honored guest. 
| Autumn Aeronautic, Biltmore ho-| sales of house trailers manufac-|ffom any manufacturer who sold John C. Donly, James R. Young 





By SAE; Colwell 





In New Post ye agg ons ah 6-7, Etsy tured with priorities assistance|a VEHP house trailer directly to| Nicholas Ferraro Robert F. Wingo 
NEW YORK.—Eleven national | 5; Be _ 8, Hotel Mayo, Tulsa,/under the veteran’s emergency | any purchaser except a dealer. and Ryland C. Gary as a commit- 
ings have been scheduled by a.; Dec. 1-3, Air Transport,/housing program no longer need sihatiasigladii tee in behalf of the empl 

mectings nave Seen Engi Hotel Continental, Kansas City,| be made, the CPA ruled last week = tende invitation te ME 
Society of Automotive Engineers |anq Jan. 12-16, Annual meeting, saci '|Peninsula Chevrolet Help ended the invitation to Maume, 
on the tentative meeting program | Boox-Cadillac hotel, Detroit To simplify sales procedure, CPA ° who discussed the current parts 
of 1947-48, General Manager John| —— . eliminated the requirement that | Fete Boss at Meeting and labor campaign of the com- 
Dealers Tell Me,’’ by John O. Munn. |sales of VEHP house trailers be| Good labor relations in the Pe-|pany. At the conclusion of the 











A. C. Warner announced last week. is an open forum for the expression of P ‘ 4 
New to the schedule is the Per- | dealers’ opinions. reported to the National Housing |ninsula Chevrolet Co., Inc., Hamp-| meeting a lunch was served 


sonal Aircraft meeting planned for wal Een a. al tite 
May 1-2 at Wichita, Kan. The sec- 


ond postwar SAE Summer meeting 
will be held at French Lick, Ind., | 
June 1-6. 


Appointment of A. T. Colwell | 
of Cleveland as 1947 chairman of | 
the SAE Technical Board also has 
been announced by Warner. Col- 
well, who is past-president of SAE 
and vice-president of Thompson 
Products, succeeds J. M. Crawford 
of General Motors, Detroit, who 
becomes a member of the board 
for three years. 

Seven additional members of the | 
board also have been appointed for 
three years to succeed those com- 
prising the one-third membership 
retiring each year. The appointees 
are: 

W. G. Ainsley, Sinclair Refining, 
New York; W. J. Blanchard, Aero- 
products, General Motors, Dayton; 
d W. P. Eddy jr., Pratt & Whitney 

~ Aircraft, East Hartford, Conn.; R. 
M. Insley, Continental Motors, De- 
troit; Elmer McCormick, John 
Deere Tractor Co., Waterloo, Ia.; 
G. A. Page jr., Curtiss-Wright, Co- | 
lumbus, O., and V. C. Young, Eaton 
Mfg., Detroit. 

The tentative schedule of meet- 
ings is as follows: 

April 9-11, Spring Aeronautic, 
Hotel New Yorker, New York; 
April 16-18, Transportation, Hotel | 
Stevens, Chicago; May 1-2, Per- | 
sonal Aircraft, Hotel Lassen, Wich- 
ita, Kan.; June 1-6, Summer meet- 
ing, French Lick Springs hotel, 
French Lick, Ind., and Aug. 21-22, 
West Coast Transportation & 


O’Brien Named 
By Plymouth 


LA 

DETROIT.— Joseph E. Bayne, 
general sales manager of Plym- 
outh, has an- 
nounced the ap- 
pointment of 
John E. O’Brien 
as Plymouth re- 
gional manager 
for the Detroit 
region. 

O’Brien has 
been associated 
with Chrysler 
Corp. for almost 
15 years. He was 














+0 
® bear down 


on the 6 
la (gest markeT, 


YOU NEED 


The Pittsburgh Press 


9): Here’s proof that most advertisers 
know it takes The Press to bear 


down on the Pittsburgh market. In spite of 
that doggoned newsprint shortage, they man- 
aged to bear down hard enough on our space 
representatives to get 19,001,871 lines (ex- 
cluding This Week Magazine) accepted in 
The Press during 1946. 

How we wish we could have accepted 
everything that came our way. 

And how ad men who know Press re- 
sults wish it! 








In Pittsburgh 
In City Circulation 

In Classified Advertising 
In Retail Advertising 

In General Advertising 

In Total Advertising 




























This bears on the subject: Run-of-paper 

insurance ads in The Press recently re- 

turned coupons at just 2; the cost of 
coupons from identical run-of-paper ads in 
the second paper. 


Get on Cee ¥ 


eee 


Represented by the 
National Advertising PRESS CIRCULATION BEARS SCRUTINY 








John E. O’Brien 


first employed by D ¢ 
Plymouth as district manager at epartment, Scripps- . eae . 
Py: pon ge mee g ied Wi chi No prizes. No life insurance. Not even carrier 
230 Park Avenue, boy campaigns. But Press circulation keeps 
i NewYork City. Offices pulling like fury. 

’ oo in Chicago, Cincin- . 
U.S. Rubber Acquires Sail, Detroit, Fort People buy The Press because they want it. 
Interest in British Firm Worth, Philadelphia, They want it because they read it. That kind 

San Francisco. of circulation makes ads pull! 


NEW YORK.—United States 
Rubber Co. has acquired an inter- 
est in the North British Rubber 
Co., Ltd., of Edinburgh, Dumfries 
and London, it was announced last 
week by Herbert E. Smith, presi- 
dent of U. S. Rubber. 

Terms of agreement between the 
two companies provide that the 
North British company will manu- 
@ facture goods for U. S. Rubber’s 
British subsidiary, the Dominion 
Rubber Co., Ltd., for resale in 
Great Britain and for export from 
Great Britain. Arrangements have 
been made for a substantial and 
increasing participation by U. S. 
Rubber in the common stock of 
the North British company. 


r—» BEAR UP, 
WL? BOKS v00°« sive wp 


Bear down on our space men just like the 
other advertisers do. The Press will give you all 
the space it can. A good share of the time 
you'll even get all you want. If you don’t 
get all you want, you'll get a fair and square 
deal on the rationing . . . and we feel as bad 
about losing the space as you do, you know. 
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Dealer 








Doings 





Columbia (Mo.) Dealer 
Holds Formal Opening 


Downtown Motors (Chrysler- 
Plymouth), Columbia, Mo., held 
formal opening with full page ad- 
vertisements in the local papers 
and open house welcome to visitors. 

Among those greeting the guests 
were Paul Burton, owner of the 
dealership, and his staff; A. T. Bur- 
ton, service manager; W. A. Cor- 
nell, sales manager; Leon McKee, 
shop foreman; Melvin Webb, assist- 
ant foreman, and Mrs. Paul Bur- 
ton, office manager. 

+ + * 


Lemons Buys Dealership 
At Harrisburg, Pa. 


James H. Lemons, Oldsmobile 
dealer since 1934, has purchased 
Capitol Motors, Inc. (Oldsmobile- 
Cadillac), Harrisburg, Pa., Cadillac 
dealer. 

The firm, formerly owned by 
George H. Bell, contemplates no 
changes in the present sales or 
service personnel. Lemons has 
served Oldsmobile as zone manager 
and assistant divisional sales man- 


ager. 
. 


* * 
Opens With Bang 
Chase Uses Statewide 
Ad Campaign 

The Chase Motor Co. (Chrysler- 
Plymouth), Seminole, Okla., has 
opened its new dealership with a 
statewide advertising campaign. 
Full page newspaper announce- 
ments resulted in a large attend- 
ance, according to Russell Herbert 
Chase jr., president. 

H. L. Cauk is sales manager of the 
new dealership. Raymond Peters is 
service manager; Harold Morris, 
parts manager; Joe Hair, secretary- 
treasurer; Ann Decker, accounting; 
R. C. Ryle, tire department; Lee 
Clay, body and fender departments; 
Clarence Wade, Harold Watson and 
Joe Ellison, mechanics, and Pete 
Piercy, James Jackson and Willie 
Cook, car washers and lubricators. 

* * * 


Interstate Named Distributor 


For Cabincar in 5 States 


Interstate Distributing Co., 611% 
E. Michigan Ave., Lansing, has 
been appointed distributor for 
Cabincar trailers in Michigan, Illi- 
nois, Missouri, Oklahoma and Kan- 
sas, Richard H. Crist and Glenn 
E. Kircher, partners in the firm, 
announced last week. 

The appointment was made by 
R. S. Evans Associates, Inc., New 
York. Crist and Kircher have had 
several years experience in the 
auto and trailer business. There 
are still some dealer appointments 
to be made in the area covered by 
Interstate, Crist stated. 

* * * 


Miller-Knuth Moves 
To $250,000 Building 

Miller-Knuth Chevrolet Co. has 
moved into its quarter-million-dol- 
lar building at the northeast cor- 
ner of 18th and Howard in Omaha. 
The two-story building was built 
ef reinforced concrete and _ steel 
with terra cotta facing. 

The company’s former headquar- 
ters, on the northwest corner of 
18th and Howard, will be occupied 
by the Campbell Motor Co. Ben 
Knuth is president of the first- 
named; C. J. Campbell is president 
of the latter. 

* * + 
Eckenroth to Distribute 
For Bantam in Cleveland 


American Bantam Car Co., But- 


ler, Pa., announces the appoint- 
ment of a new Cleveland area dis- 
tributor for Bantam Supercargo 
truck trailers, the Eckenroth Super- 
eargo Service, Inc., 3501 Detroit 
Ave. N.W., Cleveland. 

The opening of a number of 
other Bantam Supercargo distrib- 
utorships in other sections of the 
country will be announced shortly, 
marking a further step in the com- 
pletion of American Bantam’s plan 
for national distribution of its 
truck trailers, according to Francis 
H. Fenn, president and chairman 
of the company. . 


It’s Hart Again 
Dodge Assn. Founder Wins 


5th Term in Chicago 

Joseph A. Hart, who founded the 
Dodge Dealers Assn. of Chicago 
in 1933, has just been elected to 
the presidency of that organiza- 
tion for the fifth time. Owner of 
Hart Motors, he previously served 
as president of the dealer group 
in 1937, 1938, 1945, and 1946. 

Other officers reelected by the 
association at its annual meeting 
were: A. S. Dampman, Dampman- 
Schmitt Co., vice-president; Morris 
Kroll, Kroll Motors, secretary, and 
William Rieger, Bender - Rieger, 
treasurer. 

Named as directors were George 
Woods, George Woods Motors; 
George Fiedler, Fiedler-Moore; Roy 
Rydell, Rydell Motors; Charles 
Murphy, Murphy Motor Sales; Jos- 
eph Laz, Felz Motor Sales; Harry 
Farrington, Farrington-Remm, and 
Joseph Spevacek, Cicero Motor 
Sales. 

* * a 
Memphis Tractor Outlet 
To Build $500,000 Home 


Plans have been announced for 
the early construction of a $500,000 
home for Dealers Tractor & Equip- 
ment Co. on S. Parkway, near Riv- 
erside Drive in Memphis, Tenn. 

The site is opposite present loca- 
tion of the firm, headed by Neal 
F. Schilling. In its new quarters 
it will handle the Harry Ferguson 
Inc. line of tractors and farm ma- 
chinery. 

+ * * 


Tremble and Irick Named 


By Kokomo Dealers Assn. 


The Howard County Auto Deal- 
ers’ Assn. at Kokomo, Ind., elected 
as their 1947 officers: C. R. Trem- 
ble, manager of Jerry McCarthy 
Chevrolet Inc., president, and 
Merle Irick, secretary-treasurer of 
Downtown Motors Inc., secretary. 
* * 7 


Yearning for Kealakekua? 
Shop Is For Sale 


Anyone want an _ automotive 
metal and paint shop—in Kealake- 
kua, Hawaii? 

One John Robbins, of that town, 
inserted an ad in the Omaha 
World - Herald offering the “very 
up-to-date shop. Enjoy pleasant 
weather and good business.” 

* * + 


Stewart Finally Gets OK 


To Build in Phoenix 

Stewart Motor Co. (Studebaker), 
Phoenix, Ariz., headed by Jack P. 
Stewart, has been granted permis- 
sion by the national board of re- 
view of CPA to construct a repair 
and service garage at 802 N. Cen- 
tral Ave., following a denial of 
the application by the local con- 
struction committee. 

The original application sought 
a grant to build a $75,000 structure 











NEW BUILDING of Whitehead & 


Fy 


D. gnagen 


and customer labor every 


} 


occupies a lot 180 by 320 feet with direct entrances on three streets. Cost was 
Adéditienal buildings for lubrication, 
will be erected. The dealership employs 46 persons and sells about $60,000 


Lioyd (Ford), 530 S. State St., Jackson, 


washing and used car 


ference room. 





THE NEW $40,000 HOME OF Fasenmyer Motors, Inc., Hudson, State Ave. at Tenth. 
Kansas City. It covers 9,500 square feet of floor space, of which 7,200 are devoted to 
the shop. In addition to the corner showroom and office and parts section, the dealer- 
ship has two closing rooms and a second floor private office which is used as a con- 





with a showroom in addition to 
repair and service facilities. The 
Washington board, while reversing 
the local committee’s decision, cut 
the permitted construction to a 
cost of $50,625, eliminating the 
showroom as nonessential. 
+ * + 


Photo Play 
Toledo U. C. Dealer's Staff 


Pictured for Ads 


Doc Greiner, known throughout 
the used-car business as “The Fly- 
ing Dutchman,” recently featured 
pictures of his staff in northwest- 
ern Ohio newspapers in the adver- 
tisements for his Toledo lots. 

Pictured in the advertisements 
were W. F. Swan, president and 
manager; Paul Meeker, assistant 
manager; Eddie Kime, Frank Baird 
and Larry Weaver, salesmen; Besse 
Yost, secretary-treasurer; Hank 
Adams and Erv Gottschalk, road 
buyers; Bernie Vick, service man- 
ager; Earl Kaufman, shop fore- 
man; Harry Jenkins and Jim Teets, 
mechanics; Jim Stewart, lot man- 
ager, and Herb Davis, porter. 

* * + 


K-F Dealership Opens 
In Providence, R. I. 


Seaboard Motors, Inc., has open- 
ed headquarters in a large show- 
room in Providence, R. I. The Kais- 
er-Frazer dealership has a floor 
area of 30,000 square feet and is 
of fireproof construction. 

The salesroom is of modernistic 
design with muraled walls, terrazzo 
flooring and radiant heating. 

* * * 


Allen Motors, Tacoma, Fetes 
Opening of $80,000 Home 
Allen Motors (Studebaker), Ta- 
coma, Wash., recently held a three- 
day open house to celebrate open- 
ing of its new home at 6004 S 
Tacoma Way. Built at a cost of 
$80,000, the new quarters are 130 
by 100 feet with a heavy emphasis 
on service facilities. 

J. K. Gordon, company president, 
has heen in Tacoma since 1916. 
Vice-president is J. M. Gilchrist. 

+ 


* * 
Johnson Bros. Chevrolet 


Opens $350,000 Home 
Johnson Brothers Chevrolet Co., 
owned and operated by D. L. and 
Cc. M. Johnson, have formally 
opened a new $350,000 plant in 
Dallas, Tex. 

The brothers, pioneer automo- 
bile dealers on Ross Ave., which 
is now known as Motor Row, 
opened their first dealership in 
Ennis in 1925. The new building 
covers more than 90,000 square 
feet, of which 58,000 are under 
cover. 

+ * oe 


Athoe Awards Bonus 
Employes of Athoe Motors, Inc., 
Batavia, N. Y., received a Christ- 
mas bonus in addition to the pres- 
ent paid vacation, Harold W. Athoe, 
president and treasurer, has an- 
nounced. 

* * * 


Duffield Chartered 


C. O. Duffield Motor Co., Find- 
lay, O., has been incorporated with 
600 shares at no par value. C. O. 
Duffield, Agnes B. Duffield and 
Harry Miller are named as prin- 
cipals. 

‘ 


* * 

Dunham a Candidate 
William F. Dunham, auto dis- 
tributor in East St. Louis, Ill, has 
filed for nomination for mayor of 
the city, subject to the primary 
election Feb. 11. Dunham was 
foreman of a county grand jury 





that recently indicted the incum- 





bent mayor, John T. Connors, and 
three city commissioners for omis- 
sion of duty in permitting open 
‘gambling in the city. He is present 
Exalted Ruler of the East St. Louis 
Elks. 


* * + 


Taylor Chartered 


Taylor Motor Co., Chester, S. C., 
has been incorporated with capi- 
tal stock of $50,000. T. D. Taylor 


is president. 
* * * 


Increase Capital Stock 


Lawrenceburg Motor Co., Law- 
renceburg, Ky., has filed a charter 
amendment increasing its author- 
ized capital stock from $7,000 to 
$30,000. 


* * * 


Anniversary 


Murray Rotwein and Anshel 
Goldberg, partners in GAR Motors 
(DeSoto - Plymouth), Highland 
Falls, N. Y., have celebrated their 
first anniversary. 

+ + 


Protho Incorporates 


Protho Chevrolet, Inc., of Man- 
ning, S. C., has been organized with 
capital stock of $150,000. L. C. Pro- 
thro is president; Grace S. Prothro 
jr., secretary-treasurer. 

& + a 


Fletcher Incorporates 


Fletcher Motor Co., Greenwood, 
S. C., has been incorporated with 
capital stock of $25,000. Elton F. 
Fletcher is president. 

* * * 


Charter for McCollum 


McCollum Motors, Inc., Sumter, 
S. C., has been granted a charter 
by the secretary of state. Author- 
ized capital stock is $25,000. J. H. 
McCollum is president. 

* * o 


Frost Gets Charter 


Frost Motor Sales Co. (Chevro- 
let), Mechanicsburg, O., has been 
incorporated with $50,000 capital. 
Incorporators are C. W. Frost, 
Gladys S. Frost and Helen Stover. 

* * 


Lanning & Folts 


Lanning & Folts, Inc., Herkimer, 
N. Y., has been incorporated with 
a capital of $50,000. Incorporators 
are Linus E. Lanning, Frank F. 
Folts and Mark S. Western. Lan- 
ning & Folts has been in the deal- 
ership business in Herkimer since 
1920. It has handled DeSoto-Plym- 
outh for the past 12 years. 

* Oo ok 


Gatto Picks Mourning 


Selection of Dale Mourning as 
manager of his Chrysler-Plymouth 
dealership in Richmond, Calif., has 
been announced by Frank A. Gatto. 
Mourning has been associated with 
the automotive field for 20 years 
in the finance field. He is a former 
manager of the contract depart- 
ment of the Oakland branch of 
Anglo California National Bank. 
Gatto named his other department 





heads as Stanley Newman, sales; 
Doris Tuck, office, and Paul Kid- 
well, service. 

* * * 


Alger Plans Shop Annex 


L. R. Alger (Chrysler-Plymouth), 
LaCrosse, Kans., plans to build a 
service department addition, 30 by 
50 feet, to accommodate expected 
business increases. 

* a * 
Morgan Joins King 

Jack King, Tri-State Motor Co. 
(Chrysler - Plymouth), Amarillo, 
Tex., has accepted Nick Morgan as 
his partner and auditor. 

* * + 


Groome Motor in N. C. 


Groome Motor Co., Henderson- 
ville, N. C., has been incorporated 
with authorized capital stock of 
$100,000 to engage in the automo- 
bile business. Principals are John 

Groome, Edna M. Groome and 
Edith M. Worrell. 


B. C. Garage Planned 


McLennan Motors Ltd. New 
Westminster, B. C., is planning con- 
struction of a new garage at a cost 
of $50,000. The building will be of 
concrete construction with a front- 
age of 132 feet. 

* 
Fennimore Expands 


An expansion program is under- 
way at Fennimore Motors, Fenni- 
more, Wis. Harold Plattner is 


owner. 
* * * 


Snow Service 
Dealer Cultivates Goodwill 
With a Plow 


R. S. Norwood, of Jurad & Nor- 
wood, Inc. (Chrysler - Plymouth), 
Newtonville, Mass., is building up 
a backlog of owner goodwill and 
pocket change with his novel snow- 
plow service. 

When one of Norwood’s custom- 
ers finds the driveway fender-deep 
with snow, a telephone call to the 
dealership will bring speedy snow- 
plow service to the isolated car 
owner. 

” * * 


Massey Motor Banquet 


Massey Motor Co., Lawrenceburg, 
Tenn., gave a banquet during the 
Christmas season for employes and 
officials of the company. Roy G. 
Hardison, vice-president of the 
firm, was toastmaster. W. W. Mas- 
sey, president;Virgil Dugger, gen- 
eral manager, and many guests 
from throughout the state were 
also present. 


* * * 
Tyrrell Heads Show 


A. V. (Ace) Tyrrell, owner of 
Tyrrell Chevrolet Co., Cheyenne, 
Wyo., has been named chairman 
of a committee which will stage 
the famed 1947 Frontier Days show 
in Cheyenne. Tyrrel Chevrolet re- 
cently opened a new building in 
Cheyenne for use by its enlarged 
service department. 

* 


Wewoka Officers 

W. F. Parker has been elected 
president of the newly organized 
Wewoka (Okla.) Automobile Deal- 
ers Assn. Clay Forsee is vice-presi- 
dent and A. B. Gilliland is secre- 
tary-treasurer. 
+ * Bd 


McColister Elected 

Ira L. McColister, of McColister 
Chevrolet Co., Dallas, Tex., is one 
of seven business leaders who have 
been elected to the board of direc- 
tors of the Dallas Chamber of 
Commerce. 

* + * 

MacKenzie Bowell, of the Bowell 
McDonald Motor Co., has been re- 
elected president of the Pacific Na- 
tional Exhibition at Vancouver, 
a 








ONE =; THE MOST ATTRACTIVE Chrysler dealer buildings in the Pittsburgh area 





Frank A. “White is president, 


d by White Auto Sales, Inc., 961 Ohio River Bivd., Bellevue, Pa 
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Used-Car Dealer News .. . 





Broader Representation 


Urged for NUCDA 


DETROIT.—Some used-car deal- 
ers are urging that big metropoli- 
tan areas be declared states, and 
be represented by a director on 
the National Used Car Dealers 
Assn. board. 

It is pointed out that different 
sections in the country have dif- 
ferent problems, and that within 
these sections, the problems of 
big-city dealers are different 
from those of small cities. 

Under the proposed setup, simi- 
lar to that found practical by 
NADA, cities like New York, Chi- 
cago, Detroit and others would be 
represented on the board as would 


Oltman-O’ Neill 
Opens Norwood 
Branch in Ohio 


DETROIT.—Oltman-O'Neill Co., 
builder of welded steel truck bod- 
ies, announced the opening last 
week of a Norwood branch, at 3569 
Montgomery Rd., Cincinnati, O., 
and the appointment of W. W. 
Witmer as assistant sales man- 
ager-in-charge. 

“This is a new service for Chev- 
rolt dealers who obtain. their 
trucks from the Norwood plant of 
Chevrolet Motor division,” L. M. 
Oltman, president, said. “They may 
now route their trucks from the 
factory to our Norwood branch to 
have bodies mounted.” 

Oltman-O’Neill provides a simi- 
lar service at Detroit for dealers 
in all makes and models of trucks 
manufactured in Michigan. A large 
percentage of the company’s 5,000- 
a-year production of truck bodies 
is now being mounted on new 
trucks at Detroit, it is claimed. 

“In this way, new trucks and 
new bodies can be ordered by 
dealers at the same time and 
mounted for delivery together to 
truck buyers as complete payload 
earrying units ready to begin 
earning revenue without delay,” 
Oltman pointed out. 


Marbon Launches 
$400,000 Expansion 


CHICAGO.—Production capacity 
of the Marbon Corp., a subsidiary 
of Borg-Warner Corp., is being 
tripled by the erection of four new 
plant buildings at Gary, Ind., it has 
been announced. 

G. P. F. Smith, Marbon presi- 
dent, said the new buildings and 
equipment will cost approximately 
$400,000. The additional plant ca- 
pacity is designed primarily to al- 
low Marbon to increase its produc- 
tion of synthetic resins, which are 
used in conjunction with synthetic 
rubber to improve its properties. 


SATIN TWILL 
SEAT COVERS 
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CUSTOM MADE 


Vat Dyed Water Repellent 
Royal & Navy Blue, Maroon 
Green, Gray, Brown 


$25.00 EACH 


Immediate Shipment 
Sold to Car Dealers Only 
Also Fibre and Plastic 


Newark Auto Top & 
Body Co. 


80 Central Avenue 
Newark 2, New Jersey 
Established 1907 











the outstate dealers in each state. 
Quality Sought 

GRAND RAPIDS, Mich.—The 
National Used Car Dealers Assn 
goal is to win more public respect 
for dealers rather than numbers 
in membership, J. B. Caldwell, 
manager, told the Grand Rapids 
Used Car Dealers Assn. last week. 

“This organization,” he said, 
“is operating solely to improve 
conditions between dealers, and 
dealers and the public. This pol- 
icy will tend to limit member- 
ship.” 

Caldwell also pointed out that 
used-car dealer stocks are now in 
good shape and that prices have 
settled down, thus confirming the 
truth of NUCDA’s statement in 
seeking decontrol from OPA. 

Don Farrant, president of the lo- 
cal association, welcomed Caldwell 
to Grand Rapids. 

Better Stocks 

BINGHAMTON, N. Y.—From 


FORD SOUTHEASTERN 


Philadelphia, recently. 


attended. 


REGION and Chester (Pa.) district executives 
ored by more than 260 dealers in district at testimonial dinner in Hotel Warwick, 





were hon- 


From left they are: Southeastern Regional Manager C. R. 
Beacham, Assistant District Manager C. Gordon Johnston, Chester District Manager 
R. R. Anfin, and District Sales Office Manager Harrison Smith. Ford dealer association 
members from Pennsylvania and four neighboring states, all in the Chester district, 





500 to 1,000 used cars are on the 
market in this area now in con- 
trast to the 200 a year ago, and 
they’re better cars now. While 
prices are off, there are few bar- 
gains. Most popular are '37s and 
38s. The ‘39s through ‘42s still 
command good prices. 
Hits Inspection Bill 

DETROIT.—The Michigan Used 
Car Dealers Assn. has gone on 
record against a proposal to make 





mandatory the inspection of all 





motor vehicles by state enforce- 
ment officials. 
* + * 

Lou Cohen, former manager of 
the MUCDA, is now buyer for 
R. C. Motor Sales. 

+ * * 


Prices Up 

NEW ALBANY, Ind.—Prices at 
the Schaefer-Connell auction here 
last Monday were up $50 to $75, 
reports Ken Schaefer. A little less 
than half of the 44 cars sold, which 
Schaefer says is not bad consider- 
ing this was the second sale. 





Goodyear Gives 
Test of New 
Safety Tube 


DETROIT. — A front tire of a 
school bus traveling at over 50 
miles per hour was blown in a test 
attended by state safety engineers 
and the press here last Thursday to 
show the safety of LifeGuard tubes 
in school and intercity bus opera- 
tion. The test was conducted by 
the Goodyear Tire & Rubber Co. 
with a Reo school bus used as the 
“guinea pig.” 

Two runs were made on a paved 
roadway made very slippery and 
unsafe by drizzling rain on ice and 
snow, yet in neither test did the 
blowing of the front tire of the 
loaded bus traveling at speeds in 
excess of state regulations have 
any effect whatsoever on the abil- 
ity of the driver to bring the bus 
to a complete stop without swerv- 
ing. 

The construction of the Life- 
Guard tube, consisting of a semi- 
floating inner tube within the main 
outside tube, is such that even in 
a test as rigid as this, sufficient air 
was retained in the inner tube to 
earry the bus aiong with but an 
inch or so deflection. 




















WANTED!! 


Equipment listed below needed immediately for export: 


5 Hydraulic Jacks, 7144-Ton, 4 Wheel 
6 Hydraulic Jacks, 20-Ton, 4 Wheel 
1 Greasing Unit, Large Size, 2 Wheel 


5 Trailers. 
1-Ton, 


1-Ton, 
1-Ton, 
2-Ton, 
3-Ton, 


2 Trailers, 


Trailers. 


oO = 


Trailers, 


No 


Trailers, 


Trailers, 


~ 


Trailers, 


Trailers. 


we 


714-Ton, 2 Wheel Dump 


2 Wheel Greasing 

2 Wheel Cargo 

2 Wheel, H.P. Cleaning 
4 Wheel Cargo 

4 Wheel, Water O.V. 


2-Ton, 4 Wheel, Stockroom 
15-18 Tons 


1 Trailers, 25-Ton, for Bulldozer 
1 Trailer, 5-Ton, 4 Wheel, Machine Shop 


No. 2 


“I 


Trucks, 34-Ton, 4x4 Weapons Carrier 
Trucks, 1-Ton, 4x4 Cargo 


Trucks, 1144-Ton, 4x4 Reconnaissance 


1 Truck, 2144-Ton, Wrecking Unit Complete 


1 Mobile Canteen Unit, Either Completely 
Self-Contained or Tractor and Trailer Unit 


~ 


Trailers, Cargo, 4-Ton, 2 Wheel 


| Trailer, Grease, Lubrication, 1-Ton. 


2 Wheel, Model 225065, Series No. 4956 


1 Trailer, Grease, Lubrication, Model 
225059. Series No. 3244 


| Trailer, Commercial Type, 5M Wheel 


Type, Stake, 13-Ton 


2 Trailers, 5-Ton, 4 Wheel, Machine Shop 


No. l. 


No = 


NN 


Trailers, Pontoon Style 


Trailers, Pipe and Pole 


Truck, Machine Shop B, 5-Ton 


Steam Jennies, 2 Wheel 


7 Trucks, 4-Ton, 4x4, Ambulance (Litter 
Type Jeeps) for 4 Stretchers 


NJ 


Trucks, 44-Ton, 4x4, Amphibious (Jeep 


Type Weasels Acceptable) 


1 10-Ton Wrecking Unit, Complete with 
Boom (Tank Recovery Type) 


Government surplus acceptable if new or in condition equivalent 


to new. Wire or air mail details covering price, condition, location 


1705 


for inspection and date available for delivery. 








SA RIN Rasen sp cto 


DETROIT SUPPLY COMPANY 


° Detroit 26, Mich. 


Washington Blvd. Bldg. 
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Auto’s House of Facts 


AMA Steps in When Cooperative 
Job Must Be Done 


(Continued from Page 2) 


Commerce, and in 1934 finally tak- 
ing the name of the Automobile 
Manufacturers Assn. 
* oe * 
f pow taunting cry of “Get a 
horse!” was no joke in those 
early days. It was pretty sound 
advice if you lacked the pioneer- 
ing, take-a-chance spirit that has 
always egged Americans on to new 
and better things. 

In part, it was cooperation of 
the auto makers through the early 
engineering committee which 
changed that frequently stalled 
nightmare of the early days into 
the smooth riding dreams of to- 
day. 

And once the auto men got cars 
developed to a point where they 
would go, there arose the problem 
of having something upon which 
they could go. 

Again it was cooperation of 
the auto companies that got the 
good-roads program started and 
set Americans free to travel the 
open road. The Lincoln highway 
program provided the spark that 
moved the federal government 
into action and broke down the 
provincial barriers. 

And while other groups are help- 
ing to carry the ball for safety 
today, it was the auto companies 
themselves through cooperation 
that started the action. 

Having licked the problems of 
the auto at home, the auto com- 
panies have not neglected foreign 
markets. 


While in the present seller’s mar- 
ket this country can buy more cars 
than the auto companies can make, 
in ordinary times export sales to 
foreign countries help stabilize em- 
ployment here and keep prices low 
through high volume. 

To further this cause, AMA 
has carried the gospel of the 
auto to the remote corners of 
the earth. 

So while the auto companies get 
along in a competitive sense like 
a convention of hungry wildcats, 
when public interest calls for co- 
operation, the force of their united 
effort has made the world wonder 
in peacetime as it made America’s 
enemies tremble in wartime. 

Basis of AMA 

Thus, AMA steps into the auto 
picture: 

1 When a service can be more ef- 
fectively performed on a joint 
basis than on a company basis. 

To collect and distribute fac- 

tual information on the manu- 
facture, distribution and use of 
cars and trucks. 

3 When there is a cooperative job 

to do for the public in connec- 
tion with the manufacture and use 
of cars and trucks. 

Stated like that, it sounds pretty 
commonplace. It is only when you 
look back at the auto record that 
you get a feeling for the driving 
force of this cooperative action. 

* * * 


[HE auto industry literally put 
wheels under America and is 
‘now in the process of putting 
wheels under the world. 

It changed a way of life, mak- 
ing a place for itself against fierce 
opposition of those who saw it en- 
dangering the tight grip they had 
on their own little corner of the 
world. 

It rose above taunts and jeers 





to make America a better place 
in which to live. It mastered the 
mouptains and the deserts and 
span.ed the rivers. 

It crossed the oceans to carry 
armies to victory on foreign soil 
against well-entrenched enemies. 

Cooperatively and competitively, 
it has kept close to the hearts of 
the people, on the one hand by 
always arising to meet challenges 
involving public 
the other by bringing the price 
within the reach of all through 
fierce competition. 

Through Committees 

AMA operates through a series 
of committees made up of execu- 
tives of the manypfacturing con- 
cerns themselves. President of 
AMA is George Mason, head of 
Nash. The AMA staff, headed by 
George Romney, managing direc- 
tor, carries out the decisions. 

The committees are: 

Export—Headed by C. E. Stev- 
ens, International Harvester, with 
P. R. Mattix, of AMA, secretary. 

Field Relations—Headed by C. 
J. Jolly, of General Motors, with 
K. M. Richards, of AMA, secretary. 

Highway Policy—B. E. Hutchin- 
son, Chrysler; Richards, AMA. 

Manufacturers—C. E. Wilson, 
GM; Willi4m J. Cronin, AMA. 

Motor Truck—R. F. Black, White 
Motor; Richards, AMA. 

Ocean Rate—T. J. Gilsenan, GM; 
F. J. Mahoney, AMA. 

Patents—H. S. Vance, Studebak- 
er; G. C. Arvedson, AMA. 

Public Relations—Paul Garrett, 
GM; W. H. McGaughey, AMA. 

Sales Managers—George Pratt, 
Hudson; Cronin, AMA. 

Taxation—A. E. Barit, Hudson; 
Arvedson, AMA. 

Traffic—F. A. Allen, Hudson; F. 
A. Moore, AMA. 

+” 


* + 


UD the direction of Romney, 
AMA operates through these 
departments: 

Statistical Services—Oscar Pear- 
son. 

Reference Libraries: 

Patent Library—George Arved- 
son. 

General Library—William Pow- 

lison. 

Current Reference File—Herbert 
Berggruen. 

National 
Sherman. 

Export and Shipping—P. R. Mat- 
tix (Washington). 

Ocean Rates—Frank J. Mahoney 
(New York). 

Traffic—K. A. Moore. 

Truck Manufacturing and Use— 
K. M. Richards. 

Production, Employment 
Sales—William J. Cronin. 

Field Service—K. M. Richards. 

Public Relations— William H. 
McGaughey. 

Washington News Gathering Of- 
fice—-Harlan V. Hadley. 

These are the bare bones of the 
skeleton. In succeeding articles, 
Automotive News will take up each 
department separately, explaining 
the services performed and attempt 
to give a brief insight into the 
part cooperation played in the rise 
of the greatest industry on earth. 


Auto Show—William 


and 


Toms Is Councilman 


Homer S. Toms (Pontiac) has 


been named to serve on the city 
council in Cincinnati, O. 








HERE IS THE Lincoln Convertible which was used for the first commercial television 


broadcast on the West Coast. Left to right: 
Bob Hope, Jim Roberts, 


Demarest, Eddie Bracken, 


dean Marshall, Paramount starlet; William 
manager Long Beach branch of 


Ford Motor, and Hilton Tutman, Tutman Motors (Lincoln-Mercury), Los Angeles. Over 
the air were sent pictures of Tutman’s place of business, including his showroom and 
his outside building. The six cameras used relayed the pictures to the Mt. Wilson trans- 
mitter, 18 miles away from here, where it was rebroadcast to an area between Santa 
Barbara and San Diego. The dealership paid $4,000 for the privilege of beaming the 
shew and, according to Hilten Tutman, it plans to schedule more in the future. 


interest, and on | 





R. A. DeVLIEG, vice-president in charge of manufacturing, Nash-Kelvinator, was 


made ‘‘a first citizen of El Segundo’’ by 


Mayor Ray Selby at a plant flag raising 


ceremony by city officials and business leaders of El Segundo and Los Angeles, and 
representatives of the firm in which the American and company flags were hoisted for 


the first time. L. T. Kouns, zone 
plant manager. Nash recently purchased a 


manager, 


raises flag, assisted by Campbell Wood, 
government-owned plant on a 30-acre site 


containing 475,000 square feet of floor space at $1,652,000. 





Doss Terms Regulation W 
Threat to Future Output 


(Continued from Page 1) 


flow depends on these five factors: 

1. Increased flow of steel and 
other materials; 2. Freedom from 
widespread strikes; 3. Continued 
high level of national income; 4. 
Relaxation of time-payment regu- 
lations; and 5. Establishment of 
sales forces now as a means of 
forming the trained dealer staffs 
to create demand, as opposed to 
“order taking.” 

Doss pointed out that potential 
demand has been stimulated by 


Vet Car Club 


Elects Chayne 
As President 


BOSTON.—Charles A. Chayne, 
chief engineer of Buick, last week 
was elected president of the Vet- 
eran Motor Car 
Club of America 
at the annual 
meeting held 
here. 

Chayne, direc- 
tor of the club’s 
Michigan region 
for the last two 
years, succeeds 
Alexander E. Ull- 
: man, of River- 

. side, Conn. 
o> Cae The Buick en- 
gineer’s selection to head the or- 
ganization marks the first time a 
Michigan man ever has been so 
honored. 

All members of the Chayne fam- 
ily are enthusiastic collectors of 
vehicles of ancient vintage. Mrs. 
Chayne and daughter Nancy both 
are members in the club. 

Chayne has been a member for 
more than six years and first be- 
gan collecting early model cars 20 
years ago. 














| Vice-president, Leslie Gillette, New 


Other 1947 VMCCA officers are: 





York; secretary, Duane White, Wa- 
ban, Mass.; treasurer, Wilfred G.' 


| Barrett, Waban; membership com- 


mittee chairman, E. B. Beede, 
South Lincoln, Mass.; technical 
committee chairman, F. E. H.|! 


Johnson, Newtonville, Mass., and 
publications committee chairman, | 
F. D. Roe, Cambridge, Mass. 


Buses for New School 


Murphy Chevrolet Co., Pomona, 
Calif., has delivered a fleet of seven 
new Chevrolet school buses to the | 
newly opened Mt. San Antonio Col- 
lege for use in transporting stu- 
dents throughout the district to 
and from the campus in the San 
Jose hills. Each bus accommodates 
43 students. Harry Lindberg is 
sales manager of the dealership. 


the addition since 1929 of 10,000,- 
000 more family units in the 
United States. Based on _ the 
number of available cars per 
family unit, he said that even 
after three 5,000,000-car years, the 
industry still would provide only 

79 percent of an automobile per 
family unit, 5 percent under the 
1929 figure of 84 percent of a 
car per family unit. 

A 5,000,000-car year seems pos- 
sible in 1948, Doss declared, but he 
believes that material bottlenecks 
will hold 1947 output to about 4,- 
200,000 cars. The industry’s peak 
year was 4,587,400 cars in 1929, 
while 1941’s output totaled 3,744,300. 

Doss said it is impossible to say 
when Nash’s goal of 250,000 cars 
annually will be reached or what 
level of production will be at- 
tained this year. On prices, he em- 
phasized that “Nash’s_ business 
philosophy is strongly grounded in 
a policy of lower prices,” but be- 
lieves that the industry must “sub- 
stantially” increase production be- 
fore important price reduction can 
begin. 

Doss foresees a gradual, but not 
substantial, boost in production un- 
til July or August of this year, at 
which time increased facilities for 
output of sheet steel should make 
possible an expanded flow of new 
cars. He said the shortage of bump- 
ers, which has been a principal bot- 
tleneck, appears to be fast on the 
way toward a solution. 

With “600” models now com- 
prising about 60 percent of pro- 
duction, Doss declared that this 
percentage would be boosted to 
70 in the future. Nash will not 
bring out its proposed line of 
commercial cars until after car 
production reaches near peak 
proportions, Doss said, adding 
that this would not be before the 
latter part of 1947 or the first 
part of 1948. 

According to Doss, the Nash deal- 
er organization in 1946 had the in- 
dustry’s highest average of new 
car deliveries per dealer in the 
combined low and medium priced 
fields. The dealer organization, 
which has been cut to 1,224 from 


|a prewar total of 2,000, now rep- 


resents investments of $57,000,000 
and 15,000,000 square feet of floor 
space. 

Doss pointed out that there have 
been no disputes among his deal- 
ers over allocation of cars, since 
the company has no production 


| “kitty” and cars are distributed on 


the basis of the dealer’s basic con- 
tract. The factory makes no direct 
sales, except to the U. S. and for- 
eign governments (which hasn’t 
been done yet), and all fleet sales 
are made through dealers, he said. 








Wisconsin Studys 
Flat License Fee, 


Car Inspection 


MADISON, Wis.—Bills calling for 
compulsory motor vehicle inspec- 
tion and a single flat fee for mo- 
tor vehicle registrations in Wis- 
consin will feature the legislative 
program of the Wisconsin Automo- 
tive Trades Assn. during the 1947 
state legislative session. 

A bill to standardize registra- 
tion fees is now being drawn in 
collaboration with the state motor 
vehicle department, Louis Milan, 
association legislative secretary, re- 
ported here. The association will 
submit a bill designed to maintain 
the present level of state treas- 
ury income from the vehicle reg- 
istration tax. 

Meanwhile it appeared likely that 
the special legislative commission 
appointed two years ago to study 
suggested legislation to require 
every motorist to submit his car 
periodically for a mechanical in- 
spection will report soon. 

The measure has been supported 
as a safety device, and indications 
are that the legislative commission 
will submit a favorable report. 

Assemblyman William Rohan has 
announced that he will again spon- 
sor legislation to reduce all auto 
license fees. 

Rohan offered such bills in the 
past, as have other legislators. In 
1943 such a measure passed the 
legislature but was vetoed by Gov. 
Goodland with the explanation that 
it would seriously imperil the 
state’s financial system. 


Chillson Named 


In Indianapolis 


INDIANAPOLIS.—O. A. Chillson, 
president of both Meridian Pon- 
tiac, Inc., and Chieftain Pontiac, 
Inc., has been elected president of 
the Indianapolis Automobile Trade 
Assn. for 1947, it was announced 
last week. 

J. H. Taylor, president of Com- 
munity Motors (Buick), was elect- 
ed vice-president. Homer L. Archer, 
president of Harry A. Sharp Co. 
(Ford), is secretary and Paul C. 
Mason, general manager of Capi- 
toh Motors (Dodge-Plymouth), is 
treasurer. 





Detroit Dealer’s 


Shop Halted 


WASHINGTON. — Unauthorized 
construction of a Detroit dealer’s 
automobile body repair shop has 
been halted for violation of the 
veterans’ housing program, the 
CPA disclosed last week. The deal- 
ership affected is Wilshire Motors 
(Chrysler-Plymouth). 

Wilshire Motors was ordered to 
halt further construction of a 
building at 12603 Dexter Ave., in- 
tended for use as an auto body 
and fender repair shop. 


7 OPA Suits 


Dismissed in Va. 


LYNCHBURG, Va.—Seven suits 
filed by the OPA against defen- 
dants in the Lynchburg area for 
alleged violations of the price con- 
trol act have been dismissed by 
Judge Alfred D. Barksdale in U. S. 
District court. 

Judge Barksdale said that he 
felt that in dismissing the suits 
the best interests of the govern- 
ment would be served and that to 
carry them to trial would only re- 
sult in needless expense. 











Northern Ind. ae 


Elect Jones, Carroll 

MICHIGAN CITY, Ind.—Lester 
L. Jones, of Michigan City, has 
been elected president of the 
Northern Indiana Auto Dealers 
Assn. William Carroll, Crown 
Point, was named as _ vice-presi- 
dent, Roy E. Arnold, LaPorte, 
treasurer, and H. C. Kale, LaPorte, 
secretary. 

Elected to the board of directors 
were P. W. Way, LaPorte county: 
Sam Simon, Porter county; Carl 
Coffin, Stark county; C. Randolph. 
Lake county, and Frank Felder. 
Jasper county. 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. S PRODUCTION ONLY) 

















Week Week Total Jan.1 Jan. 1 
Ended Same Ended Jan. to to 
Feb. 1, Week dan. 25, to Date Feb. 2, Feb. 1, 
1947 1946 1947* 1947* 1946* 1947* 
GENERAL MOTORS . 30,784 23,618 91,730 91,370 
_ SEE eee 6,123 5,975 18,188 18,188 
re 1,148 900 4,584 4,584 
i OOO 14,246 7,811 42,384 42,384 
Oldsmobile .......... 4,164 4,096 12,497 12,497 
Sc vwis vive cea 5,103 neers 4,836 14,077 Tr 14,077 
CHRYSLER ........... 14,519 2,877 13,981 56,338 13,371 56,338 
PE ivcebestedecen 1,360 Tr 1,360 5,882 1,863 5,882 
RE Secvecicsececes Gaaae 702 3,652 16,007 3,220 16,007 
Pere 7,304 2,175 7,179 26,699 6,372 26,699 
SP eres 1,843 008 1,790 7,750 1,916 7,750 
>. SEP ere 14,687 9,668 14,605 63,667 34,991 63,667 
eae Sree . 11,550 8,624 11,473 50,131 30,162 50,131 
EL: Deviate ndewur ai 601 173 602 2,584 817 2,584 
re 2,536 871 2,530 10,952 4,012 10,952 
Pes ek 401 ious 276 1,591 ee 1,591 
ne” Scie ee asreee ee 498 1,527 2,510 9,193 3,321 9,193 
errr 1,228 sue 1,059 4,809 4,809 
ED 6.i000 ss 00.008 60 597 Te 518 2,409 sue 2,409 
EE has 6 Wien 6-00 ae 2,001 1,585 1,969 9,333 1,585 9,333 
3 7 OPP 1,433 ones 879 3,372 ver 3,372 
STUDEBAKER ......... 2,412 1,118 2,414 10,250 3,830 10,250 
WILLYS?* 624 > 386 2,487 es 2,487 
Total Cars, U. S. .... 69,184 16,775 62,215 255,179 58,575 255,179 
*Revised. *Station wagons. 
* * - * * 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Total Jan. 1 dan. 1 
Ended Same Ended dan. to to 
Feb. 1, Week Jan. 25, to Date Feb. 2, Feb. 1, 
1947 1946 1947* 1947* 1946* 1947* 
CHEVROLET .......... 8,224 anne 4,784 23,187 pip acs 23,187 
SEEPS ENE eee craps 6,047 4,124 6,148 26,434 24,809 26,434 
Err rere 3,401 2,122 3,345 13,582 11,318 13,582 
INTERNATIONAL .... 2,603 1,927 2,184 11,333 9,724 11,333 
EE aivaa:dv6- ean 0 a en 1,801 1,134 1,807 7,869 1,331 7,869 
STUDEBAKER ........ 1,347 427 1,335 5,709 1,367 5,709 
ED 5 :4a/ Leda Daaees-6 ork 1,576 00% 1,631 5,092 rrr 5,092 
Sr Se rere 478 238 403 1,855 844 1,855 
0 rere 380 2238 387 1,512 1,201 1,512 
I ala wks ipia'a-a 308 we 427 144 367 1,594 1,313 1,594 
i 339 207 336 1,342 764 1,342 
yt) errr 196 183 188 527 469 527 
ED sesdasees soe. 18 eaes 144 470 peat 470 
MISCELLANEOUS 284 4126 276 1,223 1,724 1,228 
Total Trucks, U. 8S. 27,121 11,155 23,335 101,729 54,864 101,729 
Total Cars, Trucks, 
i Mi sasedend eae anal 96,305 27,930 385,550 356,908 113,439 356,908 
Total Cars, Trucks, 
eer re 4,903 2,103 4,827 20,113 8,495 20,113 
Grand Total, Cars and 
Trucks, U. S. and 
REN gbediup aw ee ubs 101,208 30,033 90,377 377,021 121,934 377,021 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 117,342 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 





Production 


(Continued from Page 1) 


divisions built 13,981 cars, of which 
7,179 were Plymouths. Of the total 
Plymouth output, 5,966 were built 
in the Detroit plant and the re- 
mainder at the Los Angeles and 
Evansville (Ind.) plant. 

Ford last week built an estimat- 
ed 14,687 cars in the U. S., com- 
pared with 14,605 the week before. 
Ford also built an estimated 6,047 
trucks, and Ford’s weekly truck 
output should be appreciably high- 
er when volume output is obtained 
at the Highland Park plant. 

Hudson passenger car output last 
week is estimated at only 498, due 
to the labor trouble which kept 
the plant idle a majority of the 
week. In the previous week 2,510 
Hudsons were turned out. 

At Willow Run, 1,228 Kaisers 
and 597 Frazers comprised the 
estimated output last week. A 


combined total of 7,218 Kaisers 


and Frazers during the month 
registers the best effort the com- 
pany has made since launching 
production last June. 

Still operating on curtailed 
schedules, Nash last week built an 
estimated 2,001 cars after an ac- 
tual total of 1,969 were built the 
week before. ; 

However, mid-February should 
see Nash’s steel problem somewhat 
alleviated and a subsequent return 
to normal output schedules. 

Packard last week built an es- 
timated 1,433 cars for its best 
effort in 1947. In the previous 
week, steel shortages and pro- 
duction kinks held output to 879. 

Last week’s Studebaker car out- 
put is estimated at 2,412. Still ex- 
periencing difficulty in filling plan- 
ned schedules, Studebaker built 
2,414 cars the week before. 

Willys-Overland output for last 
week is estimated at 1,801 Jeeps 
and 624 station wagons. The pre- 
vious week’s outturn was 1,807 
oy and 386 station wagons. 








NORTHERN CALIFORNIA Cadillac dealers heard top Cadillac officials tell of the 
company’s 1947 production aims, and received appeal for dealers to prepare for the re- 
turn to normalcy in the automobile business. Left to right, at Fairmount hotel on Nob 


Hili in San Francisco: Don E. 


Ahrens, general sales manager of Cadillac; Fred Pabst, 


Seneral manager, Don Lee, Inc., Northern California Cadillac distributors, and John F. 


Gordan, general manager, Cadillac. 





Auto Parts Lead 
List in New 


WAA Drive 


WASHINGTON.—A bout three 
billion dollars’ worth of surplus 
capital and producer goods and 
$164,483,311 worth of surplus con- 
sumer goods went on sale Feb. 1 
throughout the nation under War 
Assets Administration’s “Second 
Operational Program,” WAA an- 
nounced last week. 

The automotive and machinery 
division leads the four other con- 
sumer goods sales units in value 
of merchandise to be offered due 
to five similar sealed bid programs 
covering about $75,000,000 worth of 
surplus automotive parts, assem- 
blies and accessories. The division 
is scheduling a total of nine pro- 
grams designed to rapidly dispose 
of products worth $78,012,951 (ac- 
quisition cost). 

Actually, the $75,000,000 automo- 
tive parts program, which is be- 
ing handled through WAA’s Na- 
tional Automotive Parts office in 
Detroit, is well underway. Bids on 
the first series of offerings of long 
supply automotive parts were 
opened Dec. 30, 1946, and on the 
second and third sales, Jan. 9 and 
13 respectively. Those on the fourth 
sale were opened Jan. 29 and 
on subsequent sales at dates to be 
announced later. At the same time, 
WAA will continue fixed price sales 
of automotive parts in short sup- 
ply and distribution of critical list 
offerings every two weeks. 

Automotive parts, accessories and 
assemblies List 107 including about 
a $2,000,000 inventory is being pre- 
pared as a special sealed bid sale. 

The only open bid sale is being 
conducted to dispose of about $2,- 
500,000 worth of surplus automo- 
tive maintenance equipment. Most 
WAA regions have some of these 
items in their inventories but bulk 
of the equipment is at Lordstown, 
O. Equipment includes compres- 
sors, dry vacuum pumps, tire re- 
pairing machinery, automobile lifts, 
lubrication, brake service, headlight 
testing and all other automobile 
service station equipment items. 

The remaining three national 
programs prepared by the auto- 
motive division will be sealed bid 
offerings of materials used in re- 
pairing rubber tires, all located at 
the General Service Depot, Quar- 
termaster Department, Columbus, 
Ohio. 

Also included in the sales are 
machine tools and special industry 
equipment. 





Business Council 


Names Auto Men 


WASHINGTON. — Secretary of 
Commerce W. Averell Harriman 
announced the election last week 
of John L. Collyer, president of 
B. F. Goodrich Co., to the post of 
chairman of the Business Advisory 
Council for the Department of 
Commerce for 1947. He succeeds 
G. M. Humphrey, president of the 
M. A. Hanna Co., Cleveland, O. 

Harriman also announced elec- 
tion of James S. Knowlson, Stew- 
art-Warner Corp., Chicago, as a 
vice-chairman. Henry Ford II, 
president of Ford Motor Co., and 
Charles E. Wilson, president of 
General Motors Corp., 
council members. 


ide Anain 
Chicago Dealer Hit Thrice 
By Auto Thieves 

CHICAGO. — Thieves broke into 
the rear of Ajax Auto Co. at night 
last week and stole a brand new 
1946 Oldsmobile, running it into a 
pole and damaging it in suburban 
River Forest. They abandoned the 
Oldsmobile, stole a nearby 1946 
Chrysler, drove it back to the scene 
of the original theft, left it nearby, 
reentered the Ajax éstablishment 
and drove away a second 1946 Olds- 
mobile which they smashed up six 
miles from Joliet. 

Still in the mood to steal a 1946 
Oldsmobile, the thieves returned to 
the Ajax store the following night. 
Meanwhile, Fred W. Paterson sr., 
owner, had placed a number of 
used cars in front of the new ones 
and the thieves were forced to set- 
tle for a 1942 used Oldsmobile. This 
car was later recovered, undam- 
aged, near Coal City, II. 


are new 





PRESTON TUCKER, sitting, president, Tucker (Torpedo) Corp., which plans to build 





a new rear-engine 
vice-president and director of sales. 


NADA 


(Continued from Page 1) 


There will be just about every- 
thing, Chamberlain said, that the 
most exacting and discriminating 
feminine heart could desire. In fact, 
he added, “so many thrilling en- 
tertainment features have been 
provided, that it is difficult to pick 
the headliner.” 

One of features sure to please, 
he said, will be the fashion show 
provided by the John Wanamaker 
stores of New York and Philadel- 
phia. Elliott Dushane, designer of 
women’s hats, will create several 
new models right on the stage. 

Mark Love, Metropolitan Opera 
baritone, will present additional 
thrills with his well-known “Ro- 
mance of America,” and Myrus, the 
mind reader, will be on hand to tell 
the auto dealers’ women folk ex- 
actly what they are thinking about. 

Arthur Murray’s Champagne 
Hour dancers will perform. There 
will be a big assortment of special 
door prizes awarded to the ladies 
at each of their sessions. These 
will include luggage, electric irons 
and toasters, pressure cookers, sil- 





s marketing organization with Fred Rockelman, 
Rockelman announced a sales program providing 
for | 3, 000 dealers to hand handle le franchises | in _the United States. 





ver plate, tableware and a mink 
coat. 

Eustace Wolfington, of Philadel- 
phia, is chairman of the committee 
of arrangements for the ladies’ en- 
tertainment. 





Nebraska Dealers 
Seek Redefinition 


LINCOLN, Neb.—A bill to rede- 
fine a motor car dealer according 
to scope has been introduced in 
Nebraska with the support of the 
Nebraska Motor Dealers Assn. The 
proposal provides that anyone who 
sells three cars in a six-month pe- 
riod is classed as a dealer and 
must furnish bond and have an 
established place of business, but 
need not maintain service. 


Fire Hits Crimalions 


REEDSBURG, Wis.—A furnace 
explosion last week resulted in a 
fire which caused damage esti- 
mated at $4,000 to the Grimshaw 
Chevrolet body shop here. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity 
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‘Go Slow,’ Says Murray... 





Labor Cautious in Face 


Of Curb Threats 


(Continued from Page 1) 


drawal of these privileges would 
virtually bankrupt them. They are 
fighting the restrictions fiercely, 
but another wave of major strikes 
would insure their passage. 

The Administration and the Re- 
publican leadership in Congress 
have already revealed a division 
of opinion over the closed-shop 
ban proposed by Senator Ball of 
Minnesota. 

Testifying before the Senate 
Labor committee last week, Sec- 
retary of Labor Schwellenbach 
forecast that if closed-shop and 
union-shop agreements were 
abolished, the result would be an 
increase in industrial chaos. 

Senator Taft of Ohio, chairman 
of the committee, disagreed, as- 
serting that he felt the closed shop 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 
These books should be in the library 


of every franchise dealer—available 
to his hani I th 
knowl the 

















dg will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 





HENRY FORD— 
HIS LIFE, HIS 
WORK, HIS GEN- 
TUS. Just reprinted 
by Floyd Slymer, 
266 pages, well il- 
lustrated. One of 

» most complete 
and enlightening 
books ever printed 
on the fabulous 


ai| Ford and his em- 
pire. Deluxe edition, 
$4 postpaid. 








AUTOMOTIVE ME- 
CHANICS—A com- 
prehensive and: 

course on the: 
subject of funda-. 
mental automotive 


AUTOMOTIVE 
MECHANICS 









shooting in Mi 
including average! 
time for each cor- | 
rective procedure. 
Also illustrates and * 
explains the design and use of various me- 
chanics tools, designating where each 
should be used to the best advantage. Post- 
paid $4.50 each in cloth binding. 





DETROIT IS MY 
OWN HOME TOWN 
— Malcolm Bingay. 
famous newspaper- 
man, satirist and 
wit, has written a 
book which every 
oldtimer in the 
“auto game’’ will 
get a kick out of 
reading. It is the 
story of Detroit, 
from the days of 
the Pontchartrain 
bar. It is a side- 
light history of the 
fabulous motor car 
business and the 
Fords, Dodges, Du- 
rants and Chryslers 
who made it. Al- 
ready in its seventh printing and a top non- 
fiction selier nationally. $3.75 postpaid. 
INDIANAPOLIS RACE HISTORY—1909 to 
1946. Complete and fascinati history 
of the great track and its drivers. 852 
pages (842x11) 1000 illustrations. Deluxe 


v 

















FLOYD CLYMER’S MOTOR - SCRAP- 
BOOKS. So popular that three editions 
have now been published. Order Edition 
No. 1, 2 or 3 in paper-cover $1.50 each. 
Deluxe cloth-bound, $2.50. Steam - car 
edition, $2, or cloth-bound, $3 postpaid. 





FASTEST ON EARTH, by Capt. George 
Eyston. 175 pages, 75 photos. Complete, 
thrilling history of every land speed rec- 
ord from 1898 to the present. See Ford’s 


999, Oldfield’s Benz, Campbell’s Sun- 
beam, Don’s Silver Bullet, Eyston’s 
Thunderbolt, Cobb’s Napier and many 


others. Accurate, 
$2; clothbound, $3. 


LABOR MONOPOLIES OR FREEDOM, by 
John W. Scoville, one of the great ex- 
poses of our time. Popular edition, $1 
postpaid 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 


historical. Postpaid, 














must be outlawed. Taft suggested 
as an alternative that “Congress 
insure more democracy in unions.” 

Under a closed shop arrange- 
ment, the employer can hire union 
members only. In a union shop, 
plants may hire non-union men, 
but they must join the union after 
starting work. 

Both Chrysler Corp. and United 
States Steel have rejected CIO de- 
mands for a union shop with dues 
checkoff. Of the automotive Big 
Three only Ford provides for a 
union shop. 

Chrysler and UAW negotiators 
continued their discussions last 
week after jointly announcing the 
30-day contract extension from the 
Jan. 26 expiration date. The an- 
nouncement was made by Robert 
W. Conder, director of the corpora- 
tion’s labor relations, and Norman 


Matthews, the union’s national 
Chrysler director. 
The first wildcat strike here 


in several months occurred last 
week at the Hudson plant. Pro- 
duction was halted for 2% days 
in two unrelated disputes over 
the suspension of a union stew- 
ard and the duties of two fore- 
men. 

The bitter battle between the 
top leaders of the UAW flared up 
again last week with as much mud- 
slinging as ever. President Walter 
Reuther and Vice-President R. J. 
Thomas squared off after attempts 
to settle the nine-month-old Allis- 
Chalmers strike bogged down. 

Thomas has confirmed reports 
that he will oppose Reuther for 
the UAW presidency at the union’s 
1947 convention in September. His 
criticism of Reuther recently is 
thus believed to be largely moti- 
vated by political considerations. 

A preliminary survey revealed 
that bills to impose curbs on labor 
unions have been introduced in 
more than 40 state legislatures now 
in session. Most of the proposed 
statutes would ban the closed shop 
or require unions to publish finan- 
cial reports. 


A pending Michigan bill de- 
signed to limit strikes met death 
last week when the state’s attor- 
ney general ruled it unconstitu- 
tional. The bill would have out- 
lawed work stoppages unless ap- 
proved by a majority of all em- 
ployes in the plant affected. 

Meanwhile, a UAW education 
conference in Cleveland for over 
1,000 delegates brought forth these 
statements: 

Secretary-Treasurer George F. 
Addes: “Auto manufacturers are 
making a profit of $200 on each 
car and will double that profit 
within the next six months.” 

Walter P. Reuther: “We will get 
higher wages this year, the indus- 
try will be paying less for their 
cars. 

Chester Bowles, former OPA ad- 
ministrator: “Ford’s cut of $50 
isn’t worth all the ballyhoo, since 


they upped prices several hundred 
dollars.” 


“I predict,” Reuther declared, 
“that we will get higher wages 
this year, that industry will get 
greater profits and that the con- 
sumers will be paying less for 
their cars. 


“If the auto industry makes 5,- 
000,000 cars and trucks this year, 
it will have a profit of $1,000,000,- 
000. The industry can afford to 
pay higher wages.” 

* * 


+ 


K-F’s °47 Bonus Fund 


Already Tops °46 Total 

WILLOW RUN, Mich. — After 
only 38 production days, the 
amount in the 1947 Kaiser-Frazer 
and Graham-Paige security trust 
fund last Tuesday passed the en- 
tire total of $55,036 built up dur- 
ing six months of operations at 
Willow Run in 1946. 

Based on the accumulation of 
$5 per car and $1.25 per Rototiller 
farm machine shipped, the em- 
ploye “kitty” last week amounted 
to $55,541.25, representing ship- 
ments of 9,797 Kaisers and Fraz- 
ers and 5,265 Rototillers since Dec. 
1, starting date for the 1947 fund. 








GETTING SET TO SELL. Regional and zone managers of Packard at a quarterly conference with factory executives at the 


Fort Shelby hotel, Detroit. Theme of the meeting, “Get Set to Sell,”’ 
ager L. W. Slack, who announced plans for a ve 





a buyer’s market is ‘‘already indicated in higher price classes.”’ 





Nash Holding 
5-Day Parley 


In Milwaukee 


DETROIT.—The most extensive 
conference of Nash regional and 
zone managers in the United States 
since 1941 is scheduled to begin 
with a five-day series of meetings 
at Milwaukee beginning today 
(Feb. 3), according to H. C. Doss, 
general sales manager. 

The program will include inten- 
sive advanced courses in all phases 
of automobile service as well as 
detailed courses in merchandising, 
product distribution and improved 
methods of dealer business man- 
agement and accounting practices, 
Doss said. Conferences will be held 
at the Hotel Schroeder and in- 
structions on parts and service 
will be given at the central parts 
depot and at the body plant in 
Milwaukee. 

The zone conference and ad- 
vanced technical studies mark the 
start of a nationwide program 
looking toward a dealer organiza- 
tion able to meet the strongest 
competition in the coming buyers’ 
market, Doss said. 

Company officials, headed by 
George W. Mason, president, will 
address the conference at a din- 
ner session Feb. 6. Others who will 
attend the dinner include Vice- 
Presidents A. M. Wibel; H. G. Per- 
kins and R. A. DeVlieg; B. C. An- 
derson, assistant general sales 
manager; N. F. Lawler, advertis- 
ing director; H. A. Lotz, service 
and parts manager; Floyd Sease, 
business management manager and 
E. E. Stephenson, organization 
manager. Representing factory op- 
erations in’ Wisconsin will be H. 
E. Long, general works manager 
of Kenosha and John Weiland, 
body plant manager at Milwaukee. 


Dodge Dealers Get 
°47 Sales Plan 


DETROIT. — Dodge dealers of 
the Detroit area meet today (Feb. 
3) in the Detroit-Leland hotel to 
hear L. J. Ouellette, of Detroit, di- 
rector of distribution, outline ad- 
vertising, merchandising and train- 
ing plans for 1947. He was assisted 
by J. G. Graham, Detroit regional 
manager. They outlined the con- 
tinuing program of training dealers 
and salesmen to better qualify 
them to serve truck users in the 
selection of the right trucks to 
meet specific hauling needs. 

Suggestions were made on the 
purchase of new equipment, and 
dealers were urged to expand pres- 
ent service and parts facilities in 
those few instances where they are 
not adequate to accommodate in- 
creasing demands. 


Fire Hits Nash Dealer 


At South Bend 

SOUTH BEND.—A fire which 
broke out in a basement boiler 
room last week blazed up through 
the showroom floor of the newly 
remodeled Goes Motors (Nash) 
dealership here at 226 S. Lafayette 
Blvd., causing damage estimated 
at $25,000. 

Most of the damage was con- 
fined to parts which were stocked 
in the basement. Twenty new cars, 
delivered to the dealership only 
a week before, were slightly dam- 
aged by smoke and water, accord- 
ing to Andre J. Goes, the owner. 


id 

Fritsch-Nash 
Articles of incorporation have 
been filed by Fritsch-Nash Co., 
Manitowoc, Wis. 














was emphasized by Vice-President and General Sales Man- 
’s training program, and told the field men the shift to 


Packard Preparing Staff 
For a Buyer’s Market 


DETROIT.—Plans of the Pack- 
ard Motor Car Co. to ready its field 
sales organization for a shift to a 
buyer’s market, “already indicated 
in higher price classes,” were out- 
lined last week at a quarterly con- 
ference of company regional and 
zone managers. 

“Looking at the automotive pic- 
ture realistically,’ L. W. Slack, 
Packard general sales manager, 
told the field representatives, “the 
war-born need for order takers is 
virtually over. 

“We will need capable, trained 
salesmen before the end of 1947. 
The change toward a buyer's 
market is already indicated in. 
higher price a 

In line with approach of a com- 
petitive market, Slack announced, 





Frisco Dealers 


Elect French 


SAN FRANCISCO.—J. E. French 
jr., of the J. E. French Co., Dodge- 
Plymouth distributors, was elected 
president of the San Francisco Mo- 
tor Car Dealer Assn. here last week 
at the annual meeting of the asso- 
ciation held at the St. Francis 
hotel. Ed Lowery, head of Van 
Atta Motors and retiring president 
of the association, paid tribute to 
Mildred Haskins for her service as 
association manager. 

Other new officers are: Bob Wat- 
ers, president of J. F. Waters, Inc. 
(DeSoto-Plymouth), vice-president; 
Earl Dahlem, partner-manager of 
the William L. Hughson Co., 
(Ford), treasurer, and Bill James, 
James Motors (Nash), secretary. 
Directors: Ernest Ingold, Fred 
Pabst, Glen Stater, J. E. French 
sr., W. A. Remensperger sr., Les 
Vogel sr., Don Gilmore, George 
Doherty, William Hughson, Ed 
Lowery, Charles Welch, George 
Daniels, James McAllister, Hilary 
Martin and Ed Franklin. 





Stewart-Warner 


Jobbers Parley 


KANSAS CITY, Mo.—Automotive 
lubrication equipment, farm equip- 
ment, wheel balancer merchandis- 
ing, finance plans and other sub- 
jects were on the agenda of the 
meeting of 200 Kansas, Missouri 
and Northern Oklahoma automo- 
tive jobbers held here last week 
by G. C. Davis, head of Stewart- 
Warner Alemite Co., distributor of 
Alemite and Stewart-Warner prod- 
ucts. 

The jobber meeting was followed 
by a two-day training school on 
wheel balancing for car dealer and 
jobber personnel. 





Packard has completed plans for 
a retail salesman’s training pro- 
gram, for use within dealerships, 
as refresher courses for prewar 
salesmen, and as a complete in- 
doctrination for newcomers. 

Slack said the program will em- 
ploy sound slide films covering 
complete automotive merchandis- 
ing, including selling situations. 

Slack also announced that a mar- 
ket analysis is being completed for 
dealer use in judging income group 
changes as result of the war and 
that a nationwide contest among 
dealers for promoting service sales 
will be launched in April. 

“These company plans,” Slack 
emphasized to the field men, “are 
not indicative of a pessimistic com- 
pany outlook on market potentials. 

The business is definitely there, 
but in a competitive market, the 
capable salesmen sell the automo- 
biles.” 

Other topics covered during 
the conference included an- 
nouncement material for the new 
model Packard will introduce as 
a supplement to its current line 
in the spring. 

Discussion leaders included Geo. 
T. Christopher, president and gen- 
eral manager; Slack; C. E. Briggs 
and Elliott Taylor, assistant gen- 
eral sales managers; K. M. Greiner, 
parts and service manager; E. L. 
Coppock, sales promotion manager, 
and H. W. Hitchcock, director of 
advertising and public relations. 


Twelve Fined 
$8,850 in OPA 
Used-Car Case 





DANVILLE, Ill—Twelve men, 
found guilty here on _ federal 
charges of selling automobiles 


over OPA ceiling prices, were fined 
a total of $8,850 by Federal Judge 
Walter C. Lindley here last week. 

Eleven of the defendants were 
charged with receiving over-ceil- 
ing prices in sales through the Ben 
Fishel car auction sales in Cairo, 
Ill. At an earlier date, Fishel, 
operator of the auction, was fined 
$65,000 and sentenced to two years 
in prison. 

The 11 fined are Ellis Dowdy, 
Benton, Ky., $250; R. S. Rudolph, 
Mayfield, Ky., $250; David Morgan, 
Murray, Ky., $200; John D. Lovins, 
Paducah, Ky., $800; Henton Far- 
ley, Benton, Ky., $500; John Nel- 
son, Paducah, Ky., $750; Neal 
Starks, Murray, Ky., $100; Charles 
Roberts, Murray, Ky., $100; Noble 
Dick, Murray, Ky., $300; m 
Dickerson, Elco, Ill., $2,500, and 
M. E. Bradley, Pocahontas, Ark., 
$350. 








THREE SHOW MODELS OF THE NEW undersized car being built in Birmingham, 
Ala., are shown under construction at the plant of Bobbi-Kar Corp. The show models 
will be displayed in New York in March and later in San Francisco and other important 
points, according to George Keller, president. The company hopes to get into mass 
production by midsummer with an ultimate goal of 800 cars a day, it states. 
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U.S. Car Dealers Reach 
Total of 46,877 


(Continued from Page 1) 


creased from 1,585 to 2,024, Hud- 
son from 2,700 to shightly over 
3,000, and Packard from 1,724 to 
2,022. 

Cut for Dual Dealerships 

In determining the grand total 
of dealers, a sizeable adjustment 
of the “franchise” figures was 
made to account for dual dealers, 
those handling more than one line 
of car. 

Thus, the 46,877 total includes 
only the number of retail dealer- 
ships, not the higher total of fran- 
chises. 

Without exception, GM divi- 
sions showed wartime decreases 
in their dealer forces. Automo- 
tive News estimated from the 
divisional totals that there are 
14,839 GM dealerships now, as 
compared with 16,248 in 1941. 
This includes both the one-car 
dealers and those handling two 
or three GM makes. 

Here are the franchise totals for 
the GM divisions: 

BUICK—2,700 now and 2,850 in 
1941. 

CHEVROLET—7,200 and 8,000. 
CADILLAC—1,021 and 1,070. 
OLDSMOBILE—3,012 and 3,204. 
PONTIAC—3,106 and 3,579. 

The total number of GM one-car 
dealers is 12,663, a drop from the 
1941 total of 13,780. There were 
2,460 two or three-car GM dealer- 
ships in 1941, as compared to 2,176 
now. 

8 Other Firms Reduce 

Other concerns showing. de- 


pusiness 
men 


Everybody knows that most 
of the 800,000 Elks are busi- 
ness men! Owners, partners, 
executives, supervisors, man- 
agers, wholesalers, jobbers, 
retailers; small business and 
large. 
Wee & 














Sigos Guesawork, / 


You know when the gas tank's 
full, because the VENTALARM 
stops whistling! Prevents blow- 
backs, overfilling . . . makes 
pumping faster, easier. Everyone's 
talking about VENTALARM! 


SCULLY SIGNAL CO. 
Cambridge 41, Mass. 
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Retali Price FOB Cleveland, 0., $195 
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Euclid Ave. 





Cleveland 3, 0. 





creases include Dodge, Hudson and 
Studebaker. Studebaker’s _ retail 
force has dropped from 3,300 to 
2,500, Nash’s from 1,723 to 1,166, 
and Dodge’s from more than 4,100 
to a bit less than 4,000. 

The aggregate total of Chrysler 
Corp. dealers is 11,454 today, com- 
pared with 10,333 before the war. 
The corporation figures reflect the 
DeSoto-Plymouth jump and an in- 
crease in Chrysler-Plymouth deal- 
ers from 3,131 to 3,339. 

Breakdown of the statistics on 
Chrysler-Plymouth shows a tre- 
mendous jump in the number of 
direct retail dealers and a drop 
exceeding 50 percent in associate 
dealers. There are now 1,988 direct 
retail dealers and 1,350 associate 
dealers handling Chrysler-Plym- 
outh. The prewar totals were 162 
and 2,969, respectively. 

The DeSoto totals of 4,115 for 
1947 and 3,102 prewar break 
down as follows: 891 direct deal- 
ers and 3,224 associate dealers 
today, 657 and 2,445 before the 
war. 

Crosley reported that it has as- 
signed about 700 retail outlets in 
the U. S. Most of these, though, 
are department stores and dealers 
for other independent makes. 

A trend toward a reduction in 
dual and triple dealerships was 
noted. The GM divisions and most 
of the independents said that 
where feasible, they are seeking 
to abolish the two-line dealerships 


and establish outlets handling only 


one car. 
‘Quality Dealer Programs’ 

The reductions at Nash, Stude- 
baker and the GM units were at- 
tributed to so-called “quality deal- 
er programs,” under which poorly 
equipped dealers in remote areas 
are weeded out. 

Most of the auto companies 
declared that their postwar sales 
organizations are virtually com- 
pleted and ready to expedite the 
scheduled hike in auto output. 
Lincoln-Mercury is the notable 
exception at this time, but its 
distribution setup is scheduled to 
be completed by summer. 

Where in 1941 the Big Three had 
three-fourths of the total dealers, 
now only two-thirds of the outlets 
are held by GM, Ford and Chrys- 
ler. This is due mainly to the in- 
crease in the grand total, since 
the Big Three share has not 
changed substantially. 

A number of dealers have also 
been appointed by Tucker Corp. 
and Bobbi-Kar to handle these 
new entries into the new-car field. 

—Mac Gorpon. 


Willys Profit. 
Hits $332,315 


In Quarter 


TOLEDO.—Willys - Overland Mo- 
tors showed a profit of $332,315.26 
after provision for income taxes 
during the three months ended Dec. 
31, 1946, James D. Mooney, presi- 
dent and board chairman, an- 
nounced last week. 

Mooney said that, for the period, 
the company showed consolidated 
sales of jeeps, jeep station wagons 
and other automotive equipment 
amounting to $30,203,906.66. 








Toledo Dealers 
Face Another 
Strike in Month 


TOLEDO. — Toledo’s 33 new-car 
dealership members of Toledo Au- 
tomotive Trade Assn. are again 
threatened with a new strike as a 
result of 300 auto mechanics and 
helpers filing a 30-day strike no- 
tice with government labor agen- 
cies. 

The notices were filed after me- 
chanics and helpers, members of 
Local 1042, International Assn. of 
Machinists, rejected the manage- 
ment counter wage proposal and 
took a strike vote. The dispute is 
the second in two months involving 
the IAM and the members of the 
association. 

The IAM last month was se- 
lected as bargaining agent by the 
employes in an election supervised 
by the Toledo Labor-Management- 
Citizens committee. The election 
was held after the AFL union 
staged a walkout in a jurisdictional 
dispute with the UAW-CIO. 

J. J. Murphy, Cleveland grand 
lodge representative of the union, 
reports the strike notices listed 
wages and delays in negotiations 
as issues of the dispute. 

The management counter-propo- 
sal, rejected by the union, was for 
a $1.30 guaranteed minimum hour- 
ly pay rate and 50 percent flat rate. 
The union demands are for a $1.65 
hourly rate and 50 percent flat rate, 
Murphy said. 

Matt Tank, TATA president, told 
Automotive News that he had no 
comment except, “We are still in 
negotiation with the union and will 
continue to negotiate until the 
problems are settled.” 


Dallas Dealers 
Tell Public of 


Business Code 


DALLAS. — The Dallas Automo- 
tive Trades Assn. has undertaken 
an advertising campaign in Texas 
newspapers and periodicals to ac- 
quaint the public with its code of 
ethics. 

In its advertising, the association 
emphasizes that members of the 
association are pledged to conduct 
business to preserve the customers’ 
best interests and to sell automo- 
biles at established prices. 

The code of ethics pledges deal- 
ers: 

1. To deal fairly with the public, 
protecting the buyer against loss 
through misrepresentation, decep- 
tion or fraud. 

2. To deal fairly and honorably 
with competitors. 

8. To report promptly to the 
DATA any dishonorable business 
transaction. 

4. To strive to make every ad- 
vertisement accurate and truthful. 

5. Corrections shall be published 
promptly when any advertiser uses 
advertising copy which is untrue 
or misleading. 

6. Bait advertising shall not be 
permitted. 

The advertising committee is 
composed of E. B. Mohr, Mohr 
Chevrolet Co., chairman; Harry 
Lacy, general manager of Orand 
Buick Co.; Ben E. Griffin, Ben 
Griffin Auto Co.; Felix Doran jr., 
president of Doran Chevrolet Co., 
and Clifton Dennard, vice-president 
of C. S. Hamilton Motor Co. 








What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 








FEATURING A THEME THAT the day of hard-fisted, 
immediately confronts the tire industry, a nationwide clinic to prepare distributors’ 
selling organizations on its sales technique is now being conducted by General Tire & 

r of t 


Rubber sales department. The clinic, described by J. E. Powers, 


fi titive selling 








tire sales, as the first serious sales thinking since Pearl Harbor, was held recently in 
Akron with Paul Smith, sales training specialist, and Joe Beckett, field service manager, 
sharing the instructors’ role. Left to right: Ed McIntyre, Butler, Pa.; Brown Niklas, 


Butler; William Fox, Altoona, Pa.; Jim Draucher, 
behind Niklas and Fox). 


kron; Richard Lewis ( 


Rochester, N. Y.; Robert Shute, 


GEORGE A. LONG (center), 
for the formation of the Massachusetts State Council of Automobile Old Timers, Inc. 


president of the national group. 


BOSTON. — A Massachusetts 
State Council of Automobile Old 
Timers, Inc., was formed at a 
luncheon meeting here last week 
with Frank Wing, Lawton-Wing 
Co., De Soto distributors, as presi- 
dent; Prof. Dean Fales, research 
associate of the Massachusetts In- 
stitute of Technology, vice-presi- 
dent, and C. Norman Fay, of C. E. 
Fay Co. (Chrysler-Plymouth), sec- 
retary-treasurer. 

The local council was suggested 
by George C. Diehl, president, and 
Frederick H. Elliott, secretary, of 
the national organization with 
headquarters at New York. 

The guest of honor was George 
A. Long, of Boston, who will be 
97 on March 3, and who was 
elected honorary president of the 
Massachusetts council for life. 

Evidence was presented by Diehl 
to show that the first successful 
self-propelled vehicles in America 
using all thre forms of motive 
power—steam, electricity and gaso- 
line—were designed and built in 
Massachusetts. 

The first steam car was built at 
Northfield, Mass., in 1875, by the 
honorary president, Long. 

Speaking clearly and displaying 
remarkable mental agility, Long 
told of the objections of his neigh- 
bors, who charged him with “try- 
ing to do the impossible,” and who 
persuaded Northfield town officials 
to forbid him to use public roads 
for his “contraption” under penalty 
of prosecution. 

He was compelled to make his 
first road test at one o’clock in the 
morning, but even at this hour 
nearly 500 people turned out to 
jeer. Unable to use his car on pub- 
lic roads, Long later sold the boiler 


Left, Frederick H. Elliot, secretary, Automotive Old Timers; 








97, of Boston, was the honored guest at the luncheon 


right, George ©. Diehl, 


Council of Old Timers 
Organized in Mass. 


and engine for use to power a rail 
car running between East North- 
field and Keene, N. H. 

Electricity was first used to pro- 
pel a “horseless carriage” in 1891 
by Edwin D. Chaplin of Boston. 
This car had front drive, foot and 
hand brakes, electric gong and 
lights, wheel steering and seated 
four people. 

It was built at the request of Dr. 
Leroy S. Carter of Quincy, Mass. 
Chaplin is 86 and resides at Spots- 
wood, N. J. The Automobile Old 
Timers have a copy of the maga- 
zine Electricity, published Jan. 27, 
1892, in which there is an article 
substantiating the clai the claim. 


Randolph H. Hails 


W. Va. Inspection 


CHARLESTON, W. Va.—Senate 
Bill 96 was heralded last week by 
William Randolph, executive sec- 
retary of the Automobile Dealers 
Assn. of West Virginia, as an out- 
standing contribution to the pro- 
motion of public safety. 

The bill will require on and after 
July 1, 1947, that owners of every 
motor vehicle operated over the 
highways of the state shall be in- 
spected as to the safety factors 
at a state owned and operated in- 
spection station. 





Dunning, Geise Named 


Muldon Motor Co., Pensacola, 
Fla., has announced that William 
E. Dunning, connected with the 
company since 1925, has been pro- 
moted to manager, and John T. 
Geise, recently retired from the 
Navy, will be the new assistant 
manager. 











Woven Fibre 
Sport Topping 
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SOUTHEAST FABRICS COMPANY 
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AUTOMOTIVE FABRICS 
FOR SEAT COVER MANUFACTURERS 
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Colored Sailcloth 
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YOUVE TRIED THE REST! 


NOW TRY THE BEST 


Tallored to fit Auto Seat Covers for all 
*46-'47 cars and custom tailored for all 
*29-'46 cars. Leatherette and Fibre or 
Leatherette and Cloth Combinations. 
Write for Special Prices in volume lots. 
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CLASSIFIED WANT ADS 


HELP WANTED 











HELP WANTED 


WANTED—General Manager. Age 35 to 40,| SERVICE MANAGER wanted by large 
ambitious, preferably with intention to midwestern Studebaker dealer. Must “ 
make connection his life work and with thoroughly capable of assuming full 
desire to buy into the business. Whole-| Charge of service department. This is an 
sale and retail experience required. For exceptional opportunity for a qualified 
such an applicant, an opportunity is open service manager. Box 1552, c/o Automo- 
in a large midwestern city with a long tive News, Detroit 26. 
established and highly successful dis-| porn PARTS panel operator tor tractor- 











tributor with one hundred employes. trailer; out of town five days and nights; 
Qualifying candidate can make a highly position pays salary of $50 per week 
lucrative and permanent job for himself. with commissions and traveling ex- 
Box 1551, c/o Automotive News, De- penses; our operator averages $80 to 
troit 26. $100 per week; prefer young, energetic 





D—s ’ . Call Paul Whitney, Parts Man- 

WANTE rvice manager, Ford-Mercury an tenn Murray, ine., Weed Dealer, 
dealership, upstate New York. Must be/ siiamj, Florida, phone 9-4761, collect, if 
a good mechanic and have a thorough interested. 
knowledge of tne operation of service 
department. Modern plant and equip- WANTED-—Experienced bookkeeper, ac- 
ment, good salary and bonus. Box 1546, countant, necessary to have thorough 
c/o Automotive News, Detroit 26. knowledge of General Motore accounting 








system, Box 1560, c/o Automotive News, 
DISTRICT SALES representative with Detroit. 26. 
wholesale automobile experience wanted | —_ oe: 
by automotive manufacturer for position | WANTED-—-Omce manager-accountant fa- 








as District Manager. Some college train- miliar with Chrysler operations. Must 
ing preferred. Age 30 to 40. Traveling be trustworthy, enesgetic, sober. Replies 
expenses and company car furnished. Box} held in confidence. Box 1579, ¢/o Auto- 
1568, c/o Automotive News, Detroit 26. motive News, Detroit 26. 

SALES MANAGER-— Young, with $5,000 


Eastern automotive lacquer and enamel and plenty of ambition. N. E. Ohio. Box 
manufacturer of nationally known product 1577, c/o Automotive News, Detroit 26. 








Discs anion aoe ntact job-| SALES MANAGER — Established Dodge 
bing trade. Write details. deaier, North Texas town 25,000 popula- 
BOX 1549 tion. Not over 35. Must be thoroughly 

C/O AUTOMOTIVE NEWS trained and capable managing sales cars 
DETROIT 26 and trucks. Salary open. Write Box 1554, 





c/o Automotive News, Detroit 26. 
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SEND TODAY — For Tax Instruction Book 
Especially Prepared for Automobile Dealers by 
The Editors of the Widely Known 


STOKES TAX PUBLICATION 
SERVICE FOR AUTOMOBILE 
DEALERS 


These Instructions contain a section on 


TAX SAVING SUGGESTIONS 


and just one idea from the many suggestions may save 
you many times the cost of the Instruction Book. 


Clip This Coupon—Fasten to Your Letterhead 
and Mail with Your Check for $3.00 Today!! 


ee ee ee ee SE SS cS cy 


| To: Automotive Tax Publishers, Inc. 
611 Stephenson Bldg., Detroit 2, Mich. 


| Inclosed is check for $3.00. Send 1946 Line by Line Instruc- 
| tions—which include Dealer Tax Saving Suggestions—to 
| mame on letterhead to which this coupon is attached. 


Ricgunaninneensenion 























HELP WANTED 


HELP WANTED 


DEALERSHIP FOR SALE 











MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 


c/o AUTOMOTIVE NEWS 
Detroit 26 











AUTO PARTS MANAGER—A Buick deal- 
er in a large eastern metropolis needs 
the executive type man of proven suc- 
cess and fully experienced with the GM 
system. Requires initiative and aggres- 
sive sales ability to build up our whole- 
sale sales. Must be able to control in- 
ventories and be a good housekeeper. 
This is an opportunity with an unlim- 
ited future for the right man. Write for 
an appointment stating qualifications and 
salary expected. Also include a resume 
of experience. All replies strictly confi- 
dential. Box 1562, c/o Automotive News, 
Detroit 26. 


PAKTS MANAGER—EstaDlished Dodge 


dealer, North Texas town 25,000 popula- 
tion. Must have satisfactory perform- 
ance record with Chrysler parts. Under 
35. Salary open. Write Box 1555, c/o 
Automotive News, Detroit 26. 





WANTED—Bookkeeper, Dy Chevroiet deal- 


er, 5U miles from Memphis, Tenn., in 
Arkansas, the Land of Cotton. 300 car 
dealer. State previous experience, salary 
expected. Your reply will be held in 
strict confidence. Box 1556, c/o Auto- 
motive News, Detroit 26. 





WANTLDL—Bear Frame alignment opera- 


tor. State experience. Good salary for 
right man. Reliable company. John D. 
Bass, Manager, Princeton, Indiana 





POSITION WANTED 





GENERAL MANAGER available—16 years’ 


automobile experience, familiar with all 
phases of automobile business including 
four years Ford dealer, two years Lin- 
coln-Mercury distributor. Capable of 
taking complete charge of operation. 38 
years old. Can make substantial invest- 
ment if necessary. Box 1575, c/o Auto- 
motive News, Detroit 26. 





ACCOUNTANT-OFFICE MANAGER — 15 


years’ experience, includes General Mo- 
tors, Ford, Chrysler and auditing. Box 
1576, c/o Automotive News, Detroit 26. 





SALES MANAGER — 36 years of age, 


World War II veteran. Twelve years’ ex- 
perience all phases of automobile and 
truck merchandising. Available February 
20. Write Box 1573, c/o Automotive 
News, Detroit 26. 





DEALERS WANTED 





SOMEWHERE THERE IS A young man, 
between 30 and 40 years of age, with 
good educational background, some auto- 
motive servicing experience, looking for 
a chance to grow into a bright future as 
Service Manager with progressive Stude- 
baker dealership in beautiful Santa Bar- 
bara, California. If you think you are 
the man, write full particulars as to 
background, education and experience. 
Living quarters can be furnished. A good, 
ambitious service salesman might qualify. 
Santa Barbara Motors, 101 State Street, 
Santa Barbara, California. 





DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 
SHORE MOTORS, INC. 
Distributors for Ohio 


22480 Lake Shore Blvd. 
EUCLID, OHIO 








WANTED: 


EXPERIENCED 
SERVICE MANAGER 


Dodge-Plymouth dealer in upstate 
New York wants an experienced 
service manager with merchandis- 
ing and executive ability to take 
charge of extensive service depart- 
ment. Here’s an opportunity to join 
a large, growing automobile estab- 
lishment with an excellent twenty- 
year-old reputation. 

Write giving full particulars, in- 
cluding past experience, present 
position, salary expected, etc. 


POST OFFICE BOX 631 
SYRACUSE, NEW YORK 


SERVICE MANAGER WANTED—One of 
the South's largest Ford dealers, located 
in a city over 250,000 population, de- 
sires a top-notch service manager who 
can attract and hold business. Capable of 
meeting the public and a GO-GETTER. 
An excellent opportunity for the right 
man. Salary and bonus. List all your 
qualifications and experiences in your 
first letter. Replies confidential. Box 1572, 
c/o Automotive News, Detroit 26. 








AUDITOR OR ACCOUNTANT — Chrysler 
distributor wants man, not over 40, pref- 
erably with Chrysler or General Motors 
systems experience, to audit our branches 
and make internal audits. Must be able 
to analyze financial statements and rec- 
ommend and install bookkeeping changes 
where needed. Good salary and substan- 
tial bonus to the right man. If you really 
have above qualifications, write Holt Mo- 
tor Company, 1301 Harmon Place, Min- 
neapolis, Minn. 


DOCTOR OF MOTORS - Interested in 
building steady, small-town practice as 
Service Manager with energetic Ford 
dealer. New building, ideal location, New 
York state, in center of ever-prosperous 
farming and vacation area. Excellent 
hunting, fishing, swimming and winter 
sports. A fine living for a trustworthy, 
ambitious man with Ford experience who 
ean (1) make sick cars well, (2) plan 
and direct the work of others, (3) make 
friends. Box 1581, c/o Automotive News, 
Detroit 26. 


WANTED 


District Sales Managers 


FOR NATIONALLY 
ADVERTISED 
TRUCK BODIES 
We are forming a nationwide 

sales organization. 
An opportunity to get in on 
the ground floor with a fast 
growing organization. A wide 
acquaintance with dealers is 
most important. Truck Spe- 
cial Equipment men and In- 
dependent Parts and Acces- 
sory salesmen have ideal 
background for this work. 
Write or phone, giving all de- 
tails about yourself. 
Oltman-O’ Neill Co. 


5171 Martin Ave. Detroit 10, Mich. 
PHONE LAfayette 8504 








BUSINESS FOR SALE 





AUTOMOTIVE _ specialty, jobbing and 


manufacturing business in New Orleans, 
$160,000. Last year’s gross sales $200,- 
000. Net profit $45,000. Established 17 
years growing every year since. Enjoys 
unusual good will. In excellent position 
for greatly expanded business. Efficient 
labor force of 18. Price includes val- 
uable real estate in the heart of New 
Orleans and all assets of going busi- 
ness. Present ownership will stay on 6 
months. Terms 25% down, balance ten 
years. Box 1547, c/o Automotive News, 
Detroit 26. 





NOW ESTABLISHED auto and farm im- 


plement dealership and largest machine 
shop in western Kansas town of 14,000. 
New modernistic building with one of the 
most attractive showrooms in Kansas. 
13,000 square feet of floor space with 
50x135 vacant lots on each side. 200 
foot frontage on the Main Street. Lathes, 
drill presses, shaper, milling machine, 
planer, welders, presses, cutting machine, 
NEW—lift parts bins, Stewart-Warner 
grease equipment, steam cleaner, motor 
analyzer, 110 feet overhead track, dollies, 
chain hoists, battery charger. Office and 
showroom furniture and other equipment 
not mentioned. Dealer selling account 
of health. $125,000 if taken at once as 
am considering a lease. Would consider 
terms. L. R. Tyson, Dodge City, Kansas. 





AUTOMOTIVE SPECIALTIES, wholesale 


accessories, small replacement parts. 
Gross yearly sales $66,000—$8,100 cash. 
Good opportunity for aggressive, gentile, 
parts man to own his own business in 
greater Pittsburgh, on Lincoln Hi-Way. 
Box 1580, c/o Automotive News, De- 
troit 26. 


BUSINESS OPPORTUNITIES 





SEAT-COVER SHOP fully equipped and 


plenty stock on hand. Opportunity for 
hustler. Price $5,000. WAYNE BUSI- 
NESS SALES, 4958 8S. Wayne Rd. 
(Wayne 2488), Wayne, Mich. 





DEALERSHIP WANTED 





CHEVROLET DEALERSHIP WANTED in 


good town with 200 to 600-car contract. 
All inquiries will be confidential. Will 
assume lease or buy building. Box 1582, 
c/o Automotive News, Detroit 26. 





WANTED—Popular car dealership located 


Northern New Jersey. Write full details. 
Box 1583, c/o Automotive News, De- 
troit 26. 





DEALERSHIP FOR SALE 





DEALERSHIP FOR SALE—Located in 


Central New York state. New car fran- 
chise. Building 75° x 100’. Beautiful 
showroom, service department, and 
large upstairs apartment. Sun service 
station, good opportunity for live wire. 
Write Automotive News, Box 1543, De- 
troit 26. All replies confidential. 





DEALERSHIP FOR SALE—Good Ohio in- 


dustrial city of over 200,000, excellent 
location. Has showroom, parts depart- 
ment, body and paint department, and 
well lighted service department, all well 
manned. 250 unit contract of cars and 
trucks, about 100 delivered in 1946. Good 
three year lease with option to renew 
for another three years. Price $25,000 
plus inventory. Box 1559, c/o Automo- 
tive News, Detroit 26. 





FOR SALE—Beautiful new modern build- 


ing with large showroom and fully equip- 
ped garage repair room. Size 6,500 square 
feet. Weil located in a County Seat in 
Ohio, population 6,000. Present owner 
has a splendid established used car busi- 
ness and a dealership for Studebaker car. 
Large inventory of parts. Box 1574, c/o 
Automotive News, Detroit 26. 





DEALERSHIP FOR SALE—Now handling 


Chrysler line. New ultra-modern build- 
ing, 5,500 square feet floor space Service 
Station, beautiful showroom. Nationally 
advertised tire distributorship. This busi- 
ness located in small depression-proof 
city on East Coast. 200-car potential. 
Land 60x200, buildings, equipment— 
$45,000. Box 1578, c/o Automotive News, 
Detroit 26. 











SPLENDID OPPORTUNITY for man to 


manage and buy interest in Ford dealer- 
ship in midwest town of 10,000. Must 
have experience and good record. Box 
1585, c/o Automotive News, Detroit 26. 





DEALERSHIP FOR SALE IN NORT 
CAROLINA — Large industrial, popu! 
tion over twenty thousand, new c 
franchise, established ten years, five-yes, 
lease. Modern building 70x150. Moder, 
equipped shop, paint, body and trim «d: 
partment. Good stock of hard to ger 
parts and accessories. Reasonable pric# 
as owner has other interest. Box 155 
c/o Automotive News, Detroit 26. 

USED CARS WANTED 

SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC 
Lansing, Mich. 


Used Cars 
We Buy ’Em—We Sell ’Em 


WHOLESALE—RETAIL 
NEW ENGLAND'S LIVE WIRE DEALER 
Always Fast Action at Fitz’s 


Fitzpatrick’s Used Cars 
1660 East Main St. Ph. 4-4841 
WATERBURY 71, CONN. 

















USED CARS FOR SALE 





4 








100 CARS 
Wholesale Only 


DOC GREINER 


Madison at Seventeenth 
Adams 6397 
TOLEDO, OHIO 
No Letters. Cali Doc or Swan. 














% Every Week—Two “Big”? x 





AUTOMOBILE 


AUCTIONS 


THURSDAYS 


INDIANAPOLIS, IND. 


Ken SCHAEFER Co., Inc. 
915 N. Illinois St. 


BUY CARS — SELL CARS 
DEALERS ONLY 


MONDAYS 








NEW ALBANY, IND. 


Schaefer-Connell Co., Inc. 
108 N. Main St. 


% Coast to Coast Following »~ 


TRUCK EQUIPMENT FOR SALE 

















TRUCK CHAINS NOW 
IN STOCK: 


7.00x17—7.50x16 single. 
7.50x17—7.00x18 single 
7.00x20—7.50x18 single 
7.00x20—7.50x18—32x7 single 
7.00x15 dual 

8.25x20 single 

8.25x20 dual 

34x7 dual 

7.50x20—34x7 
6.50x20—32x6 dual 
6.50x20—32x6 single 
7.00x20—7.50x18 dual 
32x6 dual 
9.00x22—9.75x20—38x9— 
1000x20 single 

pair 9.00x22—9.75x20—38x9— 
1000x20 di 


-_ - 
OQ Vee UVa e Re Owe 


EEEEEEEEEEREEE 


pair 36x8—9.75x18—1000x18 single 
pair 9.00x20—9.75x20 single 
chain—36x8 single 


John P. Hughes Motor Co., 
Inc. 


Dealer License No. Five 
800 Commerce Street 
LYNCHBURG, VA. 

Phone 2304 


-—e to Cle 














TRUCKS WANTED 


WANTED—Six 1946 Ford truck cabs com- 
plete. Write or phone M. A. Behrend, 
Behrend Brothers Inc., Fallsway and 
Centre St., Baltimore 2, Md. Phone MU. 
8466. 











Trucks Wanted 





NEED NEW TRUCKS 


Prefer Light and Medium Sizes 


Will Pay Prevailing Prices 
Plus Brokerage Commission 


Will Accept Immediate or 
Future Delivery 


Flying Cadets Auto Exchange 
Phone: Fannin 0297 
619 Broadway San Antonio, Tex. 
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USED CARS FOR SALE 
JLESALING 100 cars. Clean late 
odels. Sam Greenfield, 6700 Euclid 
venue, Cleveland, Ohio. 





Wi 





WHOLESALE 


Large Selection of Clean, Late 
Model Cars 


Chevrolet Sedan 
Plymouth Sedan 
Ford Coupe 

Chrysler Town and Country 
Buick Convertible 
Plymouth Sedan 
Ford Club Coupe 
Chevrolet Sedan 
Studebaker Sedan Coupe 
Cadillac 62 Sedan 
Chevrolet Sedan 
Plymouth Sedan 
Mercury Sedan 
Studebaker Sedan 
Ford Sedan 

Buick Sedan 
Chevrolet Club Coupe 
Nash Sedan 

Nash Coupe 

Buick Sedan 

Pontiac Sedan 

Buick Sedan 

Ford Sedan 

Pontiac Sedan 


Most Have Radios and Heaters 


McDermott Motor Sales 
6535 Carnegie Henderson 6380-81 
CLEVELAND 


1946 
1946 
1946 
1946 








| PARTS FOR SALE 


WHITE MOTORS for immediate shipment. 
386 cu. inch, 5%’’ stroke, 4’’ bore dual 
carburetor—Carter, 12 volt electrical sys- 
tem—Delco Remy, develops 142% h.p. 
at 1,200 r.p.m. Engine complete with 
starter, generator, distributor, clutch, 
water pump, and oil pump. These units 
ideal for stationary power plants and are 
easily adapted to irrigation systems. Lots 
of 20, $550; lots of 100, $500 f.0.b. Ama- 
rillo, Tex. JEEP ENGINES, 63 h.p. 4- 
cyl. 3%"’ bore Carter carburetion. Auto- 
lite electrical system, engine complete 
with starter, carburetor, generator, wa- 
ter pump, oil pump, fuel pump, clutch 
plate and pressure plate. Lots of 10, 
$159 f.0.b. Amarillo, Tex. SOUTH- 
WORTH WILLYS CO., AMARILLO, 
TEX. 








TRUCKS FOR SALE 


PARTS WANTED 


PARTS FOR SALE 








wheel 
two-speed axles. 
rear springs, 10-8:25x20 10-ply 
Heil heavy duty hydraulic 
6 to 8 yard dump body. This truck 


tires. 


$5,500. McKenzie Chevrolet Co., 
N. Third St., LaCrosse, Wis. 


NEW CHEVROLET heavy duty dump 

truck, equipped with Thornton 4 rear 
drive unit complete with Eaton 
Heavy duty front and 


twin hoist 
is 
new and thoroughly equipped for heavy 
work, Delivered price, $6,659. Will take 
213-215 


panel, 3656704. Wire Welborn Motor Co. 
Anderson, 8S. C. 


RIGHT RUNNING BOARD for Chevrolet 


PARTS 
kits, 
model, 


FOR HUDSONS—Water 
list $8.90; fibre timing gears, 
list $6.90; 





41 BUICK super convertible coupe 


Sales, Inc., 6505 Pulaski Highway, Bal 
timore 6, Md. 


left 
door. Will pay a bonus. East End Auto 


ing fee. Either type center steering bear- 


MFG. CO., Lima. Ohio. 


pump 
any 
less 20%, 4 or more 
less 25% plus postage and 25 cent pack- 


ings, also main bearings. INDIANHEAD 








PARTS WANTED—Spacer between fron 


2162901-2. .060 piston for 1941 Chevrole 
High Torque motor. Frame, left fron 





TWO 2%-TON 1946 Dodge tractors and 
30’ closed Fruehauf vans, Westinghouse 
air brakes, fifteen and eighteen thousand 
actual miles, two speed rear axles, five 
speed transmission, 900x20 tires, com- 
pletely equipped. Just like new in every 
respect. Our retail price $6,100 each. Will 
sell to dealer for $5,250 each. Rush 
Stallings, Montgomery, Ala. 


BUSES WANTED 











TRUCK EQUIPMENT FOR SALE 


IMMEDIATE delivery 2 to 20 ton hydrau- 
lic truck jacks. Herbrand truck rim 
wrenches and tire tools. Lug wrenches. 
Schrader valve hardware, air and water 
valves, core housings, air gages. Ad- 
vance Tire Supply Co., 3243 Joy Rd.. 
Detroit 6, Mich. 

POWER WINCHES Gar Wood fron. 
mount with automatic brake. $75 F.O.B. 
Cleveland, National Truck Sales Co. 
2501 St. Clair, Cleveland, Ohio. 











N E W 

YALE & TOWNE aill ball bearing hoists: 
Trolley type; Spur-geared; 1'%-ton capacity. 
Immediate delivery. $95. 

Write or Wire 

M. R. CLARK 
38th St. East St. Louis, 
(C.0.D. Orders Accepted) 

This is a $190 Hoist. 


1806 N. Th. 








TRAILERS FOR SALE 


SEVERAL BRAND NEW van trailers, un- 
derslung, 10x20 tires, air brakes, suit- 
abie for beverage, grocery, bread haul- 
ing. Immediate delivery. Price 20 foot, 
$1,350; 24 foot. $1,550. Federal Truck 
& Equipment Co., Houston, Tex., 3509 
Harrisburg Blvd. 








TRUCKS FOR SALE 


TRUCKS FOR SALE—1945 International 
6x6 used truck. 1941 Autocar C.O.E. 
1942 Chevrolet 4x4 cargo. 1942 Dodge 
WKA61 5-ton dump. 1942 International 
K6 stake. 1945 G.M.C. 6x6 cargo L.W.B. 
Soft cab. (New). 1941 White wrecker 
6x4 split boom, Garwood winch. Bell & 
Smith, P.O. Box 1004, Jackson, Miss 
Phone 4-8208 








1945 NEW 
nel truck, 6x6 drive, 
Braden power winch, 
body. Trade passenger cars. Sell out- 
right. Stevens Motors, 14 Shrewsbury 
Street, Worcester, Mass. Tel. 6-6139. 


DODGE 1%%-ton Army person- 
900x16 new tires, 
wire cable, cab, 





50 DODGE AMBULANCES—-ton, 
models. 9:00x16 tires. A-1 condition. An 
excellent panel truck. At wholesale. 
QUEEN CITY CHEVROLET COMPANY, 
6th & Sycamore Streets, Cincinnati 12, 
Ohio. PA-4880. 


1942 








WE BUY NEW BUS CHASSIS 


We are one of the largest purchasers of 
new bus chassis in America. We will buy 
for immediate or early future delivery ali 
new Chevrolet, Dodge, Ford, International, 
or ether make bus chassis you have avail- 
able. Prompt cash transactions. Call, wire 
or write giving prices f.o.b. chassis factory 
or other location. 


SUPERIOR COACH SALES CO. 
2335 N. W. 12th Street 
Oklahoma City 7, Okla. 

Phone 5-3538 











Buses Wanted 


Need New School 
Type Buses 


Will pay top prices. Will buy for 
immediate or future delivery. 


Will accept delivery anywhere. 





Will Buy Good Used Buses 
but not interested in junk. 





Flying Cadets Auto Exchange 
Phone: Fannin 0297 
619 Broadway San Antonio, Tex. 








BUSES FOR SALE 








bus. Excellent 


1940 FORD—36-passenger 

condition. New motor. New brakes. 
Seats run lengthwise. Superior body- 
$1,490. Martin's Garage, Union Grove, 


Wisconsin. 








Genuine FORD Parts 
Immediate Delivery 


fender, left front door, 
head lamp, cowl, left rear fender, 
center post, door sills, 
panel for 1941 Packard 110,1900 series 
Luther A. Smith Auto Parts Co., 
Box 1004, Jackson, Miss. 


spring and axle 6x4 GMC. Parts No. 


left rear door, 
door 
left rear quarter 


P.O. 


NEW BATTERIES, tires and tubes, whole- 
sale. Victory Tire Exchange, New Bruns- 
wick, N. J. 


t 


t 





WINDSHIELD FRAMES 41-42, 
Chevrolet. Sharpies, Norwood, Ohio. 

HARD -TO-GET PARTS, OVER 100 
WRECKS. Write for list. John Gee, Vic- 

. toria, Va. 

BRAND NEW Plymouth motors, complete 
motor: head, water pump, etc. Net $180. 


t GMC 











PARTS FOR SALE 


Pearl Motor Company, ‘‘Your Friendly 





Chevrolet Dealer,’’ Anna, Illinois. 





FRONT SHOCK 
ABSORBERS 
Guaranteed Rebuilt 


1947 A, B, C, D—$10.35 List 
Less 40% exch. 


2200 A, B—$10.35 List 
Less 50% exch. 


University Motor Sales 





CLUTCH PLATE—Genuine Borg & Beck 
to fit Chrysler, Dodge, DeSoto and 
Plymouth. Excellent for taxicabs. 10”— 
10 splines—1” hub. Part No. 921349. Lots 
of 25, net each $5.15, FOB Pittsburgh. 
Terms: COD. Complete stock body re- 
pair panels. Speedway Distributing Cor- 
poration, 5744 Baum Blivd., 
6, Pa. 





ATTENTION!! 
HARD TO GET PARTS 


Chrysler Products 
25% Discount 





1971 Massachusetts Ave. Rr — — 
lute! scs 
CARESS 6, MASS. 677223 Outlet Elbow 
Tel. Eli 0500-1 780482 Water Pump Kits 
a 947544 Water Pumps 
ATTENTION — Buick-Oldsmobile-Pontiac | 933438 Pan Gasket Sets 
Paris Managers—40% discount. Upper]  7g94¢9 Valve Gasket Sets 
eccentric pin and bushings-—fits 1937] yg9475 Valve Gasket Sets 
thru 1946, $1.65 list—-Buick-Oldsmobile- | ggg99g Exhaust Valves 
Pontiac. Lower pivot pin and bushing 986448 Ring Sets 
fits 1937-1938, $1.60 list—Oldsmobile-| g5¢164 Steering Knuckle Supports 
Pontiac. Above parts delivered at once. 891437 Outer Grease Seals 
Lower pivot pin and bushing—fits 1939] gg3039 Bushings 672021 Bushings 
thru 1946, $1.60 list—-Oldsmobile-Pontiac. | ggg479 Oil Seals 
Future delivery, WOODY PONTIAC] g39799 Universal Joint Kits 
SALES, INC., 12140 Jos. Campau, De-| gg7559 Universal Joint Kits 
troit 12, Michigan. Telephone TWinbrook | gs347g9 Headlamp Assembly 
1-1600. Detroit's fastest growing Gen-| ggg492 Linkage—$1.00 Net 
eral Motors parts dealer. 966569 Steering Arm—$1.00 Net 





PONTIAC 


and 


PACKARD 


(Complete) 
WATER PUMP KITS 


1933-36 Pontiac 
1935-37 Packard—120-115 


Thousands of Other Items 
Thoms Pontiac Co. 


Phone Forest 8992 
5225 Delmar Blvd. St. Louis 8, Mo. 








PONTIAC 
PARTS WHOLESALE 
25% discount to all garages. 
Fast shipment, prompt courteous service. 
We ship anywhere, we want your business. 
DICKINSON-WALLACE 

12740 Gratiot 

Detroit 5, Michigan 

PRospect 5000 








1940 LINCOLN-ZEPHYR sedan coupe body 
parts for sale. Christensen & Weiss Mo- 





NEW TRANSMISSIONS 
CRANKSHAFTS e 





COILS & CONDENSERS 


tors, Inc., Maspeth, N. 
+ r ry FORD parts for sale, 30% discount freight 
CYLINDER SLEEVES « NEW MOTORS prepaid, except net items 10%. Also 


NEW GENERATORS 








Think Twice—Th 





FLOYD RICE..........DETROIT 4, MICHIGAN 
14800 LIVERNOIS—TOWNSEND 8-9810 


en Call or Write 

















OVERHEAD UP 


In these days of expansion, increasing cost 
biased counsel to help them in their future 
expenses and profits. 


Also, every business, regardless of how mu 


has some weak spots or hidden losses, that go unnoticed for some time and prove very 


costly to dealers. 


We have over 300 guide figures to use in checking a dealer’s business. Send us your 
latest statement of operations and expenses for a complete checkup. It will be kept in 
the strictest of confidence and returned to you with our analysis. 


We guarantee to point out to you a total savings in excess of the cost of this 


analysis or refund your money. 








J. B. VAN T 


AUTOMOTIVE DEA 





439 Penobscot Bldg. 
EXPERT UNBIASED ANALYTIC 
(Reference: 
















Hoods Core Supports 
Grills Hydromatic Parts 
% Hub Caps Shock Absorbers 
O Fenders Distributors 
eB Gas Tanks Carburetors 
frunk Lids Steering Wheels 


8 and expenses, dealers should employ un- 
planning and control of their operations, 


ch money it is making on present volume, 


3431 N. 15th St. 
Teleph SA 


truck tires, 15% off dealer billing. Write 
Haley-Cowart Motor Co., Douglas, Ga 


OLDSMOBILE 
PARTS AT WHOLESALE 


$50,000 Stock 
25% Discount 





Fuel Pumps Cluteh Parts 
And many other items. 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
OLDSMOBILE PARTS HEADQUARTERS 
Philadelphia, Pa. 











SOCIATES 


CONSULTANTS 


Detroit 26, Mich. 
‘OR AUTOMOBILE DEALERS 





PONTIAC 


large stock on hand. Prompt, 
treatment. 25% discount to dealers on reg- 
ular discount items. We want your bus!- 
ness. 


Parts Wholesaler 


Midwest deliveries. Exceptionally 
courteous 


We can help you. 


THOMS PONTIAC CO. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 





Connecting Rod Bearings—All Types, 
Models 


G.M.C-Chevrolet Parts 
55% Discount!! 
Bearing 603946 Bearing 
Bearing 604395 Bearing 
Piston Ring 
Pitman Arm 





603943 
603945 
605507 
268658 


Pittsburgh | 





SHOP EQUIPMENT WANTED 
WANTED—Weaver twin post lift, 1946 
equipment. Quaker City Motors, Inc., 
4233 Frankford Avenue, Philadelphia 24, 
Pennsylvania. DElaware 6-6800. 








SHOP EQUIPMENT FOR SALE 


FOR SALE—One new Weaver twin post 
lift at old price, $467.50. Wire or write 
Tom Stanley, LaGrange, Ga. 


NEW AMCO bearing line boring machine. 
Never used. $400 FOB Dale Chevrolet 

















Co., Waukesha, Wis. 
PROJECTOSELL—110 AC, Type 26-B. 35 
MM. Sales promotion work. Guaranteed 


good condition—$35. Vendetti Chevrolet 
Company, 208 W. Main, Florence, Colo- 
rado. 





30 All-Steel Parts Bins, 
Shelves an1 Dividers 


PALMA MOTOR SALES & 

SERVICE CORP. 

1355 Castleton Avenue 

STATEN ISLAND 10, NEW 
Gib. 2-6100 


with 


YORK 








ACCESSORIES FOR SALE 


AUTO SEAT COVERS!!—Superb quality! 
Custom tailored for 1947 Studebakers, 
1946 Nashs, 1946 Hudsons, 1946 Pon- 
tiacs, 1946 Oldsmobiles at $14.95. 10 per- 
cent with order. Bay Sales, 374 Bay St., 
Rochester 5, N. Y. 


AUTO EQUIPMENT FOR SALE 











1946 RED ARROW TOW BAR, bumper to 
bumper type, plus cable controlled steer- 
ing. Dealers net, $37.50 F.O.B., Detroit. 
Claude’s Tow Bar Sales, 8951 Michigan 
Ave., Detroit 10, Mich. 
LINCOLN-ZEPHYR V-12 
transformer. A. L. 
Princeton, Ill. 








neon sign with 
Hade Motor Co., 








TOW BAR SALES Co. 
Factory Distributors 
TOW BARS—TRAILER HITCHES 
100 8S. Clinton St. Chicago 6, Ill. 
ANDover 8888—DORchester 8373 
Order Today Immediate Delivery 











MISCELLANEOUS 








1866400 
2104711 


408291 
408293 
408295 
1521557 
1537714 
1537766 
1118054 
6107377 
5307555 
605281 


Bearing 
Bearing 
Bearing 2104771 
Oil Plugs 2135459 
Fuel Pump 2183595 
Fuel Pump 3552615 
Delco-Remy Solenoid 
Manifold 2136857 Piston 
Absorber 2103003 Pulley Ass’y 
Piston 


Rings 

Ring Set 
Bearing 
Bearing Set 
Dist. Ass’y 


= | 





Check these items with your parts 
man! These have been very scarce. 
Orders shipped promptly. C.O.D., 
Express. 


BLAUSHILD MOTOR CO. 
15311 Kinsman Rd. WA 3300 
CLEVELAND, OHIO 








COMPLETE LINE genuine Ford parts. 
Special discounts on certain surplus 
items. Write, wire or phone Chester 6131 
for immediate attention. Gash-Stull Co., 
9th and Sproul Sts., Chester, Pa. 

BATTERIES in limited quantities. Heavy 
duty Group 1 (one) Kathanode bat- 
teries. Consignments made in their re- 
spective order while they last. Write or 
wire: I. J. Lukehart, 4709 Baum Blvd., 
Pittsburgh, Pa. ae 
ARMY SURPLUS brand new, in cartons 











1600 N. E, 2nd Ave. 


FOR SALE—One (1) 1946 G.M.C. model 
723 tractor with 28-foot van trailer. 
Tractor new, used little. Trailer and 
tires good condition. One (1) 1945 In- 


ternational C.O.E. model H-542-11C trac- 
tor almost new with 28-foot van trailer. 


One (1) 1944 International KR-11 trac- 
tor new motor with 28-foot van trailer. 
One (1) reconditioned KR-11 Interna- 
tional motor. All above tractors, trailers 
and tires in A-1 condition and priced 
right. Address inquiries to P. O. Box 
1297, Station A, St. Petersburg, Fla. 








ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S3t., 
Lynchburg, Virginia. 





AMPHIBIOUS GMC DUCKS 
AMPHIBIOUS FORD JEEPS 


$995 and $850 land or water use. Pass. 


| or Frt. hauling. Swell for boat companies. 
Spectacular for advertising purposes. 


R. S. EVANS 
‘‘World’s Largest Dealer’’ 
Miami, Fila. 





FOR 


SALE—Used four cable electric 
freight elevator, maximum load capacity 


5,000 pounds, Ideal for warehouse or 
garage. Price, $1,800. L. A. Leathers 
Co., Brookville, Pa. Phone 100. 





PB% Fram Oil Filters, lots of ten 90 
cents each. Allen W. Loether, 220 Madi- 
son Ave., Wichita, Kan. 


OLDSMOBILE PARTS—Large stock. John 
E. Vollmer, Inc., Webster Groves, Mo. 








HARRY ALEXANDER, formerly with OPA 


Enforcement Attorney, rent and durable 


goods, automotives, has resumed prac- 
tice of law at 152 W. 42nd St., New 
York City, CH. 4-1668—1669. 





LARGE STOCK new and used auto and 
truck parts. Parts for Dodge 4x4 ‘%-ton 
pickup and C. & R. Radiators for Stude- | 





1004. 


DEALER ACCOUNTING 


baker 6x6. Grille and fender assy. 1940 Day and Evening Classes 
Windsor Chrysler, 1941 Cadillac 60 spe- C.P.A. Instructors—G.I. Approved 
cial. Front fenders and hood for 1942 16th YEAR—CO-ED 

Cadillac 63. Cylinder heads for KR-11 Rooms for Out-of-Town Students 
Internationals, also complete motors. | 

White 160 AX motors. Good used and ° ¥ 

new recapped 7.50x16 tires for Dodge The Pinkerton School 
4x4. Luther A. Smith Auto Parts Co., | Granite Bldg. Pittsburgh 22, Pa. 
Phone 2-1218, Jackson, Miss. P.O. Box | AT. 0414 
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USED CAR 


NOW IN 
FULL SWING 


CHARLIE 


‘*‘PAaT’’ 


1215 N. Meridian 





STUART & RAMP 


AUCTIONEER 


The Original INDIANAPOLIS ........ 


AUCTIO 


EVERY WEDNESDAY 


SALE STARTS PROMPTLY AT 12 NOON 
PLENTY OF CARS — PLENTY OF BUYERS 


JOHN 


INC, 


PATTERSON, 


Riley 8781 








SELL THE TRUCK BODY 
THAT STAYS SOLD 







Tight-Side Body 


Ideal grain-tight body with exclusive 
rear door and “leak-proof” corners. 











MIDWEST 


HEAVY-DUTY TRUCK BODIES 









BETTER-BUILT, HIGH-QUALITY, 
HEAVY-DUTY TRUCK BODIES 










Stake and Platform Body 


Sturdy all-purpose body with 9 re- ~ 
movable side racks; all-steel stakes. 









MIDWEST Heavy-Duty Truck Bodies can be sold with full con- 
fidence that buyers who wish stronger, bigger, sturdier bodies 
will be better satisfied. 

MIDWEST Truck Bodies are built on all-steel, welded frames, 
with universal mounting feature which adapts the bodies to all 
trucks. Side racks and floorings are of selected, kiln-dried hard- 
woods, all assembled in precision jigs. 


Write or wire for complete specifications and prices. 


Farmers and city truckers alike have discovered MIDWES1 
bodies take the roughest treatment and come back for more, 
because they’re engineered for heavy duty. They cost slightly 
more but they’re worth more—and the higher price means 
bigger profits for dealers. 

Sell the truck body that stays sold; sell MIDWEST for greater 
owner satisfaction. 
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There’s a MIDWEST Truck Body 
Distributor near you. Order your 
truck bodies through him. Com- 
plete sales, service, installation 
and paint facilities available: 


ALABAMA 
Carter, Incorporated 
3330 Fifth Avenue N. 
Birmingham, Alabama 


ARKANSAS 
American Body & Trailer Co. 
bd 3131 East Broadway 
North Little Rock, Arkansas 


COLORADO 
Wioter-Weiss Company 
22nd and Blake Street 
Denver 2, Colorado 


FLORIDA 


Miller Sales, Inc. 
812 12th Street 
Bradenton 5, Florida 


GEORGIA 


Truck Equipment Company 
20-24 14th Street, N.W. 
Atlanta, Georgia 


HAWAII 
Continental Trailer & Equip. Co. 
854 Curtis Street 
Honolulu 4, Hawaii, U. S. A. 


MIDWEST 





ILLINOIS 
Platt, Incorporated 
4017 South Wabash Avenue 
Chicago 15, Illinois 


Moline Body Company 
$2nd Street and 4th Avenue 
Moline, Illinois 


MidWest Truck EquipmentSalesCorp. 
Paris, Illinois 


Little Giant Products, Inc. 
1530 North Adams Street 
Peoria 3, Illinois 


INDIANA 
J. Hallenberger & Son 
2730 Mt. Vernon Avenue 
Evansville, Indiana 
South Side Equipment Company 
109 West Morris Street 
Indianapolis 2, Indiana 


IOWA 
Iowa Body & Equipment Co. 
1300 Walnut Street 
Des Moines, Iowa 


KANSAS 
O. J. Watson Company 
2115-17 North Broadway 
Wichita 4, Kansas 


KENTUCKY 
Louis Augustus 
211 South Floyd Street 
Louisville, Kentucky 


ES 


LOUISIANA 


Louisiana Anthony Equipment Co. 


P. O. Box 1164 
Alexandria 5, Louisiana 


MASSACHUSETTS 


Perfection Spring & Equip. Co. 
1172 Commonwealth Avenue 
Boston 34, Massachusetts 


MICHIGAN 
Acme Trailer Company 
3400 West Jefferson Avenue 
Detroit 16, Michigan 
Kramer & Peters Brake Co. 
926 Wealthy Street, S. E. 
Grand Rapids 6, Michigan 
Scientific Brake & Equipment Co. 
314 West Genesee 
Saginaw, Michigan 


MINNESOTA 
West End Auto Body Company 
2224 West Michigan 
Duluth 6, Minnesota 
Motor Power Equipment Co. 
2234 University Avenue 
St. Paul, Minnesota 


MISSOURI 
Bailey Auto Body Company 
2000 Chouteau Avenue. 
St. Louis 3, Missouri 


MONTANA 
Eaton Metal Products Co. 
18th Street and 5th Avenue, N. 
Billings, Montana 






SALES and SERVICE 


NEBRASKA 
Badger Body Mfg. Company 
2719 Cuming Street 
Omaha, Nebraska 


NEW JERSEY 

Adam Black & Sons, Inc. 
276-300 Tonnele Avenue 

Jersey City, New Jersey 


NEW YORK 
Hulett Truck Equipment 
75 Broadway 
Albany, New York 
Maday Equipment Corp. 
38-48 A Street 
Buffalo 11, New York 


NORTH CAROLINA 
Baker Equipment Engineering Co. 
308 West Moorehead St. 
Charlotte, N. Carolina 


NORTH DAKOTA 
Swanston Equipment Company 
623 Second Avenue North 

Fargo, North Dakota 


OHIO 

Truck Engineering Corp. 
1285 West 70th Street 
Cleveland 2, Ohio 

Buckeye Body Builders 
339 North Champion Avenue 
Columbus 3, Ohio 

Titsworth Trailer Sales & Service 
809 Summit Street 
Toledo 4, Ohio 


World’s Largest Manufacturer of Farm Truck Bodies 


BODY and MANUFACTURING 
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IS NATIONWIDE 






OKLAHOMA 
American Body & Trailer Co. 
1500 Exchange Avenue 
Oklahoma City 6, Oklahoma 


PENNSYLVANIA 
Boyertown Body & Equipment Co. 
3rd and Walnut Streets 
Boyertown, Pennsylvania 
Boyertown Body & Equipment Co. 
1521-27 North 33rd Street 
Philadelphia 46, Pennsylvania 
The Schnabel Company 
South Tenth Street 
Pittsburgh, Pennsylvania 
Boyertown Body & Equipment Co. 
730 Wyoming Avenue, Rear 
Scranton, Pennsylvania 


TENNESSEE 


Carter Manufacturing Co. 
1132 Kansas Street 
Memphis 2, Tennessee 


VIRGINIA 


Baker Equipment Engineering Co. 
Summit and Norfolk Street 
Richmond 11, Virginia 


WEST VIRGINIA 


Mountain State Industries, Inc. 
MacCorkle Avenue (Route 60) 
South Charleston, West Virginia 


WISCONSIN 


C. J. Mullins Sales Company 
1517 West Pierce Street 
Milwaukee 4, Wisconsin 


DIVISION 
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